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FORM 7 
 

MONTHLY PROGRESS REPORT 

Name of CNSX Issuer: VoodooVox Inc. (the “Issuer”, the “Company” or “VoodooVox”) 

Trading Symbol: VVX 

Number of Outstanding Listed Securities: 168,642,191 

Date: April 14, 2014 for the period ending February 28, 2014 

 

Report on Business 

1. Provide a general overview and discussion of the development of the Issuer’s 
business and operations over the previous month.  Where the Issuer was 
inactive disclose this fact. 

VoodooVox is a leader in performance based mobile advertising processing billions 
of transactions for a marquee list of global clients, agencies, advertisers and 
publishers.  The Company’s full service mobile ad network and campaign 
management platform drive targeted consumer sales leads to national and local 
advertisers on a pay for performance basis.  VoodooVox also provides platform 
services in call analytics, call tracking, and hyper local campaign targeting to a 
growing list of mobile ecosystem partners. 

In addition to its mobile advertising services, VoodooVox provides mobile platform 
products consisting of software and services to allow customers such as telephone 
carriers to run their own mobile advertising exchanges.  VoodooVox also provides 
voice and data search solutions consisting of software and services that allow 
customers to perform voice and data searches on proprietary business directories.   

VoodooVox's products and services are available internationally in more than 11 
countries in North America, Europe and other parts of the world.  The principal 
countries in which VoodooVox operates, directly and indirectly, are the United States, 
Canada and various European jurisdictions. 

On February 6, 2014, the Company completed a brokered private placement for 
96,500,000 Common Shares, at a price of $0.05 per share, and for a $100,000 
debenture for aggregate gross proceeds of $4,925,000.  The Company incurred 
financing costs of $922,000 and issued 7,845,000 warrants to the broker.  The broker 
warrants have an exercise price of $0.05 and expire on February 6, 2016.  The gross 
proceeds include $575,000 in convertible short term notes and fees that were issued 
in October 2013 and that were converted into Common Shares at the $0.05 per share 
issue price. 

User Friendly Media (“UFM”), a private media company and a portfolio company of 
Veronis Suhler Stevenson, purchased 67,500,000 Common Shares, representing 
approximately 40% of the Company’s issued and outstanding Common Shares, and 
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the debenture.  UFM has agreed not to acquire any Common Shares in excess of this 
amount for a period of one year, subject to certain limited exceptions. 

In connection with the terms of the financing, the Company increased the size of its 
board of directors (the “Board”) from four directors to five.  Two of the company’s 
current directors, George Cooney and Nancy Shemwell, stepped down and the two 
vacancies were filled by two directors appointed by UFM, Bruce Howard and David 
Lambert.  A fifth director, Walter Andri, was appointed by mutual agreement between 
the Company and UFM.  In addition, in connection with the financing, the Company 
granted UFM a right of first approach and a participation right in connection with 
future financings.  

VoodooVox believes that this transaction with UFM will align the Company with one 
of the foremost media companies in the United States and will enable management to 
execute its strategy in expanding the Company’s US mobile advertising network.  

VoodooVox intends to use net proceeds from the financing for general working 
capital, to significantly expand its sales team and to repay certain short term loans of 
the Company.  The Company recently launched its VVX Local product and successfully 
completed test campaigns for its performance based mobile advertising services for 
several national brands.  Management believes that the Company’s recently launched 
services have received strong market acceptance and with this financing the 
Company can now focus more resources on its sales and marketing efforts.  To lead 
the Company’s sales efforts, VoodooVox appointed Shannon McBride as SVP of Sales 
and Marketing.   

2. Provide a general overview and discussion of the activities of management. 

The following are the key strategic priorities established for the Company and the 
progress made by the Company to date in achieving those priorities. 

 



 

 

FORM 7 – MONTHLY PROGRESS REPORT 
November 14, 2008 

Page 3 

 

Strategic Priority Current Status 

Secure additional 
financing  

In September 2013, the Company completed a 
brokered equity private placement offering for gross 
proceeds of $1.6 million 

In October 2013, the Company issued a series of short 
term notes for gross proceeds of $0.5 million 

On February 6, 2014, the Company completed a 
brokered equity private placement offering for gross 
proceeds of $4.9 million 

 

Acquire new advertisers 
and increase our share of 
advertising budgets 

Implemented program to increase the size of our sales 
force, including the appointment of Shannon McBride 
as SVP of Sales and Marketing in February 2014 

Increased focus on direct agency account penetration 
and increased direct sales capabilities 

 

Acquire new publishers 
and ad network 
relationships 

Increased focus on developing relationships with 
publisher networks and providing analytics 
capabilities 

 

Innovate and launch new 
capabilities in mobile 
analytics 

Increased development in predictive and context 
aware analytics 

 

 
 

3. Describe and provide details of any new products or services developed or 
offered. 

Nothing material to report. 

4. Describe and provide details of any products or services that were 
discontinued.  

Nothing material to report. 

5. Describe any new business relationships entered into between the Issuer, the 
Issuer’s affiliates or third parties including contracts to supply products or 
services, joint venture agreements and licensing agreements etc.  State whether 
the relationship is with a Related Person of the Issuer and provide details of the 
relationship. 

Nothing material to report. 
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6. Describe the expiry or termination of any contracts or agreements between the 
Issuer, the Issuer’s affiliates or third parties or cancellation of any financing 
arrangements that have been previously announced. 

Nothing material to report. 

7. Describe any acquisitions by the Issuer or dispositions of the Issuer’s assets 
that occurred during the preceding month.  Provide details of the nature of the 
assets acquired or disposed of and provide details of the consideration paid or 
payable together with a schedule of payments if applicable, and of any 
valuation.  State how the consideration was determined and whether the 
acquisition was from or the disposition was to a Related Person of the Issuer 
and provide details of the relationship. 

Nothing material to report. 

8. Describe the acquisition of new customers or loss of customers. 

Nothing material to report. 

9. Describe any new developments or effects on intangible products such as brand 
names, circulation lists, copyrights, franchises, licenses, patents, software, 
subscription lists and trade-marks. 

Nothing material to report. 

10. Report on any employee hirings, terminations or lay-offs with details of 
anticipated length of lay-offs. 

The Company hired Shannon McBride to lead its sales efforts as SVP Sales and 
Marketing.  Ms. McBride has over 20 years of experience in advertising and digital 
media leadership with roles in sales, marketing, channel strategy and operations.  As 
SVP of Sales and Marketing, Ms. McBride is in charge of cultivating client 
relationships, driving customer acquisition, and scaling the sales team.  Prior to 
joining VoodooVox, Ms. McBride worked for Dex Media, AT&T YP.com and Local 
Matters Inc.  In her 12 years with Dex Media, Ms. McBride met every budget 
requirement and exceeded revenue objectives.  At AT&T YP.com, Ms. McBride was 
part of opening the Denver office and was recognized nationally by AT&T for her sales 
leadership performance.  Ms. McBride has an MBA from the University of Denver and 
Competitive Strategy Certification from Wharton. 

11. Report on any labour disputes and resolutions of those disputes if applicable. 

Not applicable. 

12. Describe and provide details of legal proceedings to which the Issuer became a 
party, including the name of the court or agency, the date instituted, the 
principal parties to the proceedings, the nature of the claim, the amount 
claimed, if any, if the proceedings are being contested, and the present status of 
the proceedings. 

Nothing material to report. 
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13. Provide details of any indebtedness incurred or repaid by the Issuer together 
with the terms of such indebtedness. 

During the second quarter of 2013, the Company received a series of promissory 
notes totalling $650,000.  Each promissory note bears interest at 10% until June 28, 
2013 and 39% thereafter.  On August 21, 2013, the Company agreed to settle the 
outstanding principal and accrued interest through the payment of $625,000 and the 
issuance of a new promissory note of $103,000 bearing interest at 10% until 
November 1, 2013.  Subsequently, the note holder agreed to extend the maturity date 
to February 6, 2014.  The new promissory note was repaid from the proceeds of the 
financing on February 6, 2014. 

Effective October 2, 2013, the Company issued a series of short term notes for gross 
proceeds of $500,000.  The notes bear no interest and have a one year term after 
which they convert into a 12% convertible debenture.  The $500 short term notes 
along with $75 in costs were converted to Common Shares as part of the financing 
that occurred on February 6, 2014, at the $0.05 per share issue price. 

14. Provide details of any securities issued and options or warrants granted. 

On February 6, 2014, the Company completed a brokered private placement for 
96,500,000 Common Shares, at a price of $0.05 per share, and for a $100,000 
debenture for aggregate gross proceeds of $4,925,000.  The debenture bears interest 
at 13.5% and matures on February 6, 2017.  The Company incurred financing costs of 
$922,000 in cash and issued 7,845,000 warrants to the broker.  The broker warrants 
have an exercise price of $0.05 and expire on February 6, 2016.  The gross proceeds 
include $575,000 in convertible short term notes and fees that were issued in October 
2013 and that were converted into Common Shares at the $0.05 per share issue price. 

VoodooVox intends to use net proceeds from the financing for general working 
capital and to significantly expand its sales force and to repay certain short term loans 
of the Company.   

On February 21, 2014, the Board granted 1,500,000 options to three recently hired 
employees.  The options have an exercise price of $0.10, vest monthly over a 36 month 
period and expire on February 21, 2019.  

15. Provide details of any loans to or by Related Persons. 

Nothing to report. 

16. Provide details of any changes in directors, officers or committee members. 

In connection with the terms of the financing that closed on February 6, 2014, the 
Company increased the size of its Board from four directors to five.  Two of the 
company’s current directors, George Cooney and Nancy Shemwell, stepped down and 
the two vacancies were filled by two directors appointed by UFM, Bruce Howard and 
David Lambert.  A fifth director, Walter Andri, was appointed by mutual agreement 
between the Company and UFM.  Mr. Howard, Mr. Lambert and Mr. Andri were also 
appointed to the Company’s audit, compensation and corporate governance and 
nominating committees. 
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Mr. Howard brings over 25 years of sales, marketing, production, publishing, new 
market development, and general management experience in both the competitive 
and utility telephone directory publishing industry.  His experience and reputation 
are widely recognized in the directory publishing industry.  Over the course of his 
career, Mr. Howard has worked with companies including Ameritech Advertising 
Services, Southeast Directory Company, and America’s Directories South.  He holds a 
BA degree in Business Administration from Alma College in Alma, Michigan, and has 
completed the majority of coursework toward a Master of Science in Management 
from Walsh College in Troy, Michigan.  Mr. Howard has been the CEO of User Friendly 
Media since August 1999.  

Mr. Lambert’s 25-year management career in finance and accounting includes 
experience in the high technology, publishing and telecommunications industries.  He 
began his career with Ameritech and SBC Communications Inc. where he spent 17 
years.  He held the position of Director of Finance with broad management 
responsibilities including work on the SBC acquisition in 1999.  He also served as 
Comptroller at HTC Global Services, a worldwide IT solutions provider for two years.  
Mr. Lambert holds an MBA from Oakland University in Rochester, Michigan, and a 
BBA degree in Finance and Accounting from the University of Michigan.  Mr. Lambert 
currently oversees the financial, administrative and production activities of User-
Friendly Media.  

Mr. Andri has a 17-year track record of consistently delivering exceptional results, 
building high performance teams and creating winning cultures at organizations such 
as General Electric, Philips Electronics, Virgin Mobile, Koodo Mobile and TELUS.  His 
background includes a blend of sales, marketing and operational experience in the 
Technology, Telecom and Consumer Products sectors.  Mr. Andri is currently 
Principal of Ignite Consulting, a firm he founded to help clients make better decisions, 
reduce costs, build more effective organizations and develop outstanding technology 
strategies.  Prior to this, Mr. Andri was Vice President Small and Medium Business at 
TELUS, with full P&L responsibility for $450 million in revenue.  Mr. Andri holds an 
MBA from Queen's University and an Honours Bachelor of Business Administration 
from Brock University. 

17. Discuss any trends which are likely to impact the Issuer including trends in the 
Issuer’s market(s) or political/regulatory trends. 

VoodooVox is positioned at the intersection of two fast growing trends in the 
technology industry, being the widespread adoption of smartphones and mobile apps 
and the rapid growth of mobile advertising. 

 

 [REMAINDER OF PAGE INTENTIONALLY LEFT BLANK] 
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Certificate Of Compliance 

The undersigned hereby certifies that: 

1. The undersigned is a director and/or senior officer of the Issuer and has been duly 
authorized by a resolution of the board of directors of the Issuer to sign this 
Certificate of Compliance. 

2. As of the date hereof there were is no material information concerning the Issuer 
which has not been publicly disclosed. 

3. The undersigned hereby certifies to CNSX that the Issuer is in compliance with the 
requirements of applicable securities legislation (as such term is defined in National 
Instrument 14-101) and all CNSX Requirements (as defined in CNSX Policy 1). 

4. All of the information in this Form 7 Monthly Progress Report is true. 

Dated:  April 14, 2014 

 Alex Pekurar  
Name of Director or Senior Officer 

 /s/ “Alex Pekurar”  
Signature 

CFO  
Official Capacity 
 

Issuer Details 
Name of Issuer 
VoodooVox Inc. 

 
For Month End 
February 2014 

 
Date of Report 
2014/04/14 

Issuer Address 
100 Consilium Place, Suite 200 

City/Province/Postal Code 
Toronto, Ontario M1H 3E3 

Issuer Fax No. 
(403) 879-1167 

Issuer Telephone No. 
(416) 619-3900 

Contact Name 
Alex Pekurar 

Contact Position 
CFO 

Contact Telephone No. 
(416) 619-3903 

Contact Email Address 
alex.pekurar@voodoovox.com 

Web Site Address 
www.voodoovox.com 

 


