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FORM 7 
 

MONTHLY PROGRESS REPORT 

Name of CNSX Issuer: VoodooVox Inc. (the “Issuer”, the “Company” or 
“VoodooVox”) 

Trading Symbol: VVX 

Number of Outstanding Listed Securities: 72,142,191 

Date: December 5, 2013 for the period ending November 31, 2013 

 

Report on Business 

1. Provide a general overview and discussion of the development of the 
Issuer’s business and operations over the previous month.  Where the 
Issuer was inactive disclose this fact. 

VoodooVox is engaged in the business of providing mobile advertising solutions 
to advertisers and publishers.  The Company offers advertisers significant 
audience reach, sophisticated targeting capabilities and the ability to deliver rich 
and engaging ad experiences to consumers on their mobile connected devices.  
The Company's technology, tools and services help publishers maximize their 
advertising revenues, acquire users and gain insight into their users. 

The Company’s mobile advertising model is based on establishing long-term 
relationships with advertisers either directly or indirectly through advertising 
agencies and other media companies.  VoodooVox enters into performance 
arrangements with advertisers, which typically include the signing of an insertion 
order.  Each insertion order, which generally remains in effect for a limited time 
period and involves a limited budget, outlines the performance criteria under 
which VoodooVox earns a fee.  The fees can be classified into two broad 
categories: CPM fees and CPA fees.  Cost Per Thousand ("CPM") fees are 
earned based on simple insertion or display of the ad into any advertising 
inventory slot.  No action is required by the consumer in order to earn this type of 
fee.  Cost Per Action ("CPA") fees are earned when a consumer who hears or 
sees the ad takes a specific action.  Performance criteria for CPA fees can 
include, but are not limited to, initiating a click-to-call phone call to a direct 
response call center, selecting an alternative merchant from a disconnected 
telephone number or providing additional merchant information. 

In order to earn CPM or CPA fees, VoodooVox must source publishers who have 
places to insert advertisements ("Ad Traffic" or “leads”).  The arrangements to 
purchase Ad Traffic can be either on a fixed fee or revenue share basis.  Fixed 
fees have a higher risk/return profile as the amount paid to the publisher is fixed 
and VoodooVox's revenues vary based on the effectiveness of the ad 
campaigns.  Alternatively, the publisher arrangements can be revenue share 
based where the publisher earns a percentage of the CPM or CPA fees earned 
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by VoodooVox.  This has lower risk to VoodooVox, but costs are potentially 
higher than a fixed fee.  To date, VoodooVox has generally favored revenue 
share arrangements. 

VoodooVox believes that the key to delivering an effective mobile advertising 
experience is providing publishers with highly relevant, targeted ads.  To assist in 
sourcing these ads, VoodooVox relies on its analytics technology, which provides 
relevant demographic information about consumers who use the publishers' 
service.  Increased knowledge and predictability regarding traffic sources 
generally translates into higher CPM rates and higher yield on CPA revenue 
sources. 

VoodooVox believes that a smarter mobile advertising solution is not exclusively 
an audio ad, a text or graphic ad, or a video ad, but rather the combination of 
available communication tools to optimize a seamless consumer search, based 
upon relevance, mode and timing (a “multi-modal” advertising strategy).  Smarter 
mobile advertising is also viewed as being transparent – advertising that is 
actually more of a solution to a consumer's problem (or need) versus an 
interruption or a nuisance. 

In addition, VoodooVox expects that its legacy voice and data search solutions 
and mobile platform licensing products will continue to generate software license 
and maintenance fees, hosting fees and consulting services.  Management 
believes the potential to expand and leverage existing long term relationships, 
with the cross selling of newly acquired technologies such as mobile analytics, 
presents additional growth opportunities for the Company. 

2. Provide a general overview and discussion of the activities of management. 

The following are the key strategic priorities established for the Company and the 
progress made by the Company to date in achieving those priorities. 

 

Strategic Priority Current Status 

Secure additional 
financing  

In September, 2013, the Company completed a 
brokered equity private placement offering for gross 
proceeds of $1.6 million 

In October, 2013, the Company issued a series of 
convertible short term notes for gross proceeds of 
$0.5 million 

The Company has engaged an agent to pursue 
additional financing opportunities to the end of the 
year. 
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Acquire new advertisers 
and increase our share of 
advertising budgets 

Implemented program to increase the size of our 
sales force 

Increased focus on direct agency account 
penetration and increased direct sales capabilities 

 

Acquire new publishers 
and ad network 
relationships 

Increased focus on developing relationships with 
publisher networks and providing analytics 
capabilities. 

 

Innovate and launch new 
capabilities in mobile 
analytics 

Increased development in predictive and context 
aware analytics. 

 

 
 

3. Describe and provide details of any new products or services developed or 
offered. 

On November 5, 2013, the Company announced the launch of its hyper-local 
performance mobile advertising exchange, called “VVX Local”.  The VVX Local 
advertising exchange provides: 

 Consumers that are ready to engage in local commerce with a local business 
advertiser  

 Dynamic access to consumers in all mobile contexts including: search, 
display, in-app, maps, directory, social and video  

 Real-time revenue reporting dashboard for Supply-Side-Providers and 
Demand-Side-Providers  

 Access to local ads from millions of US small business advertisers  

4. Describe and provide details of any products or services that were 
discontinued.  

Nothing material to report. 

5. Describe any new business relationships entered into between the Issuer, 
the Issuer’s affiliates or third parties including contracts to supply 
products or services, joint venture agreements and licensing agreements 
etc.  State whether the relationship is with a Related Person of the Issuer 
and provide details of the relationship. 

Nothing material to report. 

6. Describe the expiry or termination of any contracts or agreements between 
the Issuer, the Issuer’s affiliates or third parties or cancellation of any 
financing arrangements that have been previously announced. 
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Nothing material to report. 

7. Describe any acquisitions by the Issuer or dispositions of the Issuer’s 
assets that occurred during the preceding month.  Provide details of the 
nature of the assets acquired or disposed of and provide details of the 
consideration paid or payable together with a schedule of payments if 
applicable, and of any valuation.  State how the consideration was 
determined and whether the acquisition was from or the disposition was to 
a Related Person of the Issuer and provide details of the relationship. 

Nothing material to report. 

8. Describe the acquisition of new customers or loss of customers. 

One of the Company’s legacy voice and data search customers provided notice 
that it would not be renewing its software maintenance contract after January 
2014.  

9. Describe any new developments or effects on intangible products such as 
brand names, circulation lists, copyrights, franchises, licenses, patents, 
software, subscription lists and trade-marks. 

Nothing material to report. 

10. Report on any employee hirings, terminations or lay-offs with details of 
anticipated length of lay-offs. 

The Company added one new full time sales position for its mobile advertising 
products. 

11. Report on any labour disputes and resolutions of those disputes if 
applicable. 

Not applicable. 

12. Describe and provide details of legal proceedings to which the Issuer 
became a party, including the name of the court or agency, the date 
instituted, the principal parties to the proceedings, the nature of the claim, 
the amount claimed, if any, if the proceedings are being contested, and the 
present status of the proceedings. 

Nothing material to report. 

13. Provide details of any indebtedness incurred or repaid by the Issuer 
together with the terms of such indebtedness. 

Nothing to report. 

14. Provide details of any securities issued and options or warrants granted. 

The Company issued 6,418,920 common shares as settlement of an aggregate 
of $1,604,730 (or US$1,800,000) owed as part of an earn-out agreement 
between the Issuer and VoodooVox, Inc., an unrelated Delaware company. 

In addition, the Company granted 9,000,000 incentive stock options to various 
employees, directors, and consultants in accordance with its stock option plan 
(the “Plan”). The aggregate number of shares reserved for issuance under the 
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Plan is up to 15% of the number of outstanding common shares.  The 
Company’s outstanding options were far below this limit due to the conversion of 
the Company’s debt into shares announced on September 3, 2013 and the 
issuance of new shares pursuant to a private placement announced on 
September 5, 2013. Options awarded to directors and former directors vested 
immediately. One third of the options awarded to employees and consultants 
vested immediately with the remaining two thirds vesting monthly over a 24 
month period. The options are exercisable at $0.10 per share until November 7, 
2018. 

Finally, the Company instituted a voluntary stock option surrender program. 
Under the program, various employees and directors can surrender up to 
575,250 previously issued stock options for cancellation. The exercise prices 
associated with these options are significantly in excess of the current trading 
price of the Company’s common shares and management and the directors of 
the Company are of the view that these options are providing limited motivational 
benefit for employees. The Company intends to replace the surrendered options 
after a 30 day waiting period. The replacement options will have an exercise 
price equal to the market price on the grant date, will vest immediately and will 
expire 5 years after the date of grant. 

15. Provide details of any loans to or by Related Persons. 

Nothing to report. 

16. Provide details of any changes in directors, officers or committee 
members. 

Nothing to report. 

17. Discuss any trends which are likely to impact the Issuer including trends in 
the Issuer’s market(s) or political/regulatory trends. 

VoodooVox is positioned at the intersection of two fast growing trends in the 
technology industry, being the widespread adoption of smartphones and mobile 
apps and the rapid growth of mobile advertising. 

 

 [REMAINDER OF PAGE INTENTIONALLY LEFT BLANK] 
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Certificate Of Compliance 

The undersigned hereby certifies that: 

1. The undersigned is a director and/or senior officer of the Issuer and has been 
duly authorized by a resolution of the board of directors of the Issuer to sign this 
Certificate of Compliance. 

2. As of the date hereof there were is no material information concerning the Issuer 
which has not been publicly disclosed. 

3. The undersigned hereby certifies to CNSX that the Issuer is in compliance with 
the requirements of applicable securities legislation (as such term is defined in 
National Instrument 14-101) and all CNSX Requirements (as defined in CNSX 
Policy 1). 

4. All of the information in this Form 7 Monthly Progress Report is true. 

Dated:  December 5, 2013 

 Alex Pekurar  
Name of Director or Senior 
Officer 

 /s/ “Alex Pekurar”  
Signature 

CFO  
Official Capacity 
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