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FORM 7 

MONTHLY PROGRESS REPORT 

Name of Listed Issuer: Cannvas MedTech Inc.      (the “Issuer” or “Cannvas”). 

Trading Symbol: MTEC   

Number of Outstanding Listed Securities:  49,258,664   

Date: June 5, 2019   

This Monthly Progress Report must be posted before the opening of trading on the fifth trading day of each month.  

This report is not intended to replace the Issuer’s obligation to separately report material information forthwith upon 

the information becoming known to management or to post the forms required by Exchange Policies.  If material 

information became known and was reported during the preceding month to which this report relates, this report 

should refer to the material information, the news release date and the posting date on the Exchange website. 

This report is intended to keep investors and the market informed of the Issuer’s ongoing business and management 

activities that occurred during the preceding month.  Do not discuss goals or future plans unless they have 

crystallized to the point that they are "material information" as defined in the Policies. The discussion in this report 

must be factual, balanced and non-promotional. 

General Instructions 

(a) Prepare this Monthly Progress Report using the format set out below.  The sequence of questions must not 

be altered nor should questions be omitted or left unanswered.  The answers to the items must be in 

narrative form.  State when the answer to any item is negative or not applicable to the Issuer.  The title to 

each item must precede the answer. 

(b) The term “Issuer” includes the Issuer and any of its subsidiaries. 

(c) Terms used and not defined in this form are defined or interpreted in Policy 1 – Interpretation and General 

Provisions. 

Report on Business 

1. Provide a general overview and discussion of the development of the Issuer’s business and operations over 

the previous month.  Where the Issuer was inactive disclose this fact. 

See Item 2 below for a complete overview and discussion of the Issuer’s activities for the month of 

May 2019. 

2. Provide a general overview and discussion of the activities of management. 

On May 2, 2019, the Issuer announced that it has engaged Catapult Growth Partners (“Catapult”), a 

leading North American-based consultancy firm focused on helping businesses accelerate profitable 

growth and increase equity value, to explore transactions within the global cannabis sector to 

maximize shareholder value. 

Cannvas will work with Catapult to help accelerate profitable growth through a review of the 

Issuer’s strategic development and support for practical execution. Using Catapult’s vast network of 

international organizations, Cannvas will also tap into talent acquisition and management resources. 

The goal of the partnership is to ultimately position Cannvas to maximize value for its shareholders 

through transactions, including mergers and acquisitions, within the global cannabis and technology 

sectors. 

The companies will implement a strategic review of all Cannvas properties to gain clearer insight 

into all available options to maximize the value of the Issuer. Presently there is no definite schedule to 

complete the evaluation process and there are no assurances or guarantees the evaluation will result 

in a transaction. 
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Since its founding in 2004, Catapult has developed an outstanding track record enabling firms to 

grow and position for a successful exit. A leading North American-based investment bank and 

consultancy focused on helping businesses accelerate profitable growth and increase equity value, 

Catapult specializes in a variety of sectors such as health tech, artificial intelligence and technology 

services.  

 On May 8, 2019, the Issuer announced that a slew of recent high-profile partnerships within and 

outside the global cannabis industry, coupled with the dynamic rollout of its Cannvas Kiosk 

program, has streamlined organizational priorities to strengthen its focus and resources on 

aggressively growing its existing revenue-generating streams.  

 Recently, Cannvas announced a series of revenue-generating partnerships including:  

• Joining the International Cannabis Alliance as its exclusive provider of cannabis education. 

• An agreement with Empower Clinics Inc. (CSE: CBDT) (Frankfurt 8EC) to launch a 

comprehensive education, data collection and analysis program starting with the installation 

of a network of on-site Cannvas Kiosks in Empower’s medical clinic network. 

• A definitive partnership with California-based real estate brokerage Good Karma to provide 

detailed analysis and insights into the California market through its Cannvas Data platform 

while also undertaking a contemporary rebrand of the Issuer. 

• A definitive partnership with Seed Technology granting Cannvas exclusive Canadian rights to 

distribute co-branded kiosks and related technology to medical clinics and dispensaries across 

Canada. 

• A working partnership with US Cannabis Pharmaceutical Research and Development as an 

exclusive, leading provider of cannabis education and analytics to US Cannabis and its vast 

network of clients. 

• A deal with NexTech AR Solutions Corp. (CSE: NTAR) (OTC: NEXCF) to collaborate on 

enhancing the user experience of its digital cannabis education kiosks across Canada. 

 The Issuer is currently focused on five primary streams of revenue generation:  

• White-labelling its digital cannabis education platform Cannvas.Me to cannabis producers 

and retailers, health and insurance agencies, educational institutions, pharmacies and clinics, 

among other sectors.  

• Creating data reports and sharing analytics to convert casual consumers into steady customers 

for a roster of clients including physician’s clinics and pharmacies, licensed producers and 

retailers, research centres and other data aggregators.  

• Placement of Cannvas Kiosks in high-traffic medical and commercial areas through a monthly 

subscription-based fee encompassing a number of other services outlined here.  

• Selling contextual advertising and media space on its Cannvas.Me platform, on track to have 

over 4 million unique users accessing its free and unbiased cannabis education in 2019, with 

over 50 million views of Cannvas articles and courses before year’s end. 

• Providing creative services through Cannvas Creative, its full-service in-house creative agency 

with over 15 years’ experience in digital, traditional and experiential marketing for clients in 

and outside the cannabis sector.  

With the aggressive expansion of the Cannvas Kiosk program, the Issuer expects to allocate a 

significant amount of resources to ensuring its success and continued growth. Through the 

partnerships referenced above, and others, Cannvas expects a timely and lucrative rollout of its 

Kiosks across Canada and North America, with an eye on expansion into Europe and South America 

in the near future. 

On May 14, 2019, the Issuer announced that continues to increase its digital assets, grow traffic to its 

digital cannabis education platform Cannvas.Me and drive new user sign-ups through the 
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acquisition of nearly 1000 unique domains relating to health and cannabis education, cannabis data 

and analytics and pet healthcare through cannabis. 

 In the span of one calendar year, Cannvas has increased its digital assets by 240%, acquiring a total 

of 835 digital properties designed to increase user flow to Cannvas.Me and accumulate additional 

data to complement the information already actively analyzed by Cannvas. Multiple domains 

pointing back at Cannvas.Me also improves search engine optimization (SEO) and Cannvas is 

focused on ensuring its digital cannabis learning platform ranks high in global searches for cannabis 

education and related terms.  

 Since its launch in October 2018, Cannvas.Me has seen consistent month-to-month user growth of 

30%, with a spectacular rise of 524% in March of this year. Attributed largely to its aggressive 

acquisition of strategic domains related to cannabis education, health care and data, Cannvas is now 

on track to have over 4 million unique users accessing its free and unbiased cannabis education in 

2019, with over 50 million views of Cannvas articles and courses before year’s end. This puts 

Cannvas on track to have over 90% of countries around the world engaging with its content before 

the end of 2019. 

On May 15, 2019, the Issuer announced that it has undertaken expansion plans across the European 

market, implementing a similar revenue growth strategy to the one it successfully followed to enter 

the U.S. space. 

 Similar to recent U.S.-based partnerships with the likes of Empower Clinics (CSE: CBDT) (FRA: 

8EC) (OTC: EPWCCF) and US Cannabis Pharmaceutical Research and Development, Cannvas 

plans to pursue strategic collaborations with European entities active in the cannabis and health 

sciences space, including physician’s offices, health clinics and pharmacies, insurance and 

government agencies, medical and educational institutions and more.  

 Cannvas plans to aggressively market its Cannvas Kiosk concept to EU nations as a cost-efficient and 

data-driven avenue of education delivery to citizens where they learn, work, eat and live. Focused 

first on establishing a kiosk network across health clinics, pharmacies and hospitals, the Cannvas 

team will also be reaching out to retailers, entertainment facilities, educational institutions and 

government agencies.  

 While Cannvas expects to derive revenue from its kiosk network, it also expects a receptive audience 

to its white label solutions for cannabis education, providing organizations with evidence-based 

cannabis learning modules powered by its Cannvas.Me platform. Sectors to be targeted for education 

solutions include medical, retail, cannabis production and distribution, government and higher 

learning. Cannvas also expects a robust demand for contextual media and ad placement across its 

platforms as an additional driver of revenue.  

 Further to its announcement in 2018 regarding expansion into Germany, one of the fastest growing 

medical cannabis marketplaces in the world, Cannvas is exploring ideal locations to potentially set up 

operations in one or more central European locations, pending the outcome of ongoing high-level 

conversations with potential EU partner organizations.  

 Brightfield Group projects Europe’s legal medical cannabis sales to reach nearly $8 billion by 2023, 

while London-based Prohibition Partners forecast the European medicinal cannabis market to be 

worth US$65.6 billion by 2028. Prohibition Partners believes the number of patients in the three 

biggest European markets – Germany, Italy, and the Netherlands – will rise from 130,000 in 2018 to 

225,000 in 2019, with the cannabis industry in those three countries alone to be worth U$20.4 billion 

by 2028. The market intelligence agency says a lack of cannabis education has impeded patient access 

to cannabis in European countries such as the UK, setting the stage for strong growth of the 

Cannvas.Me digital cannabis education platform. 
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 On May 21, 2019, the Issuer announced that it has signed a definitive contract positioning 

Cannvas.Me as the exclusive provider of cannabis education and information to members of Medical 

Marihuana Patient Relief Inc. (“MM Patient Relief”), a private, locally-owned business based in 

Tecumseh, Ontario focused on creating high-quality, in-demand medical cannabis strains. 

 Established in 2014, MM Patient Relief is currently in the final stages of review and approval under 

Health Canada’s MMPR/ACMPR (Access to Cannabis for Medical Purposes Regulations). Once 

approved, it plans to use its proprietary technology to increase the crop yield and quality of cannabis 

produced in its newly-renovated stand-alone 10,000 sq.ft. building in Tecumseh, Ontario.  

 Once fully integrated with the MM Patient Relief portal, members will be able to Cannvas.Me 

content from anywhere in the world. Cannvas.Me will work closely with MM Patient Relief’s partner 

network to source information and collaborate on articles to meet the needs of MM Patient Relief 

clients across Canada.  

 About Medical Marihuana Patient Relief   

 Established in 2014, Medical Marihuana Patient Relief Inc. (MMPatient Relief) is a private, locally-

owned business based in Tecumseh, Ontario focused on creating high-quality, in-demand medical 

cannabis strains for pain, arthritis, and cancer. Using advanced cultivation methods that maximize 

production and have increased the number of yearly crop cycles from four to six, MM Patient Relief 

is in the final stage of Health Canada MMPR / ACMPR (Access to Cannabis for Medical Purposes 

Regulation) approval and finalizing construction of its state-of-the-art stand-alone facility. For more 

information: www.mmpatientrelief.com  

On May 28, 2019, the Issuer announced that it has signed an agreement to be the exclusive provider 

of unbiased cannabis education for Liberty Leaf Holdings Ltd. (CSE: LIB) (OTC: LIBFF) (FSE: 

HN3P) (“Liberty Leaf”), who among other assets, is operating a cannabis accessories e-commerce 

platform, SignaturebyLibertyLeaf.com. The agreement calls for Cannvas to provide original 

evidence-based educational content, progressive learning modules and value-added services to the 

Liberty Leaf platform through white labeling solutions powered by the Cannvas.Me educational 

platform. 

 Under the terms of the agreement, Cannvas will provide subscription-based white-label educational 

services based on its original educational content, created and curated by its independent Medical, 

Educational and Cannabis Sciences Advisory Boards. Consideration for the services reflected in the 

agreement comes in the form of a 12-month paid subscription with an annual sum to be reviewed 

following each year and with ample room for expansion of services and offerings.  

 Liberty Leaf is a Canadian-based public company whose objective is to be at the forefront of the 

cannabis industry, accelerating the expansion of revenue-generating businesses within the rapidly 

growing sector. Its business strategy places Liberty Leaf’s vertically integrated legal cannabis 

grower/processor/distributor operations in the middle of an expected multibillion-dollar cannabis 

boom. 

 Once fully integrated with the Liberty Leaf platform, its audience will be able to access Cannvas.Me 

educational content from anywhere in the world, and Cannvas expects to work closely with Liberty 

Leaf’s partner network to source information and collaborate on articles to meet the needs of the 

communities it serves across Canada.  

3. Describe and provide details of any new products or services developed or offered. For resource 

companies, provide details of new drilling, exploration or production programs and acquisitions of any new 

properties and attach any mineral or oil and gas or other reports required under Ontario securities law. 

None. 

4. Describe and provide details of any products or services that were discontinued. For resource companies, 

provide details of any drilling, exploration or production programs that have been amended or abandoned. 

http://www.mmpatientrelief.com/
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None. 

5. Describe any new business relationships entered into between the Issuer, the Issuer’s affiliates or third 

parties including contracts to supply products or services, joint venture agreements and licensing 

agreements etc. State whether the relationship is with a Related Person of the Issuer and provide details of 

the relationship. 

See Item 2 above.   Catapult, MM Patient Relief and Liberty Leaf are not Related Parties of the 

Issuer. 

6. Describe the expiry or termination of any contracts or agreements between the Issuer, the Issuer’s affiliates 

or third parties or cancellation of any financing arrangements that have been previously announced. 

None. 

7. Describe any acquisitions by the Issuer or dispositions of the Issuer’s assets that occurred during the 

preceding month.  Provide details of the nature of the assets acquired or disposed of and provide details of 

the consideration paid or payable together with a schedule of payments if applicable, and of any valuation. 

State how the consideration was determined and whether the acquisition was from or the disposition was to 

a Related Person of the Issuer and provide details of the relationship. 

N/A. 

8. Describe the acquisition of new customers or loss of customers. 

N/A. 

9. Describe any new developments or effects on intangible products such as brand names, circulation lists, 

copyrights, franchises, licenses, patents, software, subscription lists and trade-marks. 

None. 

10. Report on any employee hirings, terminations or lay-offs with details of anticipated length of lay-offs. 

None. 

11. Report on any labour disputes and resolutions of those disputes if applicable.  

None. 

12. Describe and provide details of legal proceedings to which the Issuer became a party, including the name of 

the court or agency, the date instituted, the principal parties to the proceedings, the nature of the claim, the 

amount claimed, if any, if the proceedings are being contested, and the present status of the proceedings. 

None. 

13. Provide details of any indebtedness incurred or repaid by the Issuer together with the terms of such 

indebtedness. 

N/A. 

14. Provide details of any securities issued and options or warrants granted. 

None. 

Provide details of any loans to or by Related Persons. 

N/A. 
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15. Provide details of any changes in directors, officers or committee members. 

None. 

16. Discuss any trends which are likely to impact the Issuer including trends in the Issuer’s market(s) or 

political/regulatory trends. 

Changes in commodity prices, in particular metal prices, and changes in the share performance of 

other junior mineral exploration companies may affect the Issuer’s ability to raise financing. 
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Certificate Of Compliance 

The undersigned hereby certifies that: 

1. The undersigned is a director and/or senior officer of the Issuer and has been duly authorized by a 

resolution of the board of directors of the Issuer to sign this Certificate of Compliance. 

2. As of the date hereof there were is no material information concerning the Issuer which has not been 

publicly disclosed. 

3. The undersigned hereby certifies to CNSX that the Issuer is in compliance with the requirements of 

applicable securities legislation (as such term is defined in National Instrument 14-101) and all CNSX 

Requirements (as defined in CNSX Policy 1). 

4. All of the information in this Form 7 Monthly Progress Report is true. 

Dated:  June 5, 2019  . 

 Shawn Moniz  

Name of Director or Senior Officer 

 “Shawn Moniz”  

Signature 

CEO & Director  

Official Capacity 

Issuer Details 

Name of Issuer 

Cannvas MedTech Inc. 

For Month End 

May 2019 

Date of Report 

YY/MM/D 

19/06/05 

Issuer Address 

201-213 Sterling Road 

City/Province/Postal Code 

Toronto, ON M6R 2B2 

Issuer Fax No. 

800.489.0116 

Issuer Telephone No. 

800.489.0116 

Contact Name 

Shawn Moniz 

Contact Position 

CEO & Director 

Contact Telephone No. 

800.489.0116 

Contact Email Address 

info@cannvasmedtech.com 

Web Site Address  

www.cannvasmedtech.com 
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