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FORM 7 

MONTHLY PROGRESS REPORT 

Name of Listed Issuer: Cannvas MedTech Inc.      (the “Issuer” or “Cannvas”). 

Trading Symbol: MTEC   

Number of Outstanding Listed Securities:  50,882,514   

Date: June 28, 2019   

This Monthly Progress Report must be posted before the opening of trading on the fifth trading day of each month.  
This report is not intended to replace the Issuer’s obligation to separately report material information forthwith upon 
the information becoming known to management or to post the forms required by Exchange Policies.  If material 
information became known and was reported during the preceding month to which this report relates, this report 
should refer to the material information, the news release date and the posting date on the Exchange website. 

This report is intended to keep investors and the market informed of the Issuer’s ongoing business and management 
activities that occurred during the preceding month.  Do not discuss goals or future plans unless they have 
crystallized to the point that they are "material information" as defined in the Policies. The discussion in this report 
must be factual, balanced and non-promotional. 

General Instructions 

(a) Prepare this Monthly Progress Report using the format set out below.  The sequence of questions must not 
be altered nor should questions be omitted or left unanswered.  The answers to the items must be in 
narrative form.  State when the answer to any item is negative or not applicable to the Issuer.  The title to 
each item must precede the answer. 

(b) The term “Issuer” includes the Issuer and any of its subsidiaries. 

(c) Terms used and not defined in this form are defined or interpreted in Policy 1 – Interpretation and General 
Provisions. 

Report on Business 

1. Provide a general overview and discussion of the development of the Issuer’s business and operations over 
the previous month.  Where the Issuer was inactive disclose this fact. 

See Item 2 below for a complete overview and discussion of the Issuer’s activities for the month of 
June 2019. 

2. Provide a general overview and discussion of the activities of management. 

On June 17, 2019, the Issuer announced the appointment Brad Poulos to its Educational Advisory 
Board. Mr. Poulos is currently on faculty and teaching the Business of Cannabis at the Ted Rogers 
School of Management at Toronto’s Ryerson University, and an in-demand public speaker on the 
topics of business and the cannabis industry. Mr. Poulos will provide independent oversight and 
guidance for content on the Cannvas.Me educational platform. 

At The Ted Rogers School of Management, in collaboration with Ryerson University’s Chang School 
of Continuing Education, Mr. Poulos, a 10-year veteran lecturer in entrepreneurship strategy, 
launched an introductory course called “The Business of Cannabis” after having spent several years 
researching the industry. Though Ryerson is currently the only university to offer a business course 
on cannabis in Ontario, Durham College offers a specialization certificate on the cannabis industry 
taught by another member of the Cannvas Education Advisory Board, Ms. Angela Smith, PhD. 
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With over 30 years experience across a range of industries including education, cannabis, 
telecommunications and software, Mr. Poulos has focused on running and advising companies with 
issues related to growth and business development, optimization and strategy. He currently sits on 
the Boards of two other companies: Budtender, an industry-leading cannabis customer experience 
platform, and AXSource, a global regulatory & quality consulting firm. A former profit 100 CEO 
and public company chair, his unique insights and analysis are in constant demand for media and 
speaking opportunities.  

Members of the Cannvas Medical, Educational and Cannabis Sciences Advisory Board offer 
independent oversight and guidance to the Cannvas.Me digital cannabis education platform, helping 
craft and curate original content for cannabis-curious Canadians looking to learn more about all 
aspects of the plant. 

On June 26, 2019, the Issuer announced significant growth in the digital traffic to its cannabis 
education platform Cannvas.Me, an unbiased evidence-based cannabis education resource providing 
physician-backed and educator-approved cannabis learning on all aspects of the plant with no 
pressure to purchase or consume. Cannvas is also pleased to share recent company updates across a 
series of initiatives and strategic partnerships.  

In April, Cannvas announced a definitive partnership with Seed Technology, a California-based 
interactive customer-focused cannabis education platform, granting Cannvas exclusive Canadian 
rights to distribute co-branded kiosks and related technology to medical clinics and retailers across 
Canada. Cannvas Kiosks have been well-received by existing partners, including Empower Clinics 
(CSE: CBDT) (FRA: 8EC) (OTC: EPWCCF), a network of physician-staffed medical clinics in 
Arizona, Illinois, Nevada, Oregon and Washington State actively treating more than 165,000 
patients, with whom Cannvas signed a definitive partnership to be its exclusive cannabis education 
provider and data and analytics partner through the installation of on-site Cannvas Kiosks. Cannvas 
and Seed continue to work closely together on various initiatives in the Canadian and U.S. markets 
actively moving towards international markets expansion in the near future.  

In May, Cannvas officially launched its digital cannabis education resource for animals, 
Cannvas.Pet. Powered by the Cannvas.Me and Cannvas Data platforms, Cannvas.Pet explores 
health care through cannabis-based products to help treat a pet or animal’s ailments. With a focus 
on American audiences, Cannvas.Pet expects to be a leader in an industry in which, according to 
BDS Analytics, sales of cannabis-related products for pets at dispensaries in California, Colorado, 
Oregon and Washington was nearly $7 million in 2017. In Colorado alone, sales of pet products grew 
49 per cent that year, while all other product categories only reached 15 per cent growth. Interest in 
the platform has been significant north of the border as well, especially in light of Health Canada’s 
recent announcement regarding “Cannabis Health Products”, a new category of cannabis that could 
potentially open up a huge market in which marijuana is used for the therapeutic treatment of 
animals for minor ailments. 

In the coming weeks, Cannvas anticipates the appointment of several prominent Canadians and 
Americans to newly-formed Advisory Boards helping guide the content and direction of its digital 
education properties. To date in 2019, Cannvas has added several high-profile names to its Advisory 
Boards:  

● Brad Poulos recently joined the Educational Advisory Board to provide independent 
oversight and guidance for Cannvas.Me. Mr. Poulos is currently on faculty and teaching the 
Business of Cannabis at the Ted Rogers School of Management at Toronto’s Ryerson 
University, and an in-demand public speaker on the topics of business and the cannabis 
industry. 

● Dinesh Kandanchatha is leading the AI, Technology and Data Advisory Board, and brings 
with him a wealth of knowledge and expertise in the technology sector as founder and former 
Chief Technology Officer of Patriot One Technologies (TSX: PAT) (OTCQX: PTOTF) 
(FRANKFURT: 0PL), a concealed weapons detection system that promises a safer world. 
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● Wesley Tulshi also joined the AI, Technology and Data Advisory Board. Mr. Tulshi is 
currently based in Silicon Valley and serves as Director, Hololens HW Group at Microsoft, 
helping develop wearable mixed reality technology powered by artificial intelligence.  

● Angela Smith, PhD is leading the Cannabis Sciences Advisory Board, providing independent 
scientific oversight for Cannvas.Me and bringing with her a wealth of experience in medical, 
scientific and clinical affairs for Canadian medicinal and recreational cannabis brands and 
natural health products, and leading international food brands.  

● Emma Chasen, a leading U.S.-based cannabis educator and industry consultant, joined the 
Cannabis Sciences Advisory Board to provide educational content focused on the science of 
cannabis, leveraging her academic training in plant chemistry and experience working with 
leading cannabis brands in developing educational programs for staff and customers.  

Its digital cannabis education platform Cannvas.Me continues to experience consistently strong 
growth, underscoring the need for unbiased cannabis education for cannabis consumers around the 
world. Month-over-month user growth on Cannvas.Me was up 34% in May and 61% in June, to 
date. Average time on site increased to 12 minutes and 40 seconds and month-over-month page views 
increased 369% in June to date. This suggests the audience for cannabis education is growing at a 
rapid rate and could be correlated to the continued relaxation of cannabis laws in countries around 
the world.  

Cannvas Data has continued its approach of collecting and analyzing pre-cursor data, and remains 
among the only companies looking at what drives cannabis consumption through behavioural 
patterns and trends. As the Cannvas.Me site grows, the data collected becomes more valuable as a 
resource for businesses in and outside the cannabis industry to better understand what drives 
consumers to purchase cannabis. 

Cannvas continues its focus on strategic merger and acquisition opportunities since engaging 
Catapult Growth Partners, a leading North American-based consultancy firm focused on helping 
businesses accelerate profitable growth and increase equity value, to explore transactions within the 
global cannabis sector and maximize shareholder value.  

Its Cannvas Cannabis Acquisitions arm, a wholly-owned subsidiary with a focus on investment and 
acquisition in the expanding global cannabis sector, continues to position existing cannabis consumer 
trends and syncing datasets to monetize through strategic partnerships and M&A opportunities. 
Significant focus and aggressive global expansion is planned outside of Canada, with specific updates 
to be provided in the near future.  

The previous financing announced by Cannvas has been cancelled at the company’s direction, while 
the company, alongside Cannvas Cannabis Acquisitions Corp, focuses on various strategic M&A 
opportunities which, if successful, would provide optimal shareholder value. Further details will be 
provided in due course as due diligence progresses. 

Additionally, the Issuer has issued an aggregate of 2,983,850 common shares at a deemed price of 
$0.20 per share to related parties of the Issuer, pursuant to the services rendered. 

3. Describe and provide details of any new products or services developed or offered. For resource 
companies, provide details of new drilling, exploration or production programs and acquisitions of any new 
properties and attach any mineral or oil and gas or other reports required under Ontario securities law. 

None. 

4. Describe and provide details of any products or services that were discontinued. For resource companies, 
provide details of any drilling, exploration or production programs that have been amended or abandoned. 

None. 
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5. Describe any new business relationships entered into between the Issuer, the Issuer’s affiliates or third 
parties including contracts to supply products or services, joint venture agreements and licensing 
agreements etc. State whether the relationship is with a Related Person of the Issuer and provide details of 
the relationship. 

None. 

6. Describe the expiry or termination of any contracts or agreements between the Issuer, the Issuer’s affiliates 
or third parties or cancellation of any financing arrangements that have been previously announced. 

None. 

7. Describe any acquisitions by the Issuer or dispositions of the Issuer’s assets that occurred during the 
preceding month.  Provide details of the nature of the assets acquired or disposed of and provide details of 
the consideration paid or payable together with a schedule of payments if applicable, and of any valuation. 
State how the consideration was determined and whether the acquisition was from or the disposition was to 
a Related Person of the Issuer and provide details of the relationship. 

N/A. 

8. Describe the acquisition of new customers or loss of customers. 

N/A. 

9. Describe any new developments or effects on intangible products such as brand names, circulation lists, 
copyrights, franchises, licenses, patents, software, subscription lists and trade-marks. 

None. 

10. Report on any employee hirings, terminations or lay-offs with details of anticipated length of lay-offs. 

None. 

11. Report on any labour disputes and resolutions of those disputes if applicable.  

None. 

12. Describe and provide details of legal proceedings to which the Issuer became a party, including the name of 
the court or agency, the date instituted, the principal parties to the proceedings, the nature of the claim, the 
amount claimed, if any, if the proceedings are being contested, and the present status of the proceedings. 

None. 

13. Provide details of any indebtedness incurred or repaid by the Issuer together with the terms of such 
indebtedness. 

N/A. 

14. Provide details of any securities issued and options or warrants granted. 

The Issuer issued 2,983,850 common shares at a deemed price of $0.20 per share to related parties of 
the Issuer, pursuant to the services rendered. 

15. Provide details of any loans to or by Related Persons. 

N/A. 

16. Provide details of any changes in directors, officers or committee members. 

None. 
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17. Discuss any trends which are likely to impact the Issuer including trends in the Issuer’s market(s) or 
political/regulatory trends. 

Changes in commodity prices, in particular metal prices, and changes in the share performance of 
other junior mineral exploration companies may affect the Issuer’s ability to raise financing. 
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Certificate Of Compliance 

The undersigned hereby certifies that: 

1. The undersigned is a director and/or senior officer of the Issuer and has been duly authorized by a 
resolution of the board of directors of the Issuer to sign this Certificate of Compliance. 

2. As of the date hereof there were is no material information concerning the Issuer which has not been 
publicly disclosed. 

3. The undersigned hereby certifies to CNSX that the Issuer is in compliance with the requirements of 
applicable securities legislation (as such term is defined in National Instrument 14-101) and all CNSX 
Requirements (as defined in CNSX Policy 1). 

4. All of the information in this Form 7 Monthly Progress Report is true. 

Dated:  June 28 2019  . 

 Shawn Moniz  
Name of Director or Senior Officer 

 “Shawn Moniz”  
Signature 

CEO & Director  
Official Capacity 

Issuer Details 
Name of Issuer 

Cannvas MedTech Inc. 

For Month End 

June 2019 

Date of Report 
YY/MM/D 

19/06/28 

Issuer Address 
201-213 Sterling Road 
City/Province/Postal Code 
Toronto, ON M6R 2B2 

Issuer Fax No. 
800.489.0116 

Issuer Telephone No. 
800.489.0116 

Contact Name 
Shawn Moniz 

Contact Position 
CEO & Director 

Contact Telephone No. 
800.489.0116 

Contact Email Address 
info@cannvasmedtech.com 

Web Site Address  
www.cannvasmedtech.com 

 


