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2.  Corporate Structure 
 
2.1 Name and Address 
The full corporate name of the Issuer is Axios Mobile Assets Corp. (the “Company”).  Its 
registered, head, and records office is located at 220 Norfinch Drive, Toronto, ON, M3N 1Y4.  
 
2.2  Incorporation 
The Company was incorporated under the Ontario Business Corporations Act (“OBCA”) on 
September 25, 1998 as Active Investor Inc. By Articles of Amendment dated May 18, 1999, the 
name of the Company was changed to Microlab Online Inc.  By Articles of Amendment dated 
March 18, 2010, the name of the Company was changed to Axios Mobile Assets Corp. 
 
2.3  Inter-Corporate Relationships 
The Company has two wholly owned subsidiaries, Axios Mobile Assets Inc. (“Axios (Ontario)”) an 
Ontario corporation, and Axios Mobile Assets USA Inc. (“Subco”), a Nevada corporation which 
owns 100% of Axios Mobile Assets, Inc. (“Axios (Michigan)”), a Michigan corporation.  Axios 
(Ontario) and Axios (Michigan) are sometimes referred to collectively as “Axios”. 
 
2.4  Acquisition of Axios (Ontario) Axios (Michigan).  
As at March 17, 2010, the Company completed the purchase of 100% of Axios (Ontario), and 
100% of Axios (Michigan) from their respective shareholders in an arms-length share exchange 
transaction (the “Transaction”). Together, Axios (Ontario) and Axios (Michigan) are in the 
business of producing and supplying technology enabled engineered product solutions. The first 
product solutions developed are the AXIOS™ edge rackable and nestable pallets (an 
environmentally “friendly” structural and trackable mobile assets platform). 
 
Pursuant to a letter agreement dated January 18, 2010, (the “Acquisition Agreement”) between 
the Company and Axios (Ontario) and Axios (Michigan), the Company agreed to acquire all of the 
then issued and outstanding shares of Axios (Ontario) and Axios (Michigan) in exchange for the 
issue of 40,000,000 common shares of the Company.  The Transaction constituted a reverse 
takeover for accounting purposes.  

 
Concurrent with the Transaction, the Company and Axios completed private placements of 
$1,365,524 and debt settlement of $62,100 (the “Private Placements”), and 10,253,921 common 
shares of the Company have been issued to subscribers to the Private Placements.  
 
See Section 3.2 under General Development of the Business, Section 4 Narrative Description of 
the Business, and Section 6 Management Discussion and Analysis for further information on the 
acquisition. 
 
2.5 Foreign Incorporation 
This section is not applicable as the Company is incorporated within Canada. 
 
3.  General Development of the Business 
 

1. General Development 
 
The Company, through a wholly owned subsidiary was an Internet Service Provider but ceased 
operations in 2000 due to intense competition and the inability to source fresh capital in light of 
the “technology bubble” of the period. The Company has been kept in good standing as a 
reporting issuer with a view to restructuring the Company’s business. This was funded by 
Management who advanced necessary funds and time to allow it to remain in good standing.  
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2.  Acquisition 

 
(1) Description of Acquisition 

 
As at March 17, 2010, the Company completed the purchase of 100% of Axios (Ontario), and 
100% of Axios (Michigan) from the shareholders of Axios in an arms-length share exchange 
transaction (the “Transaction”). Together, Axios (Ontario) and Axios (Michigan) are in the 
business of producing and supplying technology enabled engineered product solutions. The first 
product solutions developed are the AXIOS™ edge rackable and nestable pallets (an 
environmentally “friendly” structural and trackable mobile assets platform). 
 
Pursuant to the Acquisition Agreement, Microlab issued 40,000,000 common shares to the 
shareholders of Axios (Ontario) and Axios (Michigan) as at the date of the Acquisition Agreement.  
The Transaction constituted a reverse takeover for accounting purposes.  

 
Concurrent with the Transaction, the Company and Axios completed private placements of 
$1,365,524 and debt settlement of $62,100 (the “Private Placements”), and 10,253,921 common 
shares of the Company have been issued to subscribers to the Private Placement.  

 
The Transaction constituted a significant acquisition for the Company, for which financial 
statements would be required under Part 6 or 7 of OSC Rule 41-501 or Pro Forma financial 
statements under Part 8 of OSC Rule 41-501 if this Listing Statement were a prospectus. Axios 
(Michigan) is a foreign Issuer and has had its audits performed by a qualified “foreign auditor” in 
accordance with International Financial Reporting Standards (“IFRS”) for the fiscal period from 
December 1, 2009 to December 31, 2009 , inclusive. This is compliant with National Instrument 
52-107 (Sections 5 to 7) for the purpose of the acquisition. 
 

(2) Particulars of Acquisition 
 

(a) Canadian Assets:  The principal assets of Axios (Ontario) as at this date are $598,000 cash 
and intellectual property (formulai, designs, proprietary methods) for formulation and 
manufacture of pallets and for a proprietary tracking system. 

 
(b) US Assets: The principal assets of Axios (Michigan) as at this date are $746,615 cash, and 

intellectual property (trademarks, branding, marketing methods, business plans). 
 

(c) Business: Together, Axios (Ontario) and Axios (Michigan) (ie. Axios) are in the business of 
producing and supplying an environmentally “friendly” structural and trackable mobile assets 
platform (pallets). 

 
(d) Value Proposition: Axios has developed a low cost, low capital, recyclable, bioresin material 

and manufacturing methodology to replace wood, fossil fuel plastics and metals in certain 
structural applications. The assets and various applications produced, when combined with 
the Axios RFID and proprietary software, make for a trackable and traceable asset or piece of 
equipment that now, allows its owners, a new level of visibility, accountability and revenue 
generation possibility. This combination of material, process, and technology, positions Axios 
in a unique market space, that combines the attributes of the green, clean, tech, and software 
space, but with a higher valuation due to the immediate revenue generation potential, and no 
long lead  development. We are a sustainability enabler by positioning Axios as a solutions 
provider. 
 

(e) Environmental Sustainability - Reduced Carbon Footprint; Measurable Carbon Credits – A 
Differentiator and Call to Action: The soy resin based composite environmental friendly 
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materials used to manufacture the Axios pallet, combined with the RFID specific 
documentation used to track the pallet flow through the distribution cycle enable users to 
measure the impact of the use of an Axios pallet on the user’s carbon footprint, and calculate 
carbon credits.  
 

(f) Axios is seeking to now commercialize this technology.  
 

(g) The Transaction was completed as at March 17, 2010. 
 

(h) The Company issued 40,000,000 common shares to shareholders of Axios (Ontario) and 
Axios (Michigan) pursuant to the Acquisition Agreement and a further 10,253,921 common 
shares pursuant to the Private Placements. 
 

(i) The financial position of the Company was significantly affected by the addition of cash from 
the Private Placement. Pro forma statements have been prepared as part of this Listing 
Statement, please refer to Section 5, Selected Consolidated Financial Information and 
Section 6, Management's Discussion and Analysis for further details regarding financial 
impact of the acquisition. 
 

(j) The Transaction was entirely at arms-length. 
 

3. Trends 
 
The Company intends to grow by employing the following key strategies over the next one to five 
years: 
• Obtain certification (for UL – fire retardancy; and green protocols) for at least 2 initial 

products, 1 nestable 40” x 48” pallet, and 1 rackable 40” x 48” pallet. 
 
• Initiate a brand development campaign: product differentiators - quality; economic and 

environmental benefits of its green protocols, utility of its tracking systems, and its overall 
value proposition, trademarks. 
 

• Complete tooling and produce samples of production-like pallets from a third party 
manufacturing site.   
 

• Convince major end users of pallets to sign letters of intent to use Axios pallets, and to 
purchase production intent pallets for testing purposes. 
 

• Convert test customers to formal long term supply contracts. 
 

• Raise additional funds, as necessary, to install and deploy a 1st company owned 
manufacturing line (to supplement third party manufacturing) and continue marketing efforts. 
Presently, each line costs approximately $18 to $20 million to install and deploy. The annual 
manufacturing unit capacity of each equipment line is approximately 3,000,000 rackable or 
6,000,000 nestable or some combination of both, Axios pallets that can generate between 
$125 to $175 million of annual revenues.  
 

• Install and deploy the manufacturing line to manufacture pallets, and continue marketing 
efforts.  
 

• Install and deploy additional manufacturing lines in the same or other locations (ie. nearer 
particular customers) as demand requires funded either from cash flows or through raise of 
additional funds. 

 
• Continue developing enhancements to software tracking systems to meet market needs. 
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• Raise funds as required 
 
Please refer to “Narrative Description of the Business” and “Risk Factors” for risk factors affecting 
the Company. Other than as disclosed herein, the Company is not aware of any trends, 
uncertainties, demands, commitments or events which are reasonably likely to have a material 
effect on the Company’s business, financial condition or results of operations. 
 
4  Narrative Description of the Business 
 
4.1  General 

 
(1)  

 
Historical 
 
The Company, through a wholly owned subsidiary was an Internet Service Provider but 
ceased operations in 2000 due to intense competition and the inability to source fresh capital 
in light of the “technology bubble” of the period. The Company has been kept in good 
standing as a reporting issuer with a view to restructuring the Company’s business. This was 
funded by Management who advanced necessary funds and time to allow it to remain in good 
standing. 
 
Prior to completion of the Transaction, the Company had been inactive. 
 
On closing of the Transaction, the business of Axios became the business of the Company. 
The description of the business provided below pertains to the Axios business. 
 
The Axios™ Trackable Mobile Assets Platform (Pallets) 
 
Business: Axios is in the business of producing and supplying an environmentally “friendly” 
structural and trackable mobile assets platform (pallets).   
 
Traditional value proposition: Axios has developed a low cost, low capital, recyclable, 
bioresin material and manufacturing methodology to replace wood, fossil fuel plastics and 
metals in certain structural applications. The assets and various applications produced, when 
combined with the Axios RFID and proprietary software, make for a trackable and traceable 
asset or piece of equipment that now, allows its owners, a new level of visibility, 
accountability and revenue generation possibility. This combination of material, process, and 
technology, positions Axios in a unique market space, that combines the attributes of the 
green, clean, tech, and software space, but with a higher valuation due to the immediate 
revenue generation potential, and no long lead  development. We are a sustainability enabler 
by positioning Axios as a solutions provider.  
 
Environmental Sustainability - Reduced Carbon Footprint; Measurable Carbon Credits 
– A Differentiator and Call to Action: The soy resin based composite environmental 
friendly materials used to manufacture the Axios pallet, combined with the RFID specific 
documentation used to track the pallet flow through the distribution cycle enable users to 
measure the impact of the use of an Axios pallet on the user’s carbon footprint, and calculate 
carbon credits.  
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Sample of 
an Axios 
Pallet (top 
view and 
side view) 

 

 
Pallet Industry Basics 
 

Pallet Industry Basics 
The pallet is a classic material handling necessity whose base structure and utilization has been 
in place since approximately 1925 when the lift truck concept was introduced to the 
manufacturing and shipping process. The pallet significantly improves operational efficiencies and 
continues today to be one of the most critical components of business throughout the world. 

 
Worldwide there are approximately 6.1 billion pallets in circulation on a daily basis. It is estimated 
that in North America during the normal course of every day, an individual will touch products that 
have been transported on 7 pallets. It is estimated that between 500,000,000 and 800,000,000 
pallets are manufactured each year. In North and South America alone, approximately 
2,000,000,000 (2.0 billion) pallets are in use annually. Depending upon the size, structure and 
weight of a pallet, the purchase cost ranges from approximately $5 to $240 per pallet. Using an 
average weighted cost of $22.69 per pallet, the global market potential for new pallets is 
$11,300,000,000 - $ 18,100,000,000 (~15 billion dollars).  
 
The industry is segmented globally without uniform standardization (The International 
Organization for Standardization of pallets (“ISO”) has sanctioned six pallet dimensions. 
However, there are at least 12 pallet dimensions in use in North America. In Europe, the 
European Pallet Association, has sanctioned pallets of different sizes, which do not fit efficiently 
into ISO shipping containers).  

 
Furthermore, while new pallets are being manufactured and sold every year to users, most users 
also rent pallets on a per trip basis to subsidize the significant capital cost of constant repair, 
replacement, heat treating and disposal of pallets. Because of the poor quality of the current 
system, inherent leakage (8% - 12%) is an accepted norm and cost of business. Users of pallets, 
generally pay for pallets per trip in addition to resupplying their inventory pool of pallets through 
purchases. In other words, the inventory cost basis a company has on their financial statements 
is only a portion of the number of pallets that they will use during a year. What they don’t have in 
inventory, they pay annually through an operational shipping cost for renting the pallet on a per 
trip basis. In addition to the daily rental fees, there is also an acquisition fee and a disposal fee, 
making the true cost of renting with a pooler, somewhat difficult to truly cost. The estimated per 
one way trip cost of a pallet, depending upon region and provider of a GMA type pallet, is $4 to 
$9 (Canadian Pallet Council 2007 study). 

 
The rental market of pallets is dominated by pallet “poolers.” A pooler rents primarily to 
manufacturers, distributors and retailers an exact number of pallets they need rather than having 
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to stock for peak seasons or keep idle pallets in storage. There is a debate amongst Poolers and 
Sellers of pallets as to which cost is less expensive. In a report published in the Forest Products 
Journal Vol. 56, No. 10, the conclusion was that pallet rental systems versus pallet purchase 
yielded a number of important findings. Namely, that the average system cost, to all pallet users 
in a typical grocery pallet supply chain, of a rental pallet is from $1.01 to $2.11 higher than the 
average system cost of a purchased pallet.  
 
What has Axios Developed 
Axios was formed to strategically attack the global pallet user/purchaser and pooler industry by 
providing a significantly improved cost effective and efficient pallet that significantly reduces the 
purchase or per trip cost to all pallet users.   Axios has developed a solution which it believes is 
revolutionary – a mass market pallet combined with a coordinated solution that makes Axios the 
industry leader promoting environmental “sustainability”.   

 
Notably, Axios has developed a composite soy resin based material that weighs less and lasts 
twenty-five times as long as traditional rackable wooden pallets.  Additionally, Axios has 
developed a proprietary web based solution that will offer true pallet movement visibility and 
tracking. Leveraging our comprehensive composite technology platform, all disparate tracking 
sources (RFID, ASN, EDI, files Bar Codes….) will be unified and tracked effectively from a single 
point of access. Our system will automate the collection of all the aforementioned data eliminating 
the vast amount of time that is spent tracking and generating such reports. This system will also 
track distances to calculate carbon credits that should be applied to pallet owners. 

 
The soy resin based composite environmental friendly materials used to manufacture the pallet 
combined with the RFID specific documentation used to track the pallet flow through the 
distribution cycle introduces to the marketplace an efficient “green” carbon credit opportunity to 
the industry. 

 
The Axios pallet is light, strong and long lasting providing low operational cost as compared to all 
competing pallets of all materials. The Axios pallet improves user logistic and supply chain costs, 
provides greater visibility into supply chains with measurable improvement in their carbon 
footprint. The Axios pallet can be introduced on both a low volume and high volume basis due to 
the combination of material science, technology and equipment processing. The result is a 
superior pallet with a design that should mitigate theft or leakage.   
 
In summary, Axios believes its products provide its customers with: 
 

• Profitable cash flow to ownership 
• Transparency with real-time visibility to end user supply chains 
• RFID technology availing previously unavailable opportunities 
• Composite Integration Platform  
• Lower Total Cost of Ownership 
• Ease of use system and implementation  
• Environmental Advancements that generate cash returns  
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Strategic Objectives and Value Proposition 
 

 
AXIOS MOBILE ASSETS  

A New Way to Sustainability 
 

 
 
(a) 12 Month Business Objectives and Milestones: 
 
i. Complete its initial private placement financing of not less than $1,400,000 and complete a 

listing of the Company’s shares on the CNSX. 
ii. Obtain certification (for UL – fire retardancy; and green protocols) for at least 2 initial 

products, 1 nestable 40” x 48” pallet, and 1 rackable 40” x 48” pallet. 
iii. Initiate a brand development campaign: product differentiators - quality; economic and 

environmental benefits of its green protocols, utility of its tracking systems, and its overall 
value proposition, trademarks. 

iv. Complete tooling and produce samples of production-like pallets from a third party 
manufacturing site.  

v. Convince major end users of pallets to sign letters of intent to use Axios pallets, and to 
purchase units for testing purposes. 

vi. Distribute at least 10,000 production intent pallets to potential customers for testing purposes. 
vii. Convert at least 1 test customer to a formal contract to supply Axios pallets. 
viii. Continue developing enhancements to software tracking systems to meet market needs. 
ix. Complete any necessary or appropriate follow-on financing. 
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(b) Significant milestones, time period and the costs related to each 
event. 

 
Event Cost Timing 

Costs of Transaction, Private Placement and CNSX listing 
(estimate) * 

$120,000 1 month 

Obtain UL Certification for initial production-like pallets $80,000 2 months 

Obtain green protocols $60,000 2 months 

Brand development Pre-paid Ongoing 

Complete tooling $440,000 4 months 

Sign letters of intent, produce production-like pallets for test 
sales and make initial test sales 

$400,000 4-6 months 

Convert at least 1 test customer to a formal supply contract - 8 months 

Administration and Overhead Supporting Development $150,000 Ongoing 

Administration and Overhead Supporting Sales $50,000 Ongoing 

Total Expenditures from Existing Funds and Initial Private 
Placement 

$1,300,000  

* Estimated costs include financing commission and fees. 
 
(c) Total funds available to the Company: 

 
• The working capital of the Company as at March, 2010, prior to the Private Placements 

was approximately $21,000. 
 

• $1,427,624 was raised in the initial Private Placements. 
 

• As at July 1, 2010 (see June 30 consolidated financial statements), the Company had 
used some of its working capital towards achieving the business objectives and 
milestones and had cash on hand of $1,240,682. 
 

• In August 2010, the Company closed subscriptions for a further $103,252. 
 

• As at August 11, 2010, the Company’s cash on hand is $1,111,919. 
 
There are no other funds available at the moment to be used to achieve the objectives and 
milestones set out in paragraphs (a) and (b). Any working capital deficiency that may be 
encountered will be satisfied by a follow-on private placement funding and/or potential joint 
venture funding. 
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(d) The anticipated use of proceeds to achieve the objectives and 
milestones set out in paragraphs (a) and (b) are as follows: 

 
Event Amount 

Cash on Hand following closing of Acquisition of Axios in March 
2010 and closing of initial Private Placements 

 $1,427,624 

Further Subscriptions  $    77,128 

Total Proceeds Raised 

(Cash on Hand as at August 11, 2010: $1,111,919) 

 $1,504,752 

   

Costs of Transaction, Private Placements and CNSX listing 
(estimate)   

(~$120,000 of total budget of $120,000 has been spent to date) 

$  120,000  

Obtain UL Certification for initial production-like pallets  $   80,000  

Obtain green protocols  

(~$10,000 of total budget of $80,000 has been spent to date) 

$   60,000  

Brand development Pre-paid  

Complete tooling  

(~$170,000 of total budget of $440,000 has been spent to date) 

$ 440,000  

Sign letters of intent, produce production-like pallets for test sales 
and make initial test sales  

(~$50,000 of total budget of $400,000 has been spent to date) 

$ 400,000  

Convert at least 1 test customer to a formal supply contract       -  

Administration and Overhead Supporting Development  

(~$20,000 of total budget of $150,000 has been spent to date) 

$  150,000  

Administration and Overhead Supporting Sales  

(~$10,000 of total budget of $50,000 has been spent to date) 

$    50,000  

General Administration and Overheads  

(~15,000 of total budget of $50,000 has been spent to date) 

$    50,000  

Total Expenditures from Existing Funds and Initial Private 
Placement 

$1,350,000  

Working Capital prior to Follow-On Financing  $  154,752 

Follow-On Financing 

 – as required by market demand 
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 (e) For principal products or services 

 
 (i) Methods of Distribution and Principal Markets. 

 
Pallets are used worldwide to aid in logistics for transportation and movement of goods. Pallets 
are used to house goods in a manner in which they can be transported in bulk without touching 
the goods themselves. Through technology, pallets, and hence the goods on the pallets, can be 
tracked and reported on. 
 
The Company will sell to pallet providers, pallet poolers, 3PL companies, warehouse distribution 
companies, manufacturers of consumer and perishable goods, retailers, and government 
agencies.  
 
Axios’ value proposition targets those who stand to benefit the most by gaining efficiencies in 
their mobile asset base through: fuel savings and improved worker safety/ergonomics achieved 
through pallet weight savings, pallet tracking systems to improve supply chain logistics, and 
reduced physical damage through shipping and parasitic losses, with increased longevity and 
durability of the product.  
 
The Company will feature the ‘sustainability’ of its pallets, reductions in the user’s carbon footprint 
over the life cycle of the pallet, and improvements in food safety for foodstuffs transported using 
Axios pallets – no decabromine or methylbromide added to the pallets, unlike wood & thermo 
plastics. 

 
(ii) Sales 

 
There have been no sales by the Company to date. The Company is still in the developmental 
phase.  
   
(f)  Concerning Production and Sales 

 
The Company presently has no production or sales. 

 
Production 
 
Location/Equipment/Cost 
A strategic manufacturer with experience in the Axios proprietary process has agreed to 
deploy the Axios equipment under a subcontractor basis expecting to manufacture the 
production-like versions of Axios’ nestable and rackable pallet for sale within six months.  
 
This production facility is located in Ontario. 
 
The required equipment is effectively a medium sized molding and forming tool. The 
Company is responsible for tooling the manufacturing line. It has initially budgeted capital 
costs of $300,000 for tooling two tools for the, one, one piece nestable tool and one, two 
piece rackable tool.  The annual manufacturing unit capacity of each press is approximately 
300,000 nestable and 150,000 rackable Axios pallets that can generate between 8 to 10 
million of annual revenues per press. 
 
Once sales necessitate production in greater volume, the Company will procure its own facility (in 
a location strategic to its main customer(s) and its business operations – Southern Ontario, 
Michigan, or as may be negotiated with its customer(s)).   
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Engineering / Pallet Sizes 
Axios will strategically manufacture two basic platforms of pallets (a nestable pallet and a 
rackable pallet) and initially target the North American market.  
 
• Axios will manufacture a single sheet nestable 40” x 48” pallet. The nestable pallet has 

a one piece continuous construction which combined with its more durable design 
equates to significantly more available trips per pallet compared to pallets of its 
competitors, dramatically reducing the cost per trip price decision analysis.  

 
• A rackable 40” x48” (1219mm × 1016mm) GMA (Grocery Manufacturers Association) 

type pallet is the second platform. Focus will be keyed upon larger users with high cost 
of shipping expense and/or investment as we demonstrate and prove to them the 
viability of the Axios platform. Potential exclusivity likely will be sought by end users 
and Axios intends to strategically evaluate the analysis associated with such a 
proposition.  The rackable pallet in North America represents approximately 30% of the 
market or roughly 600,000,000 of annual use of pallets equating to approximately 15 
billion of revenue stream to the industry using $25 price per wood pallet.  

 
Axios is also pursuing closed loop custom pallet opportunities. A closed loop system can be 
described as a system in which the pallet never travels outside of a controlled environment. 
These types of specialty jobs can command above average margins as customers factor in 
the pricing premium based on their specific needs or capital set up to manage their 
product. 
 
Longer term, Axios will target the 1100mm x 1100mm Asian Region pallet and the 800mm x 
1200mm European pallet. 
 
Physical Facility Requirements 
The physical footprint of the Company’s pallet making equipment is small enough that in future, 
the pallet manufacturing equipment can be installed and operated onsite in secure settings at 
Company premises or any customer or licensee’s facility, and pallets can be manufactured to 
Axios’ specifications, using raw materials supplied by Axios.  Consequently, Axios has the ability 
to manufacture, license, sell or provide rights of the Axios pallet production process, although at 
the present time, Axios intends to maintain control and ownership of all press production.  
 
Specialized skill requirements 
The specialized skill in the manufacturing process rests in both: 
(a) determining appropriate formulai, the recipes for the combining and processing of the raw 

material into the mold; and 
(b) determining appropriate shapes, designs, for greater efficiency at the end user.  
 
Additionally, the Company requires specialized skill in customizing its tracking systems to 
customer requirements.  The actual manufacturing is routine molding, and assembly requiring 
minimal specialized expertise.  The raw material for pallet production, and the relative mix of 
components of that raw material would be prepared and delivered in bulk, or mixed on site, with 
certain components pre-mixed, to make it difficult for an outside party to replicate the formula 
used in the pallet manufacture. Axios Management has the internal experience to know, modify 
and optimize the proper mix of components and the basis for that mix.  

 
i. Material Compositions. 

 
Raw materials are comprised of widely available compounds.  However, the recipes for 
combining the raw materials and the proportions used, are trade secrets, confidential to the 
Company.  Axios will control the global supply of its trade secret resin formula to potential users 
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or licensees in order to maintain its edge over its competition.  Compounded raw materials can be 
shipped to remote press sites without having to capitalize for mixers and compounder equipment 
at each site.  

 
ii. Tracking Systems 

 
The tracking devices inserted into pallets are customizable to the purchaser’s requirements, and 
based on standard widely available industry components (e.g. Standard RFID chips, tracked by 
Axios’ tracking software).   Currently RFID in pallets is in use within the pallet industry, but 
primarily to track the pallet asset, not to provide visibility or user carbon credits into the supply 
chain.  Consequently, until the Axios technology, the market has considered the value proposition 
for use of tracking software to be limited. Axios’ strategy will be to tie disparate information about 
the palletized load together with other known pallet trip information to provide the retailer and/or 
manufacturer a level of efficiency into the supply chain that will improve operations and 
efficiencies potentially inclusive of cash returns for the carbon credits. The Axios proprietary 
software will assist eliminating bottlenecks in production, stock outs and shortages providing 
greater information quickly in a useable form about the entire supply chains cycle. This will allow 
Axios to market and demonstrate a ROI sales model to pallet user financial and operational 
executives that attacks the average 30% - 35% cost of goods sold attributable to supply chain 
management. The proprietary software platform is developed and in use at manufacturing 
locations. It is already accepted and used in similar applications in the marketplace. It is one of 
the development criteria that would be considered low risk with quick deployment.  The tracking 
software is owned by Axios, and is maintained and supported by qualified management and 
outside IT consultants. Outside consultants are subject to obligations of confidentiality, and their 
work product is owned by Axios. 
 

iii. Design/Testing 
 

Axios has tested various configurations of pallet design for weight, strength, durability, fire 
retardancy, efficiency of production, ease of storage, and optimization of use.  
 
Intellectual Property 
Axios’ designs and formulai are principally protected by trade secret law, similarly to how certain 
beverage manufacturers or aggregate companies protect and distribute their secret formulai for 
producing what otherwise is a commodity product. For marketing purposes and to enhance our 
ability to license for manufacturing, the Axios brand (ie. trademarks) will become a material 
identifier indicating origin and quality. Axios will seek to protect specific designs with design 
patents, and Axios will also consider seeking patent protection for some of its currently 
proprietary processes at a strategically convenient time. 
 
Sales - Markets 
 
Demand for pallets does vary based on fluctuations in global manufacturing, shipping, and levels 
of inventory for both raw materials and finished products.  

 
World Market 
The Total Addressable Market (TAM) for pallets worldwide is an estimated 6.1 billion pallets. The 
potential available market (PAM) with the starting two (nestable/rackable) Axios pallets is 3.4 
billion pallets. The served available market (SAM) given that our plan is to start serving the North 
American region is 1.12 billion pallets. Axios is seeking a fractional market share for the time 
being, which should leave it relatively unaffected by fluctuations in overall demand for pallets for 
the immediately coming years. 
 
Initial Target Markets 
During the initial year of operations, Axios will be focused on a strategic targeted time 
release to market model for revenue streams. Axios has identified strategic end users and 
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poolers as a part of its initial due diligence in developing the business plan. Axios will 
target these end users and poolers to enter into letters of intent to use the Axios pallet, 
initially on the basis of sales to those customers of production-like pallets for test purposes. 
Axios will then work with those customers to convert them to long term customers for the 
Axios pallets and tracking systems.  
 
Axios has budgeted the cost of materials and of producing approximately 10,000 pallets 
depending on sample demand (comprised of 1 nestable and 1 rackable version) for 
customer testing purposes to these initial target markets at not more than $500,000. 
Customers will not be expected to pay full market pricing for these pallets, which will be of 
commercial/production intent quality. 
 
Initially, Axios has limited the number of pallet sizes and forms it produces, as each new pallet 
dimension/specification requires a new tool (at a cost budgeted at $150,000-$250,000). Over 
time, additional dimensions/specifications will be added as the Axios pallet architecture has been 
engineered functionally to allow low cost production lines and tooling. Axios can provide a higher 
level of “mass customization” to its customers than currently offered in the industry, fitting Axios’ 
longer term core strategy will provide an offering that covers 60-75% of all sizes required in the 
global market. The meaningful differentiation will be in the level of customization of top deck pallet 
options that will fit the Axios commonized bottom pallet decks. 
 
Pallet Variations in Common Use 
 
The breakdown of markets by size and region is provided by the International Organization 
for Standardization of pallets (“ISO”). The ISO sanctions six pallet dimensions, detailed in 
ISO Standard 6780: Flat pallets for intercontinental materials handling—Principal 
dimensions and tolerances: 
 

 

 
NORTH AMERICAN PALLETS 
 
Of the top pallets used in North America, the most commonly used by far is the Grocery 
Manufacturers' Association (GMA) pallet, which accounts for 30% of all new wood pallets 
produced in the United States. The ISO also recognizes the GMA pallet footprint as one of 
its six standard sizes. 
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Dimensions, mm (W ! L) Dimensions, in (W ! L) Production Rank Industries Using

1219 ! 1016 48 ! 40 1 Grocery, many others

1067 !1067 42 ! 42 2 Telecommunications, Paint

1219 ! 1219 48 ! 48 3 Drums

1016 ! 1219 40 ! 48 4 Military, Cement

1219 ! 1067 48 ! 42 5 Chemical, Beverage

1016 ! 1016 40 ! 40 6 Dairy

1219 ! 1143 48 ! 45 7 Automotive

1118 ! 1118 44 ! 44 8 Drums, Chemical

914 ! 914 36 ! 36 9 Beverage

1219 ! 914 48 ! 36 10 Beverage, Shingles, Packaged Paper

889 ! 1156 35 ! 45.5 Unknown
Military 1/2 ISO container, fits 36”  
standard doors

1219 ! 508 48 ! 20 Unknown Retail

 

 
 
EUROPEAN PALLETS 
 
EuroPallet 
 
In Europe, the EURO pallet, also called a CEN pallet, is widely used in many industries. It 
measures 800 by 1200 by 120 mm. Manufacturers of EURO pallets must be sanctioned by 
the European Pallet Association (EPAL), which governs the smallest details, even which 
types of nails and lumber may be used. The strict standardization is based on the existence 
of europool pallet swap organizations — their mutual swap agreements across country 
boundaries does only include EURO pallets of a specific EPAL/EUR type (mostly restricted 
to type 1). Most freight forwarders will accept pool palettes handling the cost clearing 
between sender and receiver even for international transport to countries that take part in 
the europool system. The ongoing harmonization of freight handling within the European 
Economic Area has led to a decline of the europool system. The EURO pallet does not fit 
efficiently within the ISO shipping container and slightly wider containers are often used for 
this reason. 
 
The four common sizes of EURO pallets (alongside with ISO alternative sizes) are: 
 

EURO Pallet Type Dimensions, mm (W ! L) ISO Pallet Alternative

EUR, EUR 1 800 ! 1200 ISO1, same size as EUR

EUR 2 1200 ! 1000 IS02

EUR 3 1000 ! 1200

EUR 6 800 ! 600 ISO0, half the size of EUR

600 ! 400 quarter the size of EUR

400 ! 300 one-eighth the size of EUR

 

 
Wood Pallets v. Axios 
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92-96% of pallets today are of wood construction and origin.  
 
Wood pallets have a low initial capital cost, but a short life span, and require frequent repair and 
replacement.  Wood pallets pose contamination risks, and require repeated treatment to meet 
health and safety standards.  Governments and Food Safety Advocates have pressure each 
passing day as phytosanitary ISPM-15 and insect infestation incidents become more and more 
prevalent. Incidents of meat and produce contaminated by wisteria, E. coli, salmonella and other 
dangerous bacteria occur on a daily basis. The cost and time to treat wood pallets with methyl 
bromide or subject them to heat treatment is a new requirement with an incremental cost to the 
wood pallet industry requiring continual and repetitive treatment. As a wood pallet gets repaired 
after usage treatment wears off requiring reapplication.  
 
Governing bodies also realize that there is presently no way to monitor or standardize reporting of 
this process because the repair and replacement incidence of wood pallets is untrackable.  
 
While this has been largely overlooked, the importance and relevance to the security of food 
supply is increasingly important further enhancing the propositional value of the Axios pallet. 
 
Employees 
The Company presently has 5 employees and contracts up to 11 people on an as needed basis. 
 
Foreign Operations 
The Company’s ‘foreign operations’ are in Michigan.  Michigan was chosen for (a) its geographic 
proximity to both Ontario, and to US markets for pallets, (b) costs of operation – Michigan has 
been hit by job losses in the automotive sector, resulting in the availability of reasonably priced 
premises, and a pool of available, sufficiently skilled labour, (c) a business friendly government; 
(d) direct or unstated requirement of some US customers and some government agencies for a 
US-based counterparty (“buy American”).  
 
At this stage in the Company’s development, risks associated with such ‘foreign operations’ are 
not significantly different than risks associated with Ontario operations. 

 
(g) Competitive conditions in the principal markets and geographic 
areas in which the Company operates. 
  
Axios competitors can be put into three primary categories – Wood, Plastic and Other 
(Aluminum, Steel, Woodfibre, Cardboard).  
 
There are approximately 3,300 wood pallet producers, manufacturers, and providers of 
pallet services (manufacture, repair, recycling, and disposal of wood pallets). About 1/8 are 
in Canada. There are also about 250 worldwide plastic pallet and container companies. 
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Industry Competitors 
 

 

 
Currently wood providers are the dominant force in the market. However, they have been 
relegated to a commodity status. Meaningful differentiation through features, sizes and 
strength has been exhausted and there has not been any new invention in the wood 
industry. The general industry opinion is a momentum of core belief that wood is not a 
sustainable platform for shipping goods due to the short trip life, constant repair and 
environmental concerns. Many wood pallet providers and poolers are actively looking for an 
additional offering.  
 
Few of these companies have any possibility of competing on any other basis than price and 
service. They are functioning on a commodity level, where all technical improvements available to 
them have been exercised and generally implemented in this stagnant industry. Some have 
modest processing equipment and full service but they are all basically limited to a local area 
paradigm continuing to exist because the pallet continues to be the nearly 100 year standard for 
all transportation of goods from A to B. These companies fulfill a basic form of service generally 
regarded as a necessary, although unsophisticated component of the industry.  What wood has is 
the perception that wood is the most cost effective solution. 
 
Axios does recognize that for many potential customers, the wood pallet will not be 
replaced for many years. This is a function of a combination of factors: long term supply 
contracts; inertia; familiarity; and because customer volumes and capital reserves in these 
unsettled economic conditions may not warrant that customer changing from a local 
supplier of low capital cost product to a supplier with a higher initial capital cost but a lower 
life cycle cost. 
 
Consequently, the initial target customers for Axios are those who would most readily 
recognize Axios’s value proposition: poolers looking to build their own market shares by 
differentiating their product offering; poolers and end users seeking to fly the 
“sustainability” flag; poolers and end users seeking be environmentally conscious or 
seeking to better track; poolers and end users sufficiently capitalized to take advantage of 
the life cycle cost advantages of the Axios pallet. 
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In order to successfully launch an industry change, Axios recognized and has accounted 
for the need to provide a pallet that takes into account the industry accepted norm and the 
complexity involved to introduce a new revolutionary pallet into the industry. 
 
Competitors are not only divided into type of pallet (wood, plastic, metal/other) but also by 
the type of service (pooler, provider, recycler). A third category competitor is specific pallet 
purpose (one-way, export, rackable, nestable, entry type). This makes the matrix of 
competitors widely distributed, extremely geographically diverse and primarily locally or 
regionally serviced. There are as many pallet specialists as there are generalists, there 
appears to be as many financial models for customers as there are customers. There are 
many claims and superlatives for various pallets as there are pallet manufacturers, but 
despite all this effort and attempt to modify or improve this stagnant industry, no one has 
been able to replace wood and the leasing / pooling /exchange model.  
 
Complicating the value proposition opportunity, generally accepted return on investment 
models are not in place or prevalent in the industry. The stagnant industry has evolved that 
provides acceptance of the more expensive on a per trip basis cost than buying/investing at 
a lower long term cost  This is why, when tackling the problem, many have failed. A better 
product for a better price is a good start, but it is only that, a start. As with any technology 
shift, there will be early adopters and late adopters. Axios will target those who gave shown 
a willingness to try to innovate and those who have customers willing to innovate. 
 
Manufacturers that ship goods to a warehouse, retailer, or other distribution point generally 
prefer to be shipping one way or returnable pallets noting that industries have different 
requirements.  
 
Pallet manufacturers do more than make pallets, they complete dock sweeps of their local 
area end user locations, repair, return, remanufacture, sort, clean, in some cases heat treat 
pallets that they pick up and re-circulate. Generally, due to the cost and inconsistency of 
order quantities a pallet company receives they will service as many clients and volumes 
possible in order to generate better consistency necessary to operate their facility 
capabilities. This is also a reason why they provide as many services relating to a pallet as 
possible. There are some larger manufacturers of wood pallets who are large suppliers to 
the wood pallet poolers, but in general a medium sized wood manufacturer would be $30 to 
$50 million in annual sales, and a large manufacturer of wooden pallets, would close in on 
$100 million dollars.  
 
Many of the larger pallet companies will provide both wood and plastic pallets. As a part of 
the industry, regardless of focus being wood or plastic, over time an interaction between 
wood and plastic pallets is inevitable, complicating whose pallets are whose and how to 
return plastic pallets that are at a wood manufacturing facility, and vice versa.  
 
Axios’ Value Proposition 
Many have tried, large and small, most have failed, some have succeeded with limited success, 
but all alternatives have tried to replace wood.  We have studied, and interviewed the winners 
and the losers and have gained many perspectives into the journeys they have taken, we have 
learned what mistakes not to make, and where to invest resources deploy assets. The main 
causal factor for failure was the inability to take into account, and solve for, all of the required 
attributes needed for a holistic solution solving more than one issue. All attempts have solved one 
or two items very well, but the balance of critical success factors were not addressed. 
 
Referencing industry literature, wooden pallets usually need replacing after 25 movements, 
with repair and maintenance occurring every 3 movements. Plastic pallets typically last for 
200 movements and the Axios rackable pallet is certified for 275 movements.  
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Using one life cycle of an Axios rackable pallet as our baseline, we compared the cost of 
our pallet to those of more traditional rackable pallet manufacturers. 
 

Element Wood Plastic Axios 
Est. Avg. Cost USD $21.80 $103.00 $70.00 

Trips/Years until Replacement/Repair 2.4/1 50/5-8 55/12-15 

Heat Treatment 2.00 per replacement Not required Not required 

Maintenance $3.00 $0 $0 

Life Cycle Cost (12 years) $424.44 $207.00 $66.00-$70.00 

Axios’ analysis rates the Axios pallet as the most cost effective and durable pallet that will 
exist in the market place.  

 
Although wooden pallets are initially significantly less it quickly become cost prohibitive. In 
our analysis many factors not assessed, but all of these would have significantly strengthen 
the Axios position. These factors included among others: disposal, chemical treatments, 
sorting, delivery. 

 
Another significant factor is downtime, when a wooden pallet is being repaired it is not 
available therefore reducing its efficiency as an available asset. In that case you would 
require a second pallet to complete the work of a single plastic or Axios pallet. In a wooden 
environment increased inventories would be required to facilitate the same workload as 
plastic or Axios pallets. We estimate an additional inventory of 25%-30% of wooden pallets. 
 
Plastic pallets offer impressive longevity but are relegated to niche markets due to 
performance (strength) and quality limitations (dimensional stability). 
 

AXIOS MOBILE ASSETS INC. - RACKABLE PALLET LIFE CYCLE
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The Axios pallet offers the four main ingredients that make up a superior product:  
 

• Quality 
 
• Scalability 
 
• Cost effective 
 
• Environmentally friendly 

 
(h) The Company does not have lending operations, has no set investment policies and has 

not adopted lending and investment restrictions. 
 
(2) The Company has never been bankrupt or otherwise placed in receivership. 

 
(3) The Company did not implement and was not part of any material reorganization within 

the three most recently completed financial years or the current financial year. 
 
4.2 The Company does not have any asset backed securities. 
 
4.3 The Company does not conduct business in the mineral exploration or mining business. 
 
4.4 The Company is not an Issuer with a mineral project. 
 
4.5 The Company is not an Issuer with Oil and Gas Operations. 
 
 
5.  Selected Consolidated Financial Information:  
 
5.1  Annual Information  
 
Notes:  
 

1. The former Microlab Online Inc. had a September 30, 2009 year end. As at its last 
year end, it had no assets, and no revenue. Its Annual Information is provided 
below. 
 

2. On February 22, 2010, Microlab Online Inc. shareholders approved the acquisition 
of Axios Ontario and Axios Michigan, and approved the change of name of the 
company to Axios Mobile Assets Corp. 
 

3. The acquisition of Axios Ontario and Axios Michigan was closed by agreement 
made March 17, 2010 and on March 18, 2010 the name of the parent company was 
changed from Microlab Online Inc. to Axios Mobile Assets Corp. 
 

4. Contemporaneous with the closing, it was agreed that the resulting issuer, Axios 
Mobile Assets Corp., would have a December 31 year end, and the next year end 
would be December 31, 2010. 
 

5. Axios Ontario and Axios Michigan were incorporated December 1, 2009.  Each had 
a December 31, 2009 year end. Material annual information for Axios Ontario and 
Axios Michigan follows immediately after the quarterly information of the resulting 
issuer, Axios Mobile Assets Corp. (formerly Microlab Online Inc.) for the most 
recently filed quarter. 
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6. The quarterly information provided includes all material information pertaining to 
the resulting issuer.  Axios Ontario and Axios Michigan had not been formed prior 
to the last year end of Microlab Online Inc., and consequently, all information of 
Axios Ontario and Axios Michigan relate to the current fiscal year of the resulting 
issuer.  

 
Selected Annual Information  
 
Microlab Online Inc. for the Three Years Ended September 30, 2009 

 
Overview 
The Company had no assets as at September 30, 2009 and had a working capital deficiency of 
$85,156. 
 
Selected Annual Information of Axios (Ontario) and Axios (Michigan) 
 
Axios (Ontario) and Axios (Michigan) were formed December 1, 2009. There is no historical 
annual information to present. There are no historical revenues to present. Herein are the 
balance sheets of Axios (Ontario) and Axios (Michigan) as at December 31, 2009. See 
Management’s Discussion and Analysis for subsequent events. 
 
Axios (Ontario)      Axios (Michigan) 

 

Year 

Year Ended 
September 30, 2009 

(Audited) 

Year Ended 
September 30, 
2008 (Audited)  

Year Ended 
September 30, 2007 

(Audited)  
Revenue Nil Nil Nil 
Net Loss $8,900 $8,900 $8,900 
Net Loss/Share $0.001 $0.001 $0.001 
Total Assets Nil Nil Nil 
Long Term Liabilities $37,765.00 $37,765.00 $37,765.00 
Dividends Nil Nil Nil 
Shares Outstanding 11,092,500 11,092,500 11,092,500 

Year 

Year 
Ended 

December 
31, 2009 
(Audited) 

 

Year 

Year 
Ended 

December 
31, 2009 
(Audited) 

Revenue Nil  Revenue Nil 
Net Loss $225,577  Net Loss $27,659 
Net Loss/Share $0.008  Net Loss/Share $2.106 
Total Assets $5,821,400  Total Assets $1,355,055 
Long Term Liabilities Nil  Long Term Liabilities Nil 
Dividends Nil  Dividends Nil 
Shares Outstanding 26,868,000  Shares Outstanding 13,132 
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5.2 Quarterly Information 
 
Selected Quarterly information is provided for Microlab Online Inc. No quarterly information was 
prepared for Axios (Ontario) or Axios (Michigan), both private issuers incorporated December 1, 
2009. 
 

Selected Information for the 8 periods ended September 30, 2009 

 
5.3  Dividends 
 

(a) There exists no restriction that could prevent the Issuer from paying dividends. 
(b) No dividends have been paid by the Company since the date of its incorporation. 

It is the present policy of the Company to retain any earnings to finance the 
growth and development of the Company's business.  There has been no change 
in policies. 

 
5.4 The Company does not base any financial reporting on foreign GAAP. 
 

Quarter 9/30/09 6/30/09 3/31/09 12/31/08 9/30/08 6/30/08 3/31/08 12/31/07 
Revenue Nil Nil Nil Nil Nil Nil Nil Nil 
Net Loss $8,900 Nil Nil Nil $8,900 Nil Nil Nil 
Loss/SH $0.001 Nil Nil Nil $0.001 Nil Nil Nil 
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6.  Management's Discussion and Analysis 
 
Notes:  

1. The former Microlab Online Inc. had a September 30, 2009 year end. As at its last 
year end, it had no assets, and no revenue. Its Annual MD&A is provided below. 

2. The quarterly information provided at item 6.15 includes all material information 
pertaining to the resulting issuer.  Axios Ontario and Axios Michigan had not been 
formed prior to the last year end of Microlab Online Inc., and consequently, all 
information of Axios Ontario and Axios Michigan relate to the current fiscal year of 
the resulting issuer.  

 
6.1-6.14 Annual MD&A of Microlab Online Inc. (now Axios Mobile Assets Corp.) 
 
General 
The following discussion of performance, financial condition and future prospects should be read 
in conjunction with the auditors report, annual consolidated financial statements of Microlab 
Online Inc. (the “Company”) and notes thereto for the year ended September 30, 2009 and 2008, 
which are available on the SEDAR website, www.sedar.com.  This discussion covers the last 
completed year and the subsequent year up to the date of the filing of this Management 
Discussion and Analysis.  The consolidated financial statements have been prepared in 
accordance with Canadian generally accepted accounting principles (GAAP).  All dollar amounts 
are stated in Canadian dollars unless otherwise indicated. 
 
Overview 
The Company has no assets as at September 30, 2009 which was the same for the relevant 
period in 2008.  The Company’s working capital deficiency of $85,156 has increased in 
September 30, 2009 from $76,256 in September 30, 2008.  This was due to ongoing 
maintenance costs associated with remaining a reporting issuer. 
 
Result of Operations 
The Company, through a wholly owned subsidiary was an Internet Service Provider but ceased 
operations in 2000 due to intense competition and the inability to source fresh capital in light of 
the “technology bubble” of the period.  The Company has been kept in good standing as a 
reporting issuer with a view to restructuring the Company’s business.  This was funded by 
Management who has been advancing necessary funds and time to allow it remain in good 
standing. 
 
Revenue for the period ending September 30, 2009 was nil compared to nil for the same period 
ending September 30, 2008.  Net loss for the period ending September 30, 2009 was $8,900 and 
$8,900 in the prior period September 30, 2008.  Net loss per/share was $0.001 for the period 
ending September 30, 2009 and September 30, 2008. 
 
Summary of Quarterly Results 
 
Selected Annual Information for the 3 year period ended September 30 
 
Year 2009 2008 2007 
Revenue Nil Nil Nil 
Net Loss $8,900 $8,900 $8,900 
Net Loss/Share $0.001 $0.001 $0.001 
Total Assets Nil Nil Nil 
Long Term 
Liabilities 

$37,765 $37,765 $37,765 

Dividends Nil Nil Nil 
Shares Outstanding 11,092,500 11,092,500 11,092,500 
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Liquidity and Capital Resources 
Cash on hand was Nil for the period ended September 30, 2009 and 2008.  As at September 30, 
2009, the Company had a working capital deficiency of $85,156.  The Company has no source of 
revenue and is currently inactive and, therefore, has no regular cash flow from operations.  The 
Company’s historical capital needs have been met by obtaining advances from Management.  
The Company does not expect to receive income within the foreseeable future. 
 
Change in Accounting Policy 
There has been no change in accounting policies since the Company’s most recent year end. 
 
Subsequent Events 
After the year end, the company entered into a letter of intent to acquire a new Ontario and 
Michigan based producer and supplier of mobile asset platforms in a share exchange that is 
intended to constitute a reverse takeover transaction. The transaction is subject to completion of 
definitive agreements, appropriate shareholder approvals, and approval for listing of the 
combined entity. There is no assurance a listing application will be approved. It is unknown at this 
time if or when the transaction will close.  
 
Subsequent to the year end, the Company reached an agreement to settle the outstanding debt 
of $37,765 reflected as a long term liability in its financial statements as owed to an affiliated 
company in exchange for 5,500,000 common shares. 
 
International Financial Reporting Standards (IFRS): 
The CICA plans the convergence of Canadian generally accepted accounting principles (GAAP) 
to International Financial Reporting Standards (IFRS) on a transition period ending in 2011. The 
Company expects this transition to have little effect on its accounting methods, presentation of 
financial information and information systems. During the next quarters, the Company will 
develop its internal implementation plan to meet the guidelines of the future reporting 
requirements. 
 
Forward Looking Statements 
This MD&A includes certain “forward- looking statements” within the meaning of applicable 
Canadian securities legislation. All statements, other than statements of historical facts, included 
in this MD&A that address activities, events or developments that the Company expects or 
anticipates will or may occur in the future, including such things as future business strategy, 
competitive strengths, goals, expansion and growth of the Company’s businesses, operations, 
plans and other such matters are forward- looking statements. When used in this MD&A, the 
words “estimate”, “plan”, “anticipate”, “expect”, “intend”, “believe” and similar expressions are 
intended to identify forward-looking statements. These statements involve known and unknown 
risks, uncertainties and other factors which may cause the actual results, performance or 
achievements of the Company to be materially different from any future results, performance or 
achievements expressed or implied by such forward-looking statements. Such factors include, 
among others, risks related to potential joint venture operations, actual results of current 
activities, unavailability of financing, and other factors. Although the Company has attempted to 
identify important factors that could cause actual results to differ materially, there may be other 
factors that cause results no to be anticipated, estimated or intended. There can be no assurance 
that such statements will prove to be accurate as actual results and future events could differ 
materially from those anticipated in such statements. Accordingly, readers should not place 
undue reliance on forward-looking statements. 
 
Additional Information 
Additional Information relating to the Company can be found on SEDAR at www.sedar.com  
 
[“signed”] 
A. G. Dragone, President 
January 18, 2010 
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Interim MD&A  

6.15 – 6.16  
 

Axios Mobile Assets Corp. 
(formerly Microlab Online Inc.) 
 
Management’s Discussion and Analysis of Financial Condition and Results 
of Operations for the Quarter ended March 31, 2010. 
 
Management has compiled the unaudited financial statements of Axios Mobile Assets Corp. 
(formerly Microlab Online Inc.) consisting of the Consolidated Interim Balance Sheets as at March 
31, 2010 and the Consolidated Interim Statements of Operations, Deficit, and Cash Flows for the 
six months period ended March 31, 2010. An accounting firm has not reviewed or audited this 
interim financial information. All monetary amounts, unless otherwise indicated, are expressed in 
Canadian dollars. Where we say “we”, “us”, “our”, or the “Company” we mean Axios Mobile 
Assets Corp. and its subsidiaries unless otherwise indicated. All amounts are presented in 
Canadian dollars unless otherwise indicated.  
 
Report Date  
This management discussion and analysis is dated May 27, 2010 and is in respect of the six 
month period ended March 31, 2010 and should be read in conjunction with the unaudited 
consolidated interim financial statements for the period then ended.  
 
Overall Performance 
 
Overview 
The Company was incorporated under the Ontario Business Corporations Act (“OBCA”) on 
September 25, 1998 as Active Investor Inc. By Articles of Amendment dated May 18, 1999, the 
name of the Company was changed to Microlab Online Inc.  By Articles of Amendment dated 
March 18, 2010, the name of the Company was changed to Axios Mobile Assets Corp. 
 
As at March 17, 2010, the Company completed the purchase of 100% of Axios Mobile Assets Inc. 
(“Axios Ontario”), and 100% of Axios Mobile Assets, Inc. (“Axios Michigan”) from their respective 
shareholders in an arms-length share exchange transaction (the “Transaction”). Together, Axios 
Ontario and Axios Michigan are in the business of producing and supplying technology enabled 
engineered product solutions. The first product solutions developed are the AXIOS™ edge 
rackable and nestable pallets (an environmentally “friendly” structural and trackable mobile assets 
platform). There have been no sales to date as the Company is in its development phase. 
 
Pursuant to a letter agreement dated January 18, 2010, (the “Acquisition Agreement”) between 
the Company and Axios Ontario and Axios Michigan, the Company agreed to acquire all of the 
then issued and outstanding shares of Axios Ontario and Axios Michigan in exchange for the 
issue of 40,000,000 common shares of the Company.  The Transaction constituted a reverse 
takeover for accounting purposes.    Concurrent with the Transaction, the Company and Axios 
completed private placements of $1,365,524 and debt settlement of $62,100 (the “Private 
Placements”), and 10,253,921 common shares of the Company have been issued to subscribers 
to the Private Placements.  
 
Prior to the Transaction, the Company had been inactive. The Company, through a wholly owned 
subsidiary was an Internet Service Provider but ceased operations in 2000 due to intense 
competition and the inability to source fresh capital in light of the “technology bubble” of the 
period. The Company had been kept in good standing as a reporting issuer with a view to 
restructuring the Company’s business. This was funded by Management who has been 
advancing necessary funds and time to allow it remain in good standing.  The Company had no 
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assets as at its September 30, 2009 year end, and its working capital deficiency was $85,156. 
This was due to ongoing maintenance costs associated with remaining a reporting issuer.  During 
the quarter, the Company reached an agreement to settle outstanding debt of $37,765 reflected 
as a long term liability in its financial statements as owed to an affiliated company in exchange for 
5,500,000 common shares. 
 
Each of Axios Ontario and Axios Michigan were incorporated December 1, 2009. The companies 
plan to be in the business of producing and supplying an environmentally “friendly” structural and 
trackable mobile assets platform (pallets).  During December 2009, each company entered into 
agreements to acquire material assets and commenced operating. 

Axios Ontario acquired: 

1. The intellectual property pertaining to a technology that enables production of a very strong, 
lightweight and environmentally friendly pallet. In addition to the mechanical prowess of the 
physicality of the pallet, the developer enhanced these mechanical properties by augmenting 
the pallet with an RFID (Radio Frequency Identification) technology further enhanced through 
a software unification platform, in order to develop and implement the concept of 
“transactional triangulation”. The developer has formulated a concept where the traditional 
tenets of “Recycle”, “Reuse”, and “Reduce” are fulfilled and proven with all of the pallets 
attributes, but the additional tenets of “Redesign” and “Reimagine” are now added to the mix. 
The combination of which, makes this pallet offering the most holistic pallet concept in the 
industry to date. The development, pre-production and production of samples, certifications 
and testing of pallets were performed at a cost in excess of $3,800,000. The developer of this 
technology has received 17,912,000 shares valued at $0.175 per share for the rights to this 
intellectual property, which is now the sole property of Axios Mobile Assets Inc. Once Axios 
begins production of the pallet, this intellectual property will be amortized on a 10 year 
straight-line basis. 

2. A software unification platform from ProcessLinx Inc. for 8,956,000 shares valued at $0.30 
per share of Axios Mobile Assets Inc. This software unification platform was the sole asset of 
ProcessLinx and as such, the company is currently negotiating a licensing agreement which 
will enable ProcessLinx to maintain its current client base for a fee payable to Axios and in 
addition that any revenue generated from new sales or new applications utilizing this platform 
will be revenue belonging to Axios. ProcessLinx has spent in excess of $2million in 
developing this software platform and has annual revenue in excess of $500,000 utilizing it in 
various applications. Axios Mobile Assets Inc. intends to utilize this as the base software 
platform solution to perform “transactional triangulation” from any and all disparate systems 
information its customers use, allowing both traceability of palletized loads and reduction in 
systemic parasitic pallet losses. Once Axios begins production of the pallet, the software 
unification platform will be amortized on a 10 year straight-line basis.   

 
Axios Michigan adopted a pre-incorporation contract whereby it acquired a branding/marketing 
strategy and implementation process from Gyro Creative Group for 100% of the outstanding 
shares of Axios Mobile Assets Inc. Currently, to our knowledge, no other pallet manufacturer has 
ever branded its pallet to a multi-level audience (poolers, 3rd party logistics, end-consumers, etc.)  
Gyro is one of the leaders in building brand architectures, naming conventions, visual language 
and applying those elements to a product. Gyro will target the “end consumer”, build brand value 
and awareness by educating the different audience segments on the pallets positive health and 
safety attributes by being resistant to infestation and food contamination while promoting the 
pallet as the new “green” alternative. Gyro was contracted to incur $1,813,200 in expenditures to 
complete this branding/marketing process over a 3 year period for 13,132 shares of Axios Mobile 
Assets, inc. valued at $1,313,200 (which is the actual cost of the expenditures to Gyro). Gyro 
incurred expenditures of $988,920 in 2009, and is expected to incur $525,000 and $288,280 for 
2010 and 2011 respectively. The company holds the shares in escrow and releases them to Gyro 
as the expenditures are incurred. Axios will start amortizing this intangible asset on a 10-year 
straight-line basis once production begins in 2010. 
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As at March 31, 2010, following the Transaction, the Company no longer has a working capital 
deficiency and its assets were: 
 
Current assets: 

Cash    $1,341,066  
 
Intangible asset                                                1,313,200 

(capitalization of branding/marketing strategy and implementation process)  
 

Investment in software                                       2,686,800 
(software unification platform)  
 

Intellectual property                                          3,134,600 
(pallet technology) 
    $8,475,666 

 
Result of Operations 
Revenue was nil, net loss was $33,793, and net loss per/share was $0.0005 ($0.0004 fully 
diluted) for the three month period ending March 31, 2010.   Revenue was nil, net loss was 
$287,029, and net loss per/share was $0.0043 ($0.0040 fully diluted) for the six month period 
ending March 31, 2010.   The net loss was principally a result of costs incurred in connection with 
completing the Transaction, and the inclusion of administrative costs, occupancy costs, and travel 
costs of Axios and its management.  
 
Most of the loss was incurred by Axios in the period ending December 31, 2009. The period from 
December 1, 2009 to December 31, 2009 was its first period of operation. Activities were focused 
on signing contracts to secure assets, business plan development, and other administrative 
matters.  
 
Axios Ontario had revenue for the period from commencement to December 31, 2009 of nil, and 
a net loss for the period of $225,577.  
 
Axios Michigan had revenue for the period from commencement to December 31, 2009 of nil, and 
a net loss for the period of $27,659.  Axios Michigan capitalized its costs of its branding/marketing 
strategy and implementation process – see Note 3 to financial statements. 
 
The Company has no production or sales. It is still in the developmental phase. 
 

Expenses 
3 months ended 
March 31, 2010 

 6 months ended 
March 31, 2010 

 

Administrative  
Interest and bank charges 
Occupancy expenses 
Professional fees 

 9,158 
26 

3,600 
20,697 

 138,589 
26 

26,724 
82,697   

 

Telecommunication 
Travel expenses 

312 
- 

  312 
38,681     

 

  
33,793  

    
287,029 

 

 
Net Income (loss) 

 
  (33,793) 

 
 

 
(287,029)  
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Management’s Plan of Operation 
Our plan for the coming year is to: 
i. Complete a private placement financing of not less than $1,400,000 and complete a listing of 

Axios’s shares on the CNSX. 
ii. Obtain certification (for UL – fire retardancy; and green protocols) for at least 2 initial 

products, 1 nestable 40” x 48” pallet, and 1 rackable 40” x 48” pallet. 
iii. Initiate a brand development campaign: product differentiators - quality; economic and 

environmental benefits of its green protocols, utility of its tracking systems, and its overall 
value proposition, trademarks. 

iv. Complete tooling and produce samples of production-like pallets from a third party 
manufacturing site.  

v. Convince major end users of pallets to sign letters of intent to use Axios pallets, and to 
purchase units for testing purposes. 

vi. Distribute at least 5,000 production intent pallets to potential customers for testing purposes. 
vii. Convert at least 1 test customer to a formal contract to supply Axios pallets. 
viii. Continue developing enhancements to software tracking systems to meet market needs 
ix. Complete any necessary or appropriate follow-on financing. 
 
Our plan of operation is prone to significant risks and uncertainties certain of which can have an 
immediate impact on our financial condition and results of operations.  At the time of this filing, we 
expect that our first objective will be to secure sufficient cash to fund all of our operations for the 
next twelve months. We expect to fund such growth through a private placement of equity. Upon 
completion of our funding objectives we will continue to focus on our clinical trials in order to have 
absolute certainty that we will be in a position to market our product effectively and meet the 
requirements of regulatory regimes worldwide. 
 
Summary of Quarterly Results 
 
Selected information for the 8 periods ended March 31, 2010 

 
Note: the above table reflects inclusion of Axios Ontario and Axios Michigan only for the quarter 
ended March 31, 2010. The following information is for the period from inception of Axios Ontario 
and Axios Michigan, December 1, 2009 to December 31, 2009. Neither Axios Ontario nor Axios 
Michigan is a reporting issuer or reporting company, and neither is required to prepare quarterly 
financial statements. Consequently, there is no comparative data or quarterly data available. 
 
 Axios Ontario Axios Michigan 
 12/31/09 12/31/09 
Revenue Nil Nil 
Net Loss $   225,577 $     27,659 
Net Loss/Share $       0.008 $         2.11 
Total Assets $5,821,400 $1,355,055 
Long Term Liabilities Nil Nil 
Dividends Nil Nil 
Shares Outstanding 26,868,000 13,132 

 
Additional Disclosure for Venture Issuers without Significant Revenue 
 
Contained in the financial statements to which this MD&A relates. 
 

Quarter 3/31/10 12/31/09 9/30/09 6/30/09 3/31/09 12/31/08 9/30/08 6/30/08 
Revenue Nil Nil Nil Nil Nil Nil Nil Nil 
Net Loss 33,793 Nil $8,900 Nil Nil Nil $8,900 Nil 
Loss/SH $0.0005 Nil $0.001 Nil Nil Nil $0.001 Nil 



  
 

29 

Disclosure of Outstanding Share Data 
 
The Company is authorized to issue an unlimited number of common shares. As of the date 
hereof, 66,946,421 common shares are issued and outstanding.  
 
The Company has a stock option plan under which it is authorized to issue options to a maximum 
of 10% of its then issued shares. As of the date hereof, 4,810,687 common shares are reserved 
for issue under this plan.   
 
Liquidity and Capital Resources 
 
Cash on hand was $1,341,066 for the period. By comparison, for the year ended September 30, 
2009, the Company had a working capital deficiency of $85,156. The Company has no present 
source of revenue and, therefore, has no regular cash flow from operations. The Company’s 
historical capital needs have been met by obtaining advances from Management.  
 
Axios Ontario and Axios Michigan were incorporated December 1, 2009. Each company had a 
December 31 year end.  As at December 31, 2009 Axios Ontario had a working capital deficiency 
of $225,577. This was comprised of accounts payable and accrued liabilities of $25,750 and 
loans payable of $199.827.  The loans payable are owed to shareholder, bear no interest and 
have no fixed terms of repayment. As at December 31, 2009, Axios Michigan had working capital 
of $41,855, following a loss for the year of $27,659. As at March 31, 2010, following completion of 
the Transaction this quarter, the Company now records a total of $222,631 of loans payable and 
$33,270 of accounts payable and accrued liabilities. The loans payable are owed to shareholder, 
bear no interest and have no fixed terms of repayment. 
 
The Company anticipates that cash requirements will continue to increase as it continues to 
expend substantial resources to develop its business plan and further develop its sales and 
marketing network, operations and administrative organization. We will be dependent on raising 
additional funds, through equity financings or otherwise, to fund our anticipated operating costs. 
Until sales commence our continued operations are dependent on equity financings. To the 
extent that existing resources and the start of operations prove insufficient to fund our activities, 
we will need to raise additional funds through debt or equity financing. We cannot provide any 
assurance that such additional financing will be available or that, if available, it can be obtained 
on terms favourable to us and our shareholders. In addition, any equity financing would result in 
dilution to our shareholders and any debt financing could involve restrictive covenants with 
respect to future capital raising activities or other financial or operational matters. Our inability to 
obtain adequate funds will adversely affect our operations and the ability to implement our plan of 
operation. 
 
Transactions with Related Parties 
 
The Company held a special meeting of shareholders on February 22, 2010. At that meeting, 
shareholders were asked to approve, and did approve, including by the approval of disinterested 
shareholders, to the acquisition of Axios Ontario and Axios Michigan in exchange for 40,000,000 
shares of the Company in a transaction constituting a reverse take-over of the Company 
described above, and to the issue of 5,500,000 common shares to settle an outstanding debt of 
$37,765 to an affiliated company to the Company which was a related party at the time.   
 
Change in Accounting Policy 
 
There has been no change in accounting policies since the Company’s most recent year end.  
 
Following the acquisition of Axios Ontario and Axios Michigan, the Company has resolved to 
change its fiscal year end to December 31, being the year end of its operating subsidiaries, Axios 
Ontario and Axios Michigan. The Company’s next year end will be December 31, 2010. 
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Subsequent Events 
 
One outside director, Mr. Smith, chose to resign from the board of directors to pursue other 
interests, subsequent to the quarter end. Mr. Jon Gill was appointed to fill the vacancy. 
 
International Financial Reporting Standards (IFRS) 
 
The CICA plans the convergence of Canadian generally accepted accounting principles (GAAP) 
to International Financial Reporting Standards (IFRS) on a transition period ending in 2011. The 
Company expects this transition to have little effect on its accounting methods, presentation of 
financial information and information systems. During the next quarters, the Company will 
develop its internal implementation plan to meet the guidelines of the future reporting 
requirements. 
 
Risk Factors 
 
Overview 
The business of the Company consists of the Axios business of producing and supplying an 
environmentally “friendly” structural and trackable mobile assets platform (pallets).  There are a 
number of inherent risks associated with such a business and its development. Many of these 
risks are beyond the control of the Company. 
 
Stage of Development  
The Company and Axios has a limited history of operations in the Axios business, and no 
earnings. Its proposed operations are subject to all of the risks inherent in the 
establishment of a new business enterprise, including the absence of an operating history. 
The likelihood of the success of Axios must be considered in light of the problems, 
expenses, difficulties, complications and delays frequently encountered in connection with 
the formation of a new business, and the competitive environment in which Axios will 
operate.  
 
Additional Financing Requirements 
The Company will be dependent on raising equity capital to fund its operations. The exact amount 
of future capital requirements will depend on numerous factors. Any future financings may result 
in substantial dilution to the holdings of current shareholders of the Company and could have a 
negative impact on the market price of its common shares. There can be no assurance that 
additional financing, when required, will be available on commercially reasonable terms or at all. If 
adequate funds are not available or are not available on acceptable terms, The Company may 
not be able to fund its operations and/or research and development programs or take advantage 
of strategic opportunities. Such inability to obtain additional financing when needed could have a 
material adverse effect on the Company's business, results of operations, cash flow, financial 
condition and prospects. 

Implementation of Strategy  
The Company’s inability to implement its business strategy could have a material adverse 
effect on the Company, including the ability to attain profitable operations.  
 
Start-Up Losses  
The Company is not expected to be profitable initially, and the value of the business will 
decrease accordingly. Furthermore, there is no assurance that the Company will ever operate 
profitably.  
 
Reliance on Management  
Holders of securities of the Company must rely on the ability, expertise, judgment, discretion, 
integrity and good faith of management of the Company.  
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Conflicts of Interest 
There are potential conflicts of interest to which the directors, officers and principal shareholders 
of the Company will be subject in connection with the operations of the Company. Some of the 
directors, officers and principal shareholders may engage in other oil and gas interests on their 
own behalf and on behalf of other companies and situations may arise where such directors and 
officers will be in direct competition with the Company. Conflicts, if any, will be subject to the 
procedures and remedies under the Business Corporations Act and other governing legislation in 
Michigan. All the directors of the Company may not devote their time on a full-time basis to the 
affairs of the Company. 
 
Lack of Marketability  
No public market exists for any securities of the Company. There is no assurance shares 
will be listed or that an active market will develop. Consequently, Investors may not be able 
to liquidate their investment in the Company. The Company has applied for listing on the 
CNSX,  
 
Price Point 
The Axios product is priced above the cost of a wooden pallet. The Company believes that the 
overall lifetime cost of its product is cheaper than its competitors, but, there is no assurance that 
its potential customers will change their value propositions to pay more now, to save money over 
the life of a pallet. 
 
Market Risk  
The Company is moving into a well established market with a new product. Consequently, its 
competitors are the incumbents in each potential customer. The Company may not be successful 
in converting customers to its products. The Company has an untried distribution chain, which 
may not be successful in converting customers to its products. 
 
Failure to Patent 
Axios has relied on trade secret protection for its competitive advantage. It decided that patent 
protection could not adequately occupy the entire the field, and would give its competitors too 
great an opportunity to see how Axios does what it does, and to design around the patents.  
There is no assurance that a competitor could not reverse engineer Axios’ designs and formulai. 
 
Sales model 
The Company believes that targeting large end users will enable Axios to penetrate the market 
for pallets. It believes that its pallets can differentiate markets for some end users, achieving 
volume sales for Axios to entities sufficiently funded to pay the capital cost required. This strategy 
reduces the number of direct target customers of Axios, to a limited number of entities, all having 
significantly more economic power than Axios. There is no assurance the Company’s strategy will 
be successful, and if it is not successful, Axios will be shut out of major markets.  
 
Carbon Credit Risks 
One differentiator the Company is using to market its products is the potential for a purchaser to 
obtain carbon credits for using Axios’ pallets. The economic value of that differentiator is in part a 
function of the level of certification Axios can achieve with certifying bodies, and on continuing 
government support for carbon reduction programs and other environmental initiatives. These are 
uncertainties. 
 
Production Issues 
The Company has not produced pallets in commercial quantities. There may be delays in 
completing the manufacturing facilities, and production difficulties in the initial phases of start-up 
manufacturing and in scaling production to commercial quantities.  Management does not foresee 
any such delays or difficulties being material, but, there is no assurance that such issues will not 
arise. 
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Material shortages 
Axios uses a commercial soy resin, natural structural based materials, and calcium carbonate 
filler. Commodity shortages (weather, shipping delays, labour disruptions, competition for 
supplies) could affect Axios’ ability to scale production or to produce product on a timely basis. 
 
Commodity Price Fluctuations 
Our production costs are subject to fluctuations in prices of the natural commodities used in 
production of pallets. 
 
Technology Rollout 
Axios’ tracking technology has been tested on a small scale. Further refinements will be ongoing. 
There are no assurances that the tracking technology will be accepted in the marketplace or that 
it will achieve the intended results in all physical conditions and uses. Some limitations on the 
effectiveness of our technology will not be known before we have had significant use of our 
products in the field. 
 
Forward Looking Statements 
This document may contain "forward-looking statements" within the meaning of Canadian 
securities legislation and the United States Private Securities Litigation Reform Act of 1995. 
These forward-looking statements are made as of the date of this document and the Corporation 
does not intend, and does not assume any obligation, to update these forward-looking 
statements.  All statements, other than statements of historical facts, included in this MD&A that 
address activities, events or developments that the Corporation expects or anticipates will or may 
occur in the future, including such things as future business strategy, competitive strengths, 
goals, expansion and growth of the Corporation’s businesses, operations, plans and other such 
matters are forward- looking statements. When used in this MD&A, the words “estimate”, “plan”, 
“anticipate”, “expect”, “intend”, “believe” and similar expressions are intended to identify forward-
looking statements. These statements involve known and unknown risks, uncertainties and other 
factors which may cause the actual results, performance or achievements of the Corporation to 
be materially different from any future results, performance or achievements expressed or implied 
by such forward-looking statements. Such factors include, among others, risks related to potential 
joint venture operations, actual results of current activities, unavailability of financing, and other 
factors. Although the Corporation has attempted to identify important factors that could cause 
actual results to differ materially, there may be other factors that cause results not to be 
anticipated, estimated or intended. There can be no assurance that such statements will prove to 
be accurate as actual results and future events could differ materially from those anticipated in 
such statements. Accordingly, readers should not place undue reliance on forward-looking 
statements. 
 
Additional Information 
Additional regulatory filings for the Company can be found on the SEDAR website at 
www.sedar.com and the Company’s website can be found at www.axiosma.com 
 
[“signed”] 
Richard MacDonald, President, CEO, and Director 
May 27, 2010 

 
Additional Disclosure for Issuers without Significant Revenue 

 
6.17 Contained in the financial statements to which the annual or interim MD&A relates. 
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5.1a  Axios Ontario and Axios Michigan – Management’s Discussion and Analysis of 
Financial Condition and Results of Operations for the Year Ended December 31, 2009 
 
The “Management’s Discussion and Analysis or Plan of Operation” included herein should be 
read in conjunction with the Financial Statements of each of Axios Mobile Assets Inc. (“Axios 
Ontario”) and Axios Mobile Assets, Inc “(Axios Michigan”) and the related notes to the Financial 
Statements included in this report. Our Financial Statements have been prepared in accordance 
with accounting principles generally accepted in Canada. 
 
Overview 
Each of Axios Ontario and Axios Michigan were incorporated December 1, 2009. The companies 
plan to be in the business of producing and supplying an environmentally “friendly” structural and 
trackable mobile assets platform (pallets).  During December 2009, each company entered into 
agreements to acquire material assets and commenced operating. 

Axios Ontario acquired: 

1. The intellectual property pertaining to a technology that enables production of a very 
strong, lightweight and environmentally friendly pallet. In addition to the mechanical 
prowess of the physicality of the pallet, the developer enhanced these mechanical 
properties by augmenting the pallet with an RFID (Radio Frequency Identification) 
technology further enhanced through a software unification platform, in order to develop 
and implement the concept of “transactional triangulation”. The developer has formulated 
a concept where the traditional tenets of “Recycle”, “Reuse”, and “Reduce” are fulfilled 
and proven with all of the pallets attributes, but the additional tenets of “Redesign” and 
“Reimagine” are now added to the mix. The combination of which, makes this pallet 
offering the most holistic pallet concept in the industry to date. The development, pre-
production and production of samples, certifications and testing of pallets were performed 
at a cost in excess of $3,800,000. The developer of this technology has received 
17,912,000 shares valued at $0.175 per share for the rights to this intellectual property, 
which is now the sole property of Axios Mobile Assets Inc. Once Axios begins production 
of the pallet, this intellectual property will be amortized on a 10 year straight-line basis. 

2. A software unification platform from ProcessLinx Inc. for 8,956,000 shares valued at 
$0.30 per share of Axios Mobile Assets Inc. This software unification platform was the 
sole asset of ProcessLinx and as such, the company is currently negotiating a licensing 
agreement which will enable ProcessLinx to maintain its current client base for a fee 
payable to Axios and in addition that any revenue generated from new sales or new 
applications utilizing this platform will be revenue belonging to Axios. ProcessLinx has 
spent in excess of $2million in developing this software platform and has annual revenue 
in excess of $500,000 utilizing it in various applications. Axios Mobile Assets Inc. intends 
to utilize this as the base software platform solution to perform “transactional 
triangulation” from any and all disparate systems information its customers use, allowing 
both traceability of palletized loads and reduction in systemic parasitic pallet losses. Once 
Axios begins production of the pallet, the software unification platform will be amortized 
on a 10 year straight-line basis.   

 
Axios Michigan adopted a pre-incorporation contract whereby it acquired a branding/marketing 
strategy and implementation process from Gyro Creative Group for 100% of the outstanding 
shares of Axios Mobile Assets Inc. Currently no other pallet manufacturer has ever branded its 
pallet to a multi-level audience (poolers, 3rd party logistics, end-consumers, etc.)  Gyro is one of 
the leaders in building brand architectures, naming conventions, visual language and applying 
those elements to a product. Gyro will target the “end consumer”, build brand value and 
awareness by educating the different audience segments on the pallets positive health and safety 
attributes by being resistant to infestation and food contamination while promoting the pallet as 
the new “green” alternative. Gyro was contracted to incur $1,813,200 in expenditures to complete 
this branding/marketing process over a 3 year period for 13,132 shares of Axios Mobile Assets, 
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inc. valued at $1,313,200 (which is the actual cost of the expenditures to Gyro). Gyro incurred 
expenditures of $988,920 in 2009, and is expected to incur $525,000 and $288,280 for 2010 and 
2011 respectively. The company holds the shares in escrow and releases them to Gyro as the 
expenditures are incurred. Axios will start amortizing this intangible asset on a 10-year straight-
line basis once production begins in 2010. 
 
Results of Operation 
The period from December 1, 2009 to December 31, 2009 was the first period of operation. 
Activities were focused on signing contracts to secure assets, business plan development, and 
other administrative matters. 
• Axios Ontario: Revenue for the period from commencement to December 31, 2009 was nil.  

Net loss for the period was $225,577 (Net loss per share $0.008)  
• Axios Michigan: Revenue for the period from commencement to December 31, 2009 was nil.  

Net loss for the period was $27,659. (Net loss per share $2.11)  
 
Management’s Plan of Operation 
Our plan for the coming year is to: 
i. Complete a private placement financing of not less than $1,400,000 and complete a listing of 

Axios’s shares on the CNSX. 
ii. Obtain certification (for UL – fire retardancy; and green protocols) for at least 2 initial 

products, 1 nestable 40” x 48” pallet, and 1 rackable 40” x 48” pallet. 
iii. Initiate a brand development campaign: product differentiators - quality; economic and 

environmental benefits of its green protocols, utility of its tracking systems, and its overall 
value proposition, trademarks. 

iv. Complete tooling and produce samples of production-like pallets from a third party 
manufacturing site.  

v. Convince major end users of pallets to sign letters of intent to use Axios pallets, and to 
purchase units for testing purposes. 

vi. Distribute at least 5,000 production intent pallets to potential customers for testing purposes. 
vii. Convert at least 1 test customer to a formal contract to supply Axios pallets. 
viii. Continue developing enhancements to software tracking systems to meet market needs 
ix. Complete any necessary or appropriate follow-on financing. 
Our plan of operation is prone to significant risks and uncertainties certain of which can have an 
immediate impact on our financial condition and results of operations.  At the time of this filing, we 
expect that our first objective will be to secure sufficient cash to fund all of our operations for the 
next twelve months. We expect to fund such growth through a private placement of equity. Upon 
completion of our funding objectives we will continue to focus on our clinical trials in order to have 
absolute certainty that we will be in a position to market our product effectively and meet the 
requirements of regulatory regimes worldwide. 
 
Selected Financial Information 
The information in the following table should be read in conjunction with the Financial Statements 
of each of Axios Mobile Assets Inc. and Axios Mobile Assets, Inc and the related notes to the 
Financial Statements included in this report. Our Financial Statements have been prepared in 
accordance with accounting principles generally accepted in Canada. All amounts are presented 
in Canadian Dollars and Canadian GAAP. 
 
The financial information presented is for the period from inception of the companies, December 
1, 2009 to December 31, 2009. Neither Axios Ontario nor Axios Michigan is a reporting issuer or 
reporting company, and neither is required to prepare quarterly financial statements. 
Consequently, there is no comparative data or quarterly data available. 
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 Axios Ontario Axios Michigan 
Year 2009 2009 
Revenue Nil Nil 
Net Loss $   225,577 $     27,659 
Net Loss/Share $       0.008 $         2.11 
Total Assets $5,821,400 $1,355,055 
Long Term Liabilities Nil Nil 
Dividends Nil Nil 
Shares Outstanding 26,868,000 13,132 

 
Liquidity and Capital Resources 
As at December 31, 2009 Axios Ontario had a working capital deficiency of $225,577. This is 
comprised of accounts payable and accrued liabilities of $25,750 and loans payable of $199.827.  
 
The loans payable are owed to shareholder, bear no interest and have no fixed terms of 
repayment. As at December 31, 2009, Axios Michigan had working capital of $41,855, following a 
loss for the year of $27,659.  
 
Axios anticipates that cash requirements will continue to increase as it continues to expend 
substantial resources to develop its business plan and further develop its sales and marketing 
network, operations and administrative organization. We will be dependent on raising additional 
funds, through equity financings or otherwise, to fund our anticipated operating costs. Until sales 
commence our continued operations are dependent on equity financings. To the extent that 
existing resources and the start of operations prove insufficient to fund our activities, we will need 
to raise additional funds through debt or equity financing. We cannot provide any assurance that 
such additional financing will be available or that, if available, it can be obtained on terms 
favourable to us and our shareholders. In addition, any equity financing would result in dilution to 
our shareholders and any debt financing could involve restrictive covenants with respect to future 
capital raising activities or other financial or operational matters. Our inability to obtain adequate 
funds will adversely affect our operations and the ability to implement our plan of operation. 
 
Change in Accounting Policy 
There has been no change in accounting policies since the most recent year end of Axios Ontario 
and Axios Michigan. 
 
Subsequent Events 
After the year-end, Axios Ontario and Axios Michigan entered into an agreement to be acquired 
by Microlab Online Inc., in a share exchange that is intended to constitute a reverse takeover 
transaction. The transaction was subject to completion of definitive agreements, appropriate 
shareholder approvals, and approval for listing of the combined entity. There is no assurance a 
listing application will be approved. It is unknown at this time if or when the transaction will close. 
Upon the completion of the transaction the shareholders of Axios Ontario will receive 1 share in 
Microlab Online Inc. for every 1 share of Axios Ontario, and the shareholders of Axios Michigan will 
receive 1,000 shares in Microlab Online Inc. for every 1 share of Axios Michigan.  The name of 
Microlab Online Inc. will be changed upon closing to an “Axios Mobile Assets” name. 
 
7. Market for Securities 
 
7.1 The common shares of the Company are not listed on any trading market.   
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8. Consolidated Capitalization 
 

The following table sets forth the Company’s capitalization as at the date hereof 
(unaudited).   
 

 Number 
Authorized 

As at September 29 2010 
(unaudited) 

Common 
Shares Unlimited 

  
67,379,431 ($9,109,458) 

Warrants 333,010 333,010 

Stock Options 6,727,117 5,774,688 

Agent's 
Compensation 
Options 

 Nil 

Long-term 
debt  Nil 

  
8.1 There has been no material change in the share and loan capital of the Company since 

the date of the comparative financial statements for the Company’s most recently 
completed financial year contained in this Listing Statement save and except 5,500,000 
common shares were issued to settle outstanding debt of the Company, 40,000,000 
common shares were issued to shareholders of Axios in the transaction, 10,253,921 
common shares were issued in connection with March 2010 Private Placements, and 
351,818 common shares were issued in connection with subsequent private placements 
($83,252 cash and $20,000 services) (see 10.2).    

 
9. Options to Purchase Securities 
 
9.1 The Company has a stock option plan (the "Plan"). The Plan authorizes the Board to 

grant Options from time to time to officers, directors, employees and consultants of the 
Company and its affiliates.   The principal purposes of the Plan are to (a) promote a 
proprietary interest in the Company among the officers, directors, employees and 
consultants of the Company and its affiliates, (b) retain and attract the qualified officers, 
directors, employees and consultants the Company requires, (c) provide a long-term 
incentive element in overall compensation, and (d) promote the long-term profitability of 
the Company.   The Plan was approved by the Shareholders on February 22, 2010. The 
Plan is a 10% rolling stock option plan. The maximum number of shares which may be 
reserved and set aside for issue under this Plan at any time, shall be 10% of the issued 
and outstanding common shares at the time of the grant.  

 
The following options are outstanding. 

 
Category No. options Exercise Price Expiry 
Officers 3,549,720 $0.20/share March 17, 2015 
Directors(a)    500,000 $0.20/share March 17, 2015 
Employees and Consultants    

Employees    674,968 $0.20/share March 17, 2015 
Consultants 1,050,000 $0.20/share August 10, 2015 

Total 5,774,688   
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(a) The total for ‘Directors’ includes only those directors who are not also officers of the 
Company. Two directors are also officers of the Company. These directors hold a total of 
1,932,756 of the options recorded as held by officers. The total number of options held by 
all directors of the Company, including those who are also officers, is 2,432,756.  

 
10.  Prior Sales 
 
10.1 Description and designation of securities 
 
The authorized share capital of the Company consists of an unlimited number of Common 
Shares.  The holders of Common Shares are entitled to receive notice of and to attend all 
meetings of the shareholders of the Company and shall have one vote for each Common Share 
held at all meetings of the shareholders of the Company.  The holders of Common Shares are 
entitled to:  (a) receive any dividends as and when declared by the board of directors, out of the 
assets of the Company properly applicable to the payment of dividends, in such amount and in 
such form as the board of directors may from time to time determine; and (b) receive the 
remaining property of the Company (after payment of all outstanding debts) in the event of any 
liquidation, dissolution or winding-up of the Company.  The holders of the Common Shares have 
no pre-emptive, redemption or conversion rights. 
 
As of the date hereof, there are 67,379,431 Common Shares issued and outstanding. 
 
10.2 Sales of Common Shares within the 12 months before the date of the Listing 

Statement. 
 
The following table summarizes information regarding the sale of Common Shares within the past 
12 month period. 
 

Date Price per 
Common Share 

Number of 
Common Shares Description Of Transaction 

January 15, 2010 $0.007 5,500,000 Debt Settlement 
March 17, 2010  $0.18 40,000,000 Acquisition of Axios 
March 17, 2010 $0.10 6,398,802 Cash – Private Placements 

March 17, 2010 $0.20 3,523,679 Cash – Private Placements 
March 17, 2010 $0.20 310,500 Debt Settlement – as part of 

Private Placement financings 
August 10, 2010 $0.20 100,000 Debt Settlement made March 

29 2010 – US professional fees 
August 11, 2010 $0.25 224,754 Cash – Private Placements 

(share + one warrant @$0.40) 
August 18, 2010 $0.25 108,256 Cash – Private Placements 

(share + one warrant @$0.40)  
  
10.3  Stock Exchange Price 
 
(1) Shares of the Company have not traded on any Canadian stock exchange or market in 

the past 12 months. 
 

(2) Shares of the Company have not traded on a foreign stock exchange or market in the 
past 12 months. 
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11.  Escrowed Securities 
11.1 
In accordance with the requirements of CSNX, the common shares of the Company held by 
directors, officers, promoters, or greater than 10% shareholders of the Company (other than 
those holding less than 1% of the outstanding shares) have been deposited into escrow in 
accordance with to an escrow agreement (the "Escrow Agreement") with the Company and 
Heritage Trust Company (the “Trustee”).  
   
The following table sets forth the holdings of common shares of the promoters, directors and 
senior officers of the Company, which will be escrowed and the percentage of common shares 
represented by their holdings on a non-diluted basis: 

Name # Common Shares owned  % 

Richard MacDonald  17,912,000 26.6% 

John Psihos(a) 8,956,000 13.3% 

Matthew DiDio 8,956,000 13.3% 

Marc Topacio 4,176,000 6.2% 

(a) Held indirectly, through ProcessLinx Inc. 
 
An aggregate of 40,000,000 common shares (the “Escrowed Securities”) have been deposited 
into escrow with the Trustee. As the Company is an “emerging issuer” under National Policy 46-
201 – Escrow for Initial Public Offerings ("NP 46-201"), upon listing of the common shares on the 
CSNX, the Escrowed Securities will be subject to a 36 month escrow period.  The Escrowed 
Securities will be released as follows:  10% upon confirmation of listing of the common shares on 
the CNSX, and the balance in six equal tranches at six month intervals from the date of listing 
(which will amount to 15% of the Escrowed Securities being released in each tranche).  The 
Escrowed Securities may be released earlier in certain circumstances, as specified in the Escrow 
Agreement. The Escrowed Securities cannot generally be transferred or otherwise dealt with 
while in escrow other than pursuant to certain permitted transfers or dealings within escrow as set 
out in the Escrow Agreement. 
 
12.  Principal Shareholders 
 
12.1  
 
(1) To the knowledge of the directors and senior officers of the Company, no person or 

corporation beneficially owns, directly or indirectly, or exercises control or direction over 
more than 10% of the outstanding Common Shares save and except the following: 

 
 

Name 
Number of 

Shares Owned 
Class of 
Shares 

Percentage Held of Voting 
Shares of the Company* 

Richard MacDonald 17,912,000 Common 26.6% 

Process Linx Inc.(a)  8,956,000 Common 13.3% 

Matthew Didio 8,956,000 Common 13.3% 
(a)  Controlled by John Psihos 
 
(2)  The Company is not requalifying following a fundamental change. 
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(3)  To the knowledge of the directors and senior officers of the Company, no voting trusts or 
other similar agreements in respect of its securities are in existence.  

 
(4)  There is no principal shareholder that is an associate or affiliate of another person or 

company named as a principal shareholder.  
 
 
13  Directors and Officers 
 
13.1-13.5 
Names, municipalities of residence, position, and principal occupations of each director 
and officer of the Company. 
 
Name and 
Municipality of 
Residence 

Position held with 
the Company 

Principal Occupation within 5 preceding years 

Richard 
MacDonald 
King City, ON 

Director and Chief 
Executive Officer 

Chief Executive Officer of Axios (2009-Present) 
Senior Vice President, Magna Marque, a Magna JV 
Company (2007-2008) 
VP, Magna Aftermarket Inc., a Magna International 
company (2006-2007) 
Senior VP, Sales and Marketing, Tesma International Inc. 
/Magna Powertrain Inc.  (2005-2006) 

John Psihos 
Richmond Hill, ON 

 VP Information 
Technology 

VP, Information Technology of Axios (2009-Present) 
President, ProcessLinx Inc. (2004-Present) 

Matthew J. DiDio 
Detroit, MI 

VP  Sales, 
Marketing, and 
Branding 

VP Sales, Marketing and Branding of Axios (2009-
Present)   
Part Owner, Gyro Creative 

Marc Topacio 
Troy, MI 

Director and VP of 
Finance 

VP of Finance, Axios (2009 – Present) 
CFO, Gyro Creative, Branding & Marketing Development 
Company (2006-Present) 
Manager, James M Dwan, CPA, PC (1994 – 2006) 

Dennis Bausch 
Toronto, ON 

Director Business Executive 

Jon Gill 
Aurora, ON 

Director Managing Director, Seacroft Capital Management 

 
(1) Unless otherwise stated, each of the above directors has held the principal occupation or employment indicated 

for the past five years 
(2) The above information has been furnished by the respective directors individually. 

 
Period or periods during which each director has served as a director and when his or her 
term of office will expire. 
 

Name of Director Director from / to  
Richard MacDonald February 22, 2010 to present 
Marc Topacio February 22, 2010 to present 
Dennis Bausch February 22, 2010 to present 
Jon Gill May 20, 2010 to present 

 
The term of office of each director shall expire at the next annual meeting of shareholders. 
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The table below sets out the number and percentage of securities of each class of voting 
securities of the Company or any of its subsidiaries beneficially owned, directly or 
indirectly, or over which control or direction is exercised by all directors and executive 
officers of the Issuer as a group. 
 

Number of Common Shares Percentage of Common Shares 
40,020,000  59.4% 

 
Board committees and the members of each committee. 
 
The Board of Directors has constituted two committees – a joint Audit Committee and Corporate 
Governance Committee, and a Compensation Committee. 

 
Audit Committee and Corporate Governance Committee 
- Oversees management’s conduct of financial reporting, systems, and controls 
- Monitors independence and performance of outside auditors 
- Provides an avenue of communication between the auditors, management, and the 

board.  
- Provides corporate governance oversight 
- Helps develop and implement governance policies and systems 

 
Committee Members are: 

Dennis Bausch 
Jon Gill (Chair) 
Marc Topacio 

 
Compensation Committee 
 
- Reviews and recommends compensation policies and programs to the Company as 

well as salary and benefit levels for its executives  
 
Committee Members are: 

Dennis Bausch (Chair) 
Jon Gill 
Richard MacDonald 

 
13.6-13.8 Regulatory Matters 
 
 No director or officer of the Company, or shareholder holding a sufficient number of 

securities of the Company to affect materially the control of the Issuer or officer of the 
Company was, within ten years of the date hereof, subject of a cease trade or similar 
order, or an order that denied the other Issuer access to any exemptions under Ontario 
securities law, for a period of more than 30 consecutive days. 

 
No director or officer of the Company, or shareholder holding a sufficient number of 
securities of the Company to affect materially the control of the Company or officer  of the 
Company has, within ten years of the date hereof, been declared bankrupt or made a 
voluntary assignment in bankruptcy, made a proposal under any legislation relating to 
bankruptcy or insolvency or been subject to or institute any proceedings, arrangement or 
compromise with creditors or had a receiver, receiver manager or trustee appointed to 
hold his or her assets. 

 
 No director or officer, or shareholder holding a sufficient number of securities of the 

Company to affect materially the control of the Issuer or officer of the Company has, 
within ten years of the date hereof, been subject to any penalties or sanctions imposed 
by a court relating to Canadian securities legislation or by a Canadian securities 
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regulatory authority or has entered into a settlement agreement with a Canadian 
securities regulatory authority. 
 
No director or officer, or shareholder holding a sufficient number of securities of the 
Company to affect materially the control of the Company or officer of the Company has, 
within ten years of the date hereof, been subject to any other penalties or sanctions 
imposed by a court or regulatory body that would be likely to be considered important to a 
reasonable investor making an investment decision. 

 
  No director or officer of the Company, or a shareholder holding sufficient securities of the 

Company to affect materially the control of the Company, or a personal holding company 
of any such persons has, within the 10 years before the date of the Listing Statement, 
has become bankrupt, made a proposal under any legislation relating to bankruptcy or 
insolvency, or been subject to or instituted any proceedings, arrangement or compromise 
with creditors, or had a receiver, receiver manager or trustee appointed to hold its assets. 

 
13.9  Conflicts of Interest 
 
None of the directors or officers of the Company and no associate or affiliate of any of them, has 
or has had any material interest in any transaction which materially affects the Company. There 
are potential conflicts of interest to which some of the directors and officers of the Company may 
be subject in connection with their operations. 
 
Some of the directors and officers are engaged in and will continue to be engaged in searches for 
corporations, businesses or assets, and may from time to time be involved in managerial or 
director positions with other companies whose operations may, from time to time, be in direct 
competition with those of the Company or with entities which may from time to time, provide 
financing to, or make equity investments in, competitors of the Company. Conflicts, if any, will be 
subject to and governed by the procedures and remedies set forth in the OBCA. The OBCA 
provides that in the event that a director has an interest in a contract or proposed contract or 
agreement, the director shall disclose his interest in such contract or agreement and shall refrain 
from voting on any matter in respect of such contract or agreement unless otherwise provided by 
the OBCA. 
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13.10  Management 
 
Richard MacDonald, 47, Chief Executive Officer 
Richard is responsible for executive management of Axios, reporting to the Board of Directors.  
He is employed full time by Axios. Richard has 24 years management, product launch, product 
development and sales and marketing experience, including 21 years in management and senior 
management positions within the Magna International Inc. group of companies (automotive 
industry parts supplier, among other things). From 2004 to 2006, Richard was a Senior Vice-
President at Tesma International Inc. (formerly a TSX and NASDAQ listed company, privatized by 
Magna in 2005). Richard’s responsibilities within the Magna companies have included branding, 
marketing, local and international sales, investigation and launch of new technologies and new 
product development including pallets and new materials, management of sales and marketing 
teams, investor relations, contract negotiations, planning and policy development, and as VP 
Marketing & Planning for Magna Europe, Rich launched the Executive Director Customer account 
structure and established European sales and engineering offices. 
 
John Psihos, 42, VP Information Technology 
John is responsible for all IT issues, and has primary responsibility for the Axios tracking system. 
He is employed full time by Axios Mobile Assets Inc. John has 15 years experience in IT and 
management positions, including 5 years each with SAP and Ernst & Young (leading consulting 
firms). John has been president of ProcessLinx Inc. since 2004. ProcessLinx is a supplier of 
leading manufacturing performance management software. ProcessLinx is a supplier to Axios, 
and is responsible for implementation of Axios RFID technology.  John holds a BA in Economics 
from Queens University and an Avionics Systems Technologist diploma from Centennial College. 
 
Marc Topacio, 41, VP Finance 
Marc is responsible for all accounting and financial issues. He is employed full time by Axios 
Mobile Assets Inc.  Marc has 15 years experience in accounting and finance, including 12 years 
of public accounting experience and 3 years as the Chief Financial Officer for Gyro Creative 
Group (a Detroit based Branding and Marketing Firm).  Marc has experience auditing multiple 
plastic injection molding firms as the lead auditor.  Marc holds a MSPA from Walsh College and a 
BGS from the University of Michigan, Ann Arbor. 
 
Matthew J. DiDio, 49, VP Sales, Marketing & Branding 
Matthew is responsible for all marketing and sales activities for the Company. In addition, he will 
be responsible for establishing the Axios brand. Matt brings a combination of expertise in 
management and business strategy to Axios. With nearly 25 years of marketing, sales 
management experience, he will fuse Axios’s culture, products and technology into a leading 
global brand. Matt’s career began with Aeroquip Corporation (1985 – 1995) where he became the 
VP of sales and lead the efforts on the GM account. From 1995 – 2000, Matt was the director of 
marketing and sales for the newly form Magna, Symatec (full vehicle integration team).In 2000, 
Matt became co-owner of Gyro Creative Group. A Detroit based branding firm. Matt forged and 
sustained long-term relationships with clients such as Magna International, Daimler Financial, 
Chrysler, Mercedes-Benz, Campbell-Ewald, Masco Corporation, Smart USA, and Dow Chemical. 
Matt played college football for four years and was named All-American at Wayne State 
University, where he earned his bachelor’s degree in fine art. 
 
Each member of management has entered into a form of non-competition, non-disclosure 
agreement with the Company. 
 
Collectively, the Axios executive team has significant experience in materials, equipment design, 
financing, material science, operations, marketing, launching products, branding, RFID 
technology and software and manufacturing development understanding the requirements of 
strict and rigorous standards to ensure success The combined skill sets make a seasoned 
executive team that will manage, implement and deliver metrics and critical time path milestones. 
 



  
 

43 

Outside Directors 
 
Dennis Bausch. 58, Mr. Bausch is a retired, sales and marketing executive, with extensive local 
and international knowledge in the auto and auto parts production and supply sectors. From 2001 
until 2005, Mr. Bausch was Chief Marketing and Strategy Officer for Intier Automotive Inc., a 
Magna affiliate, a company then traded on the Toronto Stock Exchange and NASDAQ National 
Market, which was privatized by Magna in 2005. Previously he had served as Executive Vice-
President, Marketing and Planning of Magna and in other senior marketing positions within 
Magna since 1988. Prior to joining Magna, Mr. Bausch worked for more than 11 years in positions 
of increasing seniority within General Motors, from marketing to purchasing, production control 
and eventually plant manager for the Military Vehicle division.  

Jon Gill.  54 Jon Gill has is a partner at Seacroft Capital Management focusing on 
opportunities in the consumer products and retail sector since 1996. In 1998, he led a leveraged 
buyout of Super Electric, a branded consumer products company based in Markham, Ontario that 
provides small appliances and consumer electronics to major retail chains. Prior to founding 
Seacroft Capital Management, Jon was the Managing Director for Sega Entertainment Canada, 
responsible for its location based entertainment centers, cable strategy and core retail divisions. 
Jon holds a Bachelor of Arts in Economics degree from York University. Jon has extensive 
experience in the financial services industry. 
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14.  Capitalization 
14.1   

Issued	  Capital	  

Number	  of	  
Securities	  
(non-‐diluted)	  

Number	  of	  
Securities	  
(fully	  
diluted)	  

%	  of	  Issued	  
(non-‐diluted)	  

%	  of	  Issued	  
(fully	  
diluted)	  

	   	   	   	   	  Public	  Float	  
	   	   	   	  Total outstanding (A) 67,379,431	   73,487,129	  

	   	   
Held by Related Persons or  
employees of the Issuer or Related 
Person of the Issuer, or by persons or 
companies who beneficially own or 
control, directly or indirectly, more than 
a 5% voting position in the Issuer  (or 
who would beneficially own or control, 
directly or indirectly, more than a 5% 
voting position in the Issuer upon 
exercise or conversion of other 
securities held) (B) 40,020,000	   44,764,688	   59.4%	   60.9%	  

	   	   	   	   	  Total Public Float (A-B) 27,359,431	   28,722,441	   40.6%	   39.1%	  

	   	   	   	   	  Freely-Tradeable Float 
	   	   	   	  

	   	   	   	   	  Number of outstanding securities 
subject to resale restrictions, including 
restrictions imposed by pooling or other 
arrangements or in a shareholder 
agreement and securities held by 
control block holders (C) 40,020,000	   40,020,000	   59.4%	   54.5%	  

	   	   	   	   	  Total Tradeable Float (A- C) 27,359,431	   33,467,129	   40.6%	   45.5%	  
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Public Security holders (Registered) 

	   	   	  For	  the	  purposes	  of	  this	  report,	  "public	  security	  holders"	  are	  persons	  other	  than	  persons	  enumerated	  in	  
section	  (B)	  of	  the	  previous	  chart.	  	  
	  
Class of Security:  Common	  Shares	  

	   	  

Size	  of	  Holding	  	  
Number	  of	  
holders	  

	  

Total	  number	  
of	  securities	  

	  
	   	   	   	   	  1	  –	  99	  securities	   1	  

	  
	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  50	  	  

	  100	  –	  499	  securities	   10	  
	  

	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  4,125	  	  
	  500	  –	  999	  securities	   146	  

	  
	  	  	  	  	  	  	  	  	  	  	  	  	  	  77,175	  	  

	  1,000	  –	  1,999	  securities	   181	  
	  

	  	  	  	  	  	  	  	  	  	  	  218,650	  	  
	  2,000	  –	  2,999	  securities	   93	  

	  
	  	  	  	  	  	  	  	  	  	  	  195,065	  	  

	  3,000	  –	  3,999	  securities	   29	  
	  

	  	  	  	  	  	  	  	  	  	  	  	  	  	  90,050	  	  
	  4,000	  –	  4,999	  securities	   10	  

	  
	  	  	  	  	  	  	  	  	  	  	  	  	  	  42,300	  	  

	  5,000	  or	  more	  securities	   155	  
	  

	  	  	  	  	  24,495,416	  	  
	  Unable	  to	  confirm	  (CDS)	   1	  

	  
	  	  	  	  	  	  	  	  2,236,600	  	  

	  
	  

626	  
	  

	  	  	  	  	  27,359,431	  	  
	  

	   	   	   	   	  Public Security holders (Beneficial) 
	   	   	  

	   	   	   	   	  Class of Security: Common	  Shares	  
	   	  

Size	  of	  Holding	  	  
Number	  of	  
holders	  

	  

Total	  number	  
of	  securities	  

	  
	   	   	   	   	  1	  –	  99	  securities	   0	  

	  
0	  

	  100	  –	  499	  securities	   0	  
	  

0	  
	  500	  –	  999	  securities	   6	  

	  
3,500	  

	  1,000	  –	  1,999	  securities	   3	  
	  

3,100	  
	  2,000	  –	  2,999	  securities	   2	  

	  
4,000	  

	  3,000	  –	  3,999	  securities	   3	  
	  

10,200	  
	  4,000	  –	  4,999	  securities	   2	  

	  
9,000	  

	  5,000	  or	  more	  securities	   6	  
	  

108,243	  
	  Unable	  to	  confirm	  (CDS	  &	  Co)	   1	  

	  
2,098,557	  

	  
	  

23	  
	  

2,236,600	  
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Non-‐Public	  Security	  holders	  (Registered)	  
	   	  

	   	   	   	  Class of Security: Common	  Shares	  
	   	  

Size	  of	  Holding	  	  

	  
Number	  of	  
holders	  

	  

Total	  number	  
of	  securities	  

	  
	   	   	   	   	  1	  –	  99	  securities	   0	  

	  
0	  

	  100	  –	  499	  securities	   0	  
	  

0	  
	  500	  –	  999	  securities	   0	  

	  
0	  

	  1,000	  –	  1,999	  securities	   0	  
	  

0	  
	  2,000	  –	  2,999	  securities	   0	  

	  
0	  

	  3,000	  –	  3,999	  securities	   0	  
	  

0	  
	  4,000	  –	  4,999	  securities	   0	  

	  
0	  

	  5,000	  or	  more	  securities	   5	  
	  

40,020,000	  
	  Unable	  to	  confirm	   0	  

	  
0	  

	  
	  

5	  
	  

40,020,000	  
	   

14.2  Details for any securities convertible or exchangeable into any class of listed 
securities:  

 
Description of Security (include conversion / 
exercise terms, including conversion / exercise 
price) 

Number of 
convertible / 
exchangeable 
securities outstanding 

Number of listed 
securities issuable 
upon conversion / 
exercise 

Stock Option Plan  5,774,688 5,774,688 
Warrants(1) 333,010 333,010 
(1) Each warrant entitles the holder to purchase one common share for $0.40 (CAD) prior to the Expiry Time. The Expiry 

Time is 4:59pm on the earlier of July 17, 2012 and the date which is thirty days after the date the corporation sends a 
notice of acceleration to the holder. Notice of acceleration cannot be sent unless the closing market price for the 
Corporation’s shares on an exchange has been at least $0.40 (CAD) for at least twenty consecutive trading days. 
 

14.3  Details of any listed securities reserved for issuance that are not included in 
section 14.2. 

 
2. There are no listed securities reserved for issuance that are not included in section 

14.2 except:                    N/A. 
 
15.  Executive Compensation 
The Statement of Executive Compensation for the last three completed fiscal years of the 
Company follows next. Then, we set out Executive Compensation at Axios Ontario and Axios 
Michigan for its only prior completed fiscal year. 
 
15.1  Statement of Executive Compensation – Microlab Online Inc. (now Axios Mobile 
Assets Corp.) 
For purposes of the Statement of Executive Compensation of the Company for its most recent 
year end, there is One Named Executive Officer (“NEO”) of the Company, being A. George 
Dragone, the former Chief Executive Officer and President and former interim Chief Financial 
Officer. Mr. Dragone ceased to hold each of these positions on March 17, 2010, upon the 
appointment of Richard MacDonald as Chief Executive Officer and Marc Topacio as Chief 
Financial Officer.  Richard MacDonald is also Chief Executive Officer of Axios (Ontario). Matthew 
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DiDio is Chief Executive Officer of Axios (Michigan). They became NEOs of the Company 
following completion of the Transaction on March 17, 2010. 
 
For the statement reflecting information for the private Axios companies in respect of their 
respective prior year ends, see below. 
 
 “Named Executive Officer” means (a) each Chief Executive Officer, (b) each Chief Financial 
Officer, (c) each of the Company’s three most highly compensated executive officers, other than 
the Chief Executive Officer and Chief Financial Officer, who were serving as executive officers at 
the end of the most recently completed financial year and whose total salary and bonus exceeds 
$150,000, and (d) any additional individuals for whom disclosure would have been provided 
under (c) except that the individual was not serving as an officer of the Company at the end of the 
most recently completed financial year-end. 
 
Summary Compensation Table 
For years ended after December 31, 2008 

Name and 
Principal 
Position 

Year Salary 
($) 

Share 
Based 

Awards 
($) 

Option 
Based 

Awards 
($) 

 

Non-Equity Incentive 
Plan Compensation 

($) Pension 
Value 

($) 

All Other 
Compen-

sation 
($) 

Total 
Compen-

sation 
($) 

Annual 
Incentive 

Plans  

Long 
Term 

Incentive 
Plans 

A. George 
Dragone 
CEO & CFO 

2009 Nil Nil Nil Nil Nil Nil Nil Nil 

  
For years ended prior to December 31, 2008 

Name and 
Principal 
Position 

Year 

Annual Compensation Long-Term Compensation 

All Other 
Compensation Salary 

($) 
Bonus 

($) 
Other Annual 

Compensation 

Awards Payouts 

Securities 
Under 

Options/ 
SARs (#)1 

Restricted 
Shares or 
Restricted 

Share 
Units2 

LTIP3 
Payouts 

A. George 
Dragone 
CEO &CFO 

2008 
 
2007 

Nil 
 
Nil 

Nil 
 
Nil 

Nil 
 
Nil 

Nil 
 
Nil 

Nil 
 
Nil 

Nil 
 
Nil 

Nil 
 
Nil 

  
Nil stock options were granted by the Company to the Named Executive Officers for the fiscal 
year ended September 30, 2009.  Nil stock options were exercised by Named Executive Officers 
during the fiscal year ended September 30, 2009.  Named Executive Officers hold Nil outstanding 
and unexercised stock options as at the fiscal year ended September 30, 2009.  
 
Long-Term Incentive Plan Awards 
Long term incentive plan awards (“LTIP”) means “a plan providing compensation intended to 
motivate performance over a period greater than one financial year”. LTIP awards do not include 
option or SAR plans or plans for compensation through shares or units that are subject to 
restrictions on resale. No LTIP awards were made to the Named Executive Officers during the 
most recently completed financial year. 
 
Pension Plan Benefits 
The Company provides no pension plan benefits to its Named Executive Officers. 
 
Compensation of Directors 
The outside directors of the Company have not received any cash compensation for the fiscal 
year ended September 30, 2009. During the last fiscal period Nil options were granted as 
compensation for outside directors of the Company. 
 



  
 

48 

Securities Authorized For Issuance Under Equity Compensation Plans  
There are no options, warrants or rights outstanding under any equity compensation plan as at 
September 30, 2009.  
 
Termination of Employment, Change in Responsibilities and Employment Contracts 
The Company has no employment contracts with its Named Executive Officers.  The Company 
has no compensatory plan, contract or arrangement where a Named Executive Officer is entitled 
to receive more than $150,000 (including periodic payments or instalments) to compensate such 
executive officer in the event of resignation, retirement or other termination of the Named 
Executive Officer’s employment with the Company, a change of control of the Company, or a 
change in responsibilities of the Named Executive Officer following a change in control. The 
Company has no management contracts or other arrangements in place where management 
functions are performed by a person other than the directors or officers of the Company. 
 
Compensation discussion and analysis 
The Named Executive Officers of the Company have not been compensated. The Company has 
been inactive. The Company’s compensation decisions are based on (a) value of the particular 
services that the individual NEO contributes to advancing objectives of the Company and (b) what 
the Company can reasonably afford to pay, given its higher priority operating commitments to 
ensure its ability to continue as a going concern. The value of the particular services are 
determined in the context of the prevailing market rates (e.g. the Board of Directors reviews 
compensation of the NEO’s within a selected sample of companies of a similar size and 
characteristics to the Company), whereas any particular constraints on the amounts that the 
Company can reasonably afford to pay are determined in the context of the operating budget of 
the Company. The specific salary compensation rates are set by the Board and are periodically 
reviewed, as deemed appropriate.   
 
AXIOS 
 
Axios (Ontario) had 1 NEO for its only prior year end, the year ending December 31, 2009.  
Richard MacDonald was its Chief Executive Officer and Chief Financial Officer.   
 
Axios (Michigan) had 2 NEOs for its only prior year end, the year ending December 31, 2009.  
Matthew DiDio was its Chief Executive Officer and Marc Topacio was its Chief Financial Officer. 
 
Executive Compensation 
For the period from inception to December 31, 2009, no director, officer or member of 
management of any Axios company has received any cash or other compensation, or has any 
entitlement to cash compensation from any Axios company.  
 
Securities Authorized for Issuance Under Equity Compensation Plans  
No securities were authorized for issuance under equity compensation plans as at December 31, 
2009. However, some shares were subject to escrow, pending completion of performance of 
services.   
 
16.  Indebtedness of Directors and Executive Officers  
 
Other than as disclosed herein, there are no other debts from officers, directors, employees, or 
former officers, directors and employees of the Company of a subsidiary as at the date of this 
Listing Statement. 
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17  Risk Factors 
 
17.1 Overview 
The business of the Company consists of the Axios business of producing and supplying an 
environmentally “friendly” structural and trackable mobile assets platform (pallets).  There are a 
number of inherent risks associated with such a business and its development. Many of these 
risks are beyond the control of the Company. 
 
Stage of Development  
The Company and Axios has a limited history of operations in the Axios business, and no 
earnings. Its proposed operations are subject to all of the risks inherent in the 
establishment of a new business enterprise, including the absence of an operating history. 
The likelihood of the success of Axios must be considered in light of the problems, 
expenses, difficulties, complications and delays frequently encountered in connection with 
the formation of a new business, and the competitive environment in which Axios will 
operate.  
 
Additional Financing Requirements 
Axios will be dependent on raising equity capital to fund its operations. The exact amount of 
Axios's future capital requirements will depend on numerous factors. Any future financings may 
result in substantial dilution to the holdings of current shareholders of Axios and could have a 
negative impact on the market price of its common shares. There can be no assurance that 
additional financing, when required, will be available on commercially reasonable terms or at all. If 
adequate funds are not available or are not available on acceptable terms, Axios may not be able 
to fund its operations and/or research and development programs or take advantage of strategic 
opportunities. Such inability to obtain additional financing when needed could have a material 
adverse effect on Axios's business, results of operations, cash flow, financial condition and 
prospects. 

Implementation of Strategy  
Axios’s inability to implement its business strategy could have a material adverse effect on 
Axios, including the ability to attain profitable operations.  
 
Start-Up Losses  
Axios is not expected to be profitable initially, and the value of the business will decrease 
accordingly. Furthermore, there is no assurance that Axios will ever operate profitably.  
 
Reliance on Management  
Holders of securities of Axios must rely on the ability, expertise, judgment, discretion, integrity 
and good faith of management of Axios.  
 
Conflicts of Interest 
There are potential conflicts of interest to which the directors, officers and principal shareholders 
of Axios will be subject in connection with the operations of Axios. Some of the directors, officers 
and principal shareholders may engage in other oil and gas interests on their own behalf and on 
behalf of other companies and situations may arise where such directors and officers will be in 
direct competition with Axios. Conflicts, if any, will be subject to the procedures and remedies 
under the Business Corporations Act and other governing legislation in Michigan. All the directors 
of Axios may not devote their time on a full-time basis to the affairs of Axios. 
 
Lack of Marketability  
No public market exists for any securities of the Company. There is no assurance shares 
will be listed or that an active market will develop. Consequently, Investors may not be able 
to liquidate their investment in the Company. The Company has applied for listing on the 
CNSX,  
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Price Point 
The Axios product is priced above the cost of a wooden pallet. Axios believes that the overall 
lifetime cost of its product is cheaper than its competitors, but, there is no assurance that its 
potential customers will change their value propositions to pay more now, to save money over the 
life of a pallet. 
 
Market Acceptance 
Axios is moving into a well established market with a new product. Consequently, its competitors 
are the incumbents in each potential customer. Axios may not be successful in converting 
customers to its products. 
 
Weak distribution channel 
Axios is moving into a well established market with a new product. Consequently, its competitors 
are the incumbents in each potential customer. Axios has an untried distribution chain, which may 
not be successful in converting customers to its products. 
 
Failure to Patent 
Axios has relied on trade secret protection for its competitive advantage. Axios decided that 
patent protection could not adequately occupy the entire the field, and would give its competitors 
too great an opportunity to see how Axios does what it does, and to design around the patents.  
There is no assurance that a competitor could not reverse engineer Axios’s designs and formulai. 
 
Sales model 
Axios believes that targeting large end users will enable Axios to penetrate the market for pallets. 
Axios believes that its pallets can differentiate markets for some end users, achieving volume 
sales for Axios to entities sufficiently funded to pay the capital cost required. This strategy 
reduces the number of direct target customers of Axios, to a limited number of entities, all having 
significantly more economic power than Axios. There is no assurance Axios’s strategy will be 
successful, and if it is not successful, Axios will be shut out of major markets.  
 
Carbon Credit Risks 
One differentiator Axios is using to market its products is the potential for a purchaser to obtain 
carbon credits for using Axios’s pallets. The economic value of that differentiator is in part a 
function of the level of certification Axios can achieve with certifying bodies, and on continuing 
government support for carbon reduction programs and other environmental initiatives. These are 
uncertainties. 
 
Production Issues 
Axios has not produced pallets in commercial quantities. There may be delays in completing the 
manufacturing facilities, and production difficulties in the initial phases of start-up manufacturing 
and in scaling production to commercial quantities.  Management does not foresee any such 
delays or difficulties being material, but, there is no assurance that such issues will not arise. 
 
Material shortages 
Axios uses a commercial soy resin, natural structural based materials, and calcium carbonate 
filler. Commodity shortages (weather, shipping delays, labour disruptions, competition for 
supplies) could affect Axios’s ability to scale production or to produce product on a timely basis. 
 
Commodity Price Fluctuations 
Axios’s production costs are subject to fluctuations in prices of the natural commodities used in 
production of pallets. 
 
Technology Rollout 
Axios’s tracking technology has been tested on a small scale. Further refinements will be 
ongoing. There are no assurances that the tracking technology will be accepted in the 
marketplace or that it will achieve the intended results in all physical conditions and uses. Some 
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limitations on the effectiveness of our technology will not be known before we have had 
significant use of our products in the field. 
 
18.  Promoters 
 
The following person(s) may be considered a promoter of the Company (or past promoter, within 
the previous 2 years). Please refer to the chart under the heading “Section 13 Directors and 
Officers” for information with respect to the named promoter(s). 
  
(a) Richard MacDonald 
(b) John Psihos 

 
There is nothing of value, including money, property, contracts, options or rights of any kind 
received or to be received by the promoters directly or indirectly from the Company or from a 
subsidiary of the Company. Also, there are no assets, services or other consideration therefore 
received or to be received by the Company or a subsidiary of the Company; and  
 
There have never been any assets acquired or to be acquired, by the Company or by a 
subsidiary of the Company from a named promoter or past promoter, save and except:  

 
No named promoter or past promoter became bankrupt, made a proposal under any legislation 
relating to bankruptcy or insolvency or been subject to or instituted any proceedings, arrangement 
or compromise with creditors or had a receiver, receiver manager or trustee appointed to hold its 
assets. 
 
There have not been any penalties or sanctions imposed on a named promoter or past promoter.  
 
The above mentioned within the 10 years before the date of the Listing Statement, have not 
become bankrupt, made a proposal under any legislation relating to bankruptcy or insolvency, or 
been subject to or instituted any proceedings, arrangement or compromise with creditors, or had 
a receiver, receiver manager or trustee appointed to hold the assets of the director or officer. 
 
19.  Legal Proceedings 
 
The Company has not been and is not presently involved in any legal proceedings material to it, 
other than the ones herein disclosed; and insofar as it is aware, no other proceedings are 
contemplated. 
 
20.  Interest of Management and Others in Material Transactions  
 
Other than the foregoing and as set out herein, management is not aware of any material interest 
in any matter to be acted upon or any material transaction, direct or indirect, of any director, 
proposed director or senior officer of the Company, or of any persons, beneficially owning, 
directly or indirectly, more than 10% of the Company's voting shares or of any associate or 
affiliate thereof. 
 

1. Acquisition of Intellectual Property from Richard MacDonald – see material contracts. 
2. Acquisition of Intellectual Property from ProcessLinx Inc., a company controlled by John 

Psihos – see material contracts 
3. Acquisition of a branding strategy from Gyro Creative a company of which Matthew DiDio 

is a principal and of which Marc Topacio is an officer– see material contracts. 
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21.  Auditors, Transfer Agents and Registrars 
 
21.1  The auditors of the Company are John Scholz Chartered Accountant. 
 
21.2 Heritage Trust Company CO/ Fastcorp Management Ltd. is the transfer agent and 

registrar for the Common Shares of the Company. 
 
22.  Material Contracts 
 
22.1  The Company has not entered into any contracts material to investors within the two 

years before the date of this Listing Statement, other than contracts in the ordinary 
course of business, except: 

 
1. Debt Settlement Agreement(s) dated January 15, 2010 between Microlab Online Inc. 

and Sage Group Holdings Inc. (a company controlled by A. George Dragone, former 
Named Executive Officer and former Director of the Company) settling $37,500 of 
debt, in exchange for the issue of 5,500,000 common shares of Microlab. 
Shareholders of the Company confirmed this agreement at the most recent 
shareholders meeting. 

2. Letter Agreement(s) dated January 18, 2010 between Microlab Online Inc. and Axios 
(Ontario) and Axios Michigan whereby Microlab acquired all of the then issued and 
outstanding shares of Axios (Ontario) and Axios (Michigan) in exchange for the issue 
of 40,000,000 common shares of Microlab Online Inc.  The Transaction constituted a 
reverse takeover for accounting purposes. Shareholders of the Company confirmed 
this agreement at the most recent shareholders meeting. 

3. Subscriptions for Private Placements totaling $1,427,655 consequent with the 
Transaction with various subscribers, dated in 2010. 

4. Further subscriptions for common shares totaling $77,128, dated in 2010. 
5. Acquisition of Intellectual Property for technology to enable production of the Axios 

pallets from Richard MacDonald by agreement dated December 1, 2009 for 
17,912,000 common shares of Axios (Ontario). 

6. Acquisition of a software unification platform from Process Linx Inc. by agreement 
dated December 15, 2009 for 8,956,000 common shares of Axios (Ontario). 

7. Agreement made January 18, 2009, and adopted as a contract of Axios (Michigan) 
on December 1, 2009 for acquisition of a branding/marketing strategy and 
implementation process from Gyro Creative Group for 100% of the outstanding 
shares of Axios (Michigan). Gyro was contracted to incur $1,813,200 in expenditures 
to complete this branding/marketing process over a 3 year period for 13,132 shares 
of Axios valued at $1,313,200 (which is the actual cost of the expenditures to Gyro). 
Gyro incurred expenditures of $988,920 in 2009, and is expected to incur $525,000 
and $288,280 for 2010 and 2011 respectively. The company holds the shares in 
escrow and releases them as the expenditures are incurred. 

8. Competing Interests, Confidentiality, Intellectual Property, Non-Solicitation and Non-
Competition Agreements with Richard MacDonald, John Psihos, Marc Topacio, and 
Matthew DiDio dated April 7, 2010. 
  

22.2  There is no co-tenancy, unit holders' or limited partnership agreement. 
 
23  Interest of Experts 
 
23.1  No person or company whose profession or business gives authority to a statement 

made by the person or company and who is named as having prepared or certified a part 
of the Listing Statement or prepared or certified a report or valuation described or 
included in the Listing Statement has any direct or indirect interest in the property or 
shares of the Company. 
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24.  Other Material Facts 
 
24.1  There are no material fact about the Issuer and its securities other than the ones 

disclosed in the herein Listing Statement. 
 
A. George Dragone resigned as a director of the Company effective August 6, 2010. Mr. Dragone 
had been Chief Executive Officer prior to the acquisition of Axios (Ontario) and Axios (Michigan). 
For further information pertaining to Mr. Dragone, see Statement of Executive Compensation and 
Material Contracts. 
 
Jon Gill became chairman of the board of directors on August 16, 2010.  
 
25.  Financial Statements 
 
Please see financial statements attached to the herein Listing Statement as follows: 

(a) Microlab Online Inc. – year ended September 30, 2009 and quarter ended December 31, 
2009. 

(b) Axios Mobile Assets Inc.  – year ended December 31, 2009 
(c) Axios Mobile Assets, Inc. – year ended December 31, 2009 
(d) Axios Mobile Assets Corp – quarter ended March 31, 2010, giving effect to the 

Transaction.  
 
The Company is not re-qualifying for listing following a fundamental change. 
 
CERTIFICATE OF THE ISSUER 
Pursuant to a resolution duly passed by its Board of Directors, AXIOS MOBILE ASSETS CORP. 
hereby applies for the listing of the above mentioned securities on the Canadian National Stock 
Exchange. The foregoing contains full, true and plain disclosure of all material information relating 
to AXIOS MOBILE ASSETS CORP. It contains no untrue statement of a material fact and does 
not omit to state a material fact that is required to be stated or that is necessary to prevent a 
statement that is made from being false or misleading in light of the circumstances in which it was 
made. 
 
Dated at Toronto this _29th_ day of September, 2010. 
 
 
Chief Executive Officer 
  

 Chief Financial Officer 
  

 
 

  

Director 
 
  

 Director 
  

Promoter, Richard MacDonald  Promoter, John Psihos 
 
 


