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FORM 7 
 

MONTHLY PROGRESS REPORT 

Name of Listed Issuer:   iAnthus Capital Holdings, Inc. (the “Issuer”). 

Trading Symbol:  IAN   

Number of Outstanding Listed Securities:  58,722,261   

Date:  November 30, 2018   

This Monthly Progress Report must be posted before the opening of trading on the fifth 
trading day of each month.  This report is not intended to replace the Issuer’s obligation 
to separately report material information forthwith upon the information becoming known 
to management or to post the forms required by Exchange Policies.  If material 
information became known and was reported during the preceding month to which this 
report relates, this report should refer to the material information, the news release date 
and the posting date on the Exchange website. 

This report is intended to keep investors and the market informed of the Issuer’s ongoing 
business and management activities that occurred during the preceding month.  Do not 
discuss goals or future plans unless they have crystallized to the point that they are 
"material information" as defined in the Policies. The discussion in this report must be 
factual, balanced and non-promotional. 

General Instructions 

(a) Prepare this Monthly Progress Report using the format set out below.  The 
sequence of questions must not be altered nor should questions be omitted or 
left unanswered.  The answers to the items must be in narrative form.  State 
when the answer to any item is negative or not applicable to the Issuer.  The title 
to each item must precede the answer. 

(b) The term “Issuer” or “Company” includes the Issuer and any of its subsidiaries. 

(c) Terms used and not defined in this form are defined or interpreted in Policy 1 – 
Interpretation and General Provisions. 

Report on Business 

1. Provide a general overview and discussion of the development of the Issuer’s 
business and operations over the previous month.  Where the Issuer was inactive 
disclose this fact. 

iAnthus Capital Holdings, Inc., through its 100% owned subsidiary, iAnthus 
Capital Management, LLC, owns and operates licensed cannabis cultivators, 
processors and dispensaries throughout the United States. Founded by 
entrepreneurs with decades of experience in operations, capital markets, 
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corporate finance, law and healthcare services, iAnthus provides a unique 
combination of capital and hands-on operating and management expertise 
to create unparalleled value for its shareholders. iAnthus allocates 
resources to each step of the operational process to achieve maximum 
growth. 

The Issuer has been focusing on growing its pipeline of cannabis industry 
investments in order to maximize value for its shareholders. 

On November 27, 2018, the Company announced its financial and operating 
results for the third quarter of 2018 (“Q3 2018”). All amounts expressed are 
in USD unless stated otherwise.  

Hadley Ford, CEO of iAnthus, provided the following statement on the 
company’s Q3 2018 results:  

“iAnthus continues to execute. The Company has expanded its footprint and 
added to its industry leading team while maintaining a prudent balance sheet 
throughout the process. We are now generating revenue in five of the six 
markets in which we operate, with a significant number of dispensaries 
expected to open within the next few months. Assets are up 344% year-over-
year as we grow the iAnthus platform across the United States. This 
performance, combined with the outlook for our Massachusetts, New York 
and Florida operations and the pending acquisition of MPX, position us very 
well for 2019.”  

Third Quarter 2018 Financial Highlights  

• Assets increased to $137.3 million at September 30, 2018, up from $45.8 
million at December 31, 2017, as a result of the acquisitions in Florida and 
New York as well as the continued build-out of cultivation facilities and 
dispensaries across the operating entitles.  

• With the full-scale launch of the Company’s Massachusetts operation, 
iAnthus is now fully operational and successfully generating revenue in five 
of its six markets. With the anticipated opening of its Brooklyn dispensary 
by year end 2018, all six of the Company’s markets are expected to generate 
revenue.  

• The Company showed significant revenue growth during the quarter. 
Consolidated revenues for the Company increased 101% quarter-over-
quarter, increasing to $1,074,398 in Q3 from $533,545 in Q2. System-wide 
revenues, including the revenues from iAnthus’ investments in New Mexico 
and Colorado, were $5,139,769 in Q3, up 16% quarter-over-quarter from 
$4,415,368 in Q2. System-wide revenues from New Mexico and Colorado are 
unaudited and are not consolidated by the Company at present due to 
certain regulatory restrictions.  
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• The net loss for the three months ended September 30, 2018 was 
approximately $10.0 million. After adjusting for non-cash expenses, our 
adjusted net loss was approximately $4.9 million for the quarter. These non-
cash expenses include $1.7 million from share-based compensation, $2.1 
million from accretion expenses, and $1.0 million from revaluations on the 
fair value of derivative instruments as a result of the significant increase in 
the Company’s share price since the issuance of the instruments.  

• The Company has continued to strengthen its balance sheet. During the 
quarter, iAnthus elected the right to convert its outstanding convertible 
debentures early and issue shares for the repayment of its convertible 
promissory notes outstanding. As a result, the Company has one long-term 
debt instrument outstanding from the May 2018 Gotham Green Partners 
financing.  

• On October 10, 2018, the Company closed its bought deal offering of 
5,188,800 common shares of the Company at CAD$6.65 per common share 
for aggregate gross proceeds of CAD$34,505,520 (equivalent to 
$26,558,900).  

• The Company’s cash balance is currently $24.3 million. As of November 26, 
2018, the Company had 20,933,995 warrants outstanding, all of which are 
currently in the money. The Company would receive approximately $54.5 
million if all outstanding warrants were exercised.  

iAnthus and MPX Bioceutical Announce Transformational Combination  

• On October 18, 2018, the Company and MPX Bioceutical Corporation 
(“MPX”) signed an arrangement agreement pursuant to which the Company 
will combine with MPX, excluding a new entity to be named MPX 
International, which will hold all of the non-U.S. businesses of MPX.  

• This transaction will position the Company as one of the largest U.S. 
regulated cannabis operators and expand the Company’s footprint to 10 
states. The 10 states combined are projected to generate approximately 
$16.2 billion in yearly cannabis sales by 2022, according to Arcview Market 
Research and BDS Analytics.  
 

 iAnthus MPX Pro Form 

Footprint 6 States 5 States 10 States (1) 

Addressable Population 56 million 63 million 112 million 

Cultivation/Processing 
Facilities 

8 6 14 

Dispensaires 46 10 56 

(1) The combined entity will be in 10 states because both the Company and 
MPX have operations in Massachusetts  
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• This transaction represents the first public to public merger transaction in 
U.S. cannabis history. The arrangement agreement provides that existing 
MPX shareholders will be entitled to receive 0.1673 common shares of 
iAnthus for each common share of MPX held, representing a consideration 
of approximately CAD$1.28 (equivalent $0.98) per MPX common share. In 
addition, each MPX shareholder will receive common shares of the newly 
formed MPX International.  

• It is anticipated that on or before December 13, 2018, MPX will mail its 
information circular to MPX shareholders and pending shareholder approval 
(which is scheduled for January 15, 2018), the transaction is expected to 
close by the end of January 2019.  

Annual General and Special Meeting of Shareholders  

• The Company held its 2018 Annual General and Special Meeting of 
shareholders (the “Meeting”) on November 26, 2018.  

• 59.41% of the outstanding securities were represented, in person or by 
proxy, at the Meeting.  

• All five director nominees listed in the Management Proxy Circular 
prepared for the Meeting were elected as directors of iAnthus and iAnthus 
increased the size of its board of directors from five seats to seven seats 
(such director positions to be filled upon, and subject to, closing the 
transaction with MPX).  

• At the Meeting, all proposed motions as more particularly described in the 
Management Proxy Circular were approved by iAnthus shareholders.  

Business Highlights  

Massachusetts – Mayflower Medicinals Highlights:  

• Mayflower opened its flagship dispensary on July 19, 2018 in the Allston-
Brighton neighborhood of Boston. The dispensary offers a full spectrum of 
cannabis products in the form of flower, tinctures, concentrates, oils, 
vaporizers, and edibles. Since opening, Mayflower reached its 1,000-unique 
patient mark on November 1, 2018. In addition to the retail sales, Mayflower 
began selling wholesale products during the quarter.  

• Mayflower has partnered with Azuca – founded by Ron Silver, chef of 
popular New York City restaurant Bubby’s – to introduce a fast-acting 
cannabis infused edibles line created in Mayflower’s commercial kitchen.  

• At the close of Q3 2018, Mayflower was cultivating over 4,200 plants, 
consisting of 37 unique varieties and processing various CO2 oils and 
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distillates. Mayflower has achieved annual production capacity of 
approximately 2,600kg plant material.  

• Total harvested dry plant material increased from 91 kg in Q2 to 491 kg in 
Q3, reflecting a 440% increase. Our cultivation team anticipates that there 
will be a continued increase in yields in subsequent quarters.  

• The Massachusetts adult-use cannabis program began on adult-use 
program in place, the market size is estimated to grow to over $1.0 billion in 
annual revenues by 2020.  

• Mayflower has signed a Host Community Agreement (“HCA”) with the 
Town of Holliston for an adultuse permit for its cultivation and processing 
facility and is currently awaiting approval for adult-use cultivation and 
processing licenses. Concurrently, Mayflower is also in the application 
process for an adult-use license for its medical dispensary location in 
Boston.  

• With a provisional certificate of registration for a second dispensary, 
Mayflower has signed a lease for a location in Lowell, Massachusetts. 
Mayflower is currently negotiating an HCA for adult-use at the site. Lowell is 
the fourth-largest city in Massachusetts and the second-largest in the 
Boston metropolitan statistical area. Lowell is also home to two universities 
and receives 2 million visitors annually.  

• For its third expected dispensary, Mayflower is in the Request for Proposal 
process with the municipality of Worcester, seeking an HCA for an adult-use 
cannabis dispensary. Multiple community meetings have been hosted in 
Worcester and Mayflower is awaiting the outcome of the selection process.  

Florida — GrowHealthy Highlights:  

• GrowHealthy continues the rapid expansion of its retail footprint and has 
signed 16 leases to-date, including major cities such as Miami, Oakland Park 
(Fort Lauderdale), West Palm Beach, Tampa, and Orlando, which have a 
combined population of 3.7 million residents. In addition, the Company’s 14 
additional locations are being aggressively pursued in strategically located 
cities and towns across the state. GrowHealthy anticipates opening its first 
two dispensaries in December 2018.  

• GrowHealthy’s delivery program served 748 unique patients in Q3 2018, 
which represents a 361.7% increase from 162 unique patients in Q2. Success 
of the pilot program highlights the growing demand of medical marijuana in 
the state and interest in the quality products that GrowHealthy has to offer.  

• On October 23, 2018, GrowHealthy launched delivery from its new hub in 
Deerfield Beach, allowing patients residing throughout South Florida to 
place and receive orders within 24 hours, seven days a week. The addition 
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of this second delivery hub, in conjunction with deliveries from its Lake 
Wales facility, contributes to the Company’s goal of improving delivery 
routes and shortening wait times for its patients across Florida  

• As of September 30, 2018, the cultivation facility housed over 2,600 plants 
consisting of 30 different strains. Upgrades to the cultivation facility are also 
underway and are expected to be completed in the first quarter of 2019.  

• Construction has begun on the build-out of a 15,000 sq. ft. processing and 
extraction lab, which includes a commercial kitchen and resulting in 
increased processing capabilities. This will allow for a wider array of 
products including edibles, metered flower, capsules, and topicals. 
Construction is expected to be completed in Q1 2019.  

• GrowHealthy is currently in the design phase of an external shade house, 
adding 60,000 sq. ft. of cultivation capacity allowing the Company to bolster 
inventory levels to meet the demand at its dispensaries.  

• Since the implementation of a medical cannabis program in June 2017, the 
Florida market continues to show strong growth. As of November 16, 2018, 
the program has registered 193,083 patients and 1,839 qualified physicians. 
The program is adding approximately 13,000 patients and 60 physicians per 
month. In terms of patients, Florida is now the fourth largest medical 
cannabis market in the U.S.  

New York – Citiva Highlights:  

• Site work at Citiva’s Warwick cultivation and processing facility is now 
complete and Phase 1 of the facility is on target to be completed in the first 
half of 2019. This now includes 49,700 sq. ft. of modular design and will 
employ cutting-edge grow technology. Annual output will be approximately 
2,400kg of plant material. The remaining acreage in Warwick can support 
future expansion of up to 125,000 sq. ft. of total cultivation and processing 
space, which supports annual output of 12,000kg of plant material. 
Development of further module phases will coincide with the expansion of 
market demand in New York State.  

• Construction is in the final stages of completion at Citiva’s flagship 2,000 
sq. ft. dispensary in Brooklyn and is expected to open in December 2018. 
The dispensary is anticipated to be the first medical dispensary to open in 
New York City’s most populous borough of 2.6 million residents. The 
dispensary is located directly across from Barclays Center and is expected 
to be one of only three dispensaries that will be medically licensed in 
Brooklyn. Citiva has entered into a wholesale agreement to supply the 
dispensary with a wide range of products ahead of production at the 
Warwick facility.  
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• The Company executed a lease in Q3 for its dispensary in Wappingers 
Falls, one of only two dispensaries to be located in Dutchess County. 
Construction is underway with an expected opening date in early Q1 2019. 
Lease discussions for the remaining two New York dispensary locations in 
Staten Island and Chemung County are ongoing.  

• Citiva’s medical outreach program continues to engage with the medical 
community in New York State. Over 150 office engagements have been 
initiated to develop relationships with physicians in order to explain the 
benefits of medical cannabis use, and to build brand awareness in advance 
of dispensary openings.  

• Governor Cuomo has formed a task force to draft legislation for the 
legalization of adult-use marijuana in New York. The formation of this task 
force follows closely behind the release of a Department of Health report that 
recommended the full legalization of marijuana in New York, stating that “the 
positive effects of a regulated marijuana market in New York state outweigh 
the potential negative impacts.”  

Vermont – Grassroots Vermont Highlights:  

• Following significant upgrades to its cultivation and processing facility in 
Brandon, VT, Grassroots Vermont has increased its plant count by 84.3% at 
the end of Q3 2018 from the end of Q2 2018, consisting of 29 different strains. 
The facility is now capable of producing up to 200kg grams of plant material 
annually. Grassroots Vermont plans to further expand the cultivation space 
at the existing facility in Brandon, which would double the current 
production capacity to 400kg.  

• Pending state approval of the location, Grassroots Vermont plans to begin 
construction on its second dispensary in Williston, VT, in Q1 2019. The 
expected 2,400 sq. ft. dispensary is located in Chittenden County, the state’s 
most populous county with approximately one-third of the population of 
Vermont. It is also within a 5-mile radius of four of the five most populous 
municipalities in the state, including Burlington, South Burlington, Essex 
and Colchester.  

Colorado – Organix Highlights:  

• Revenues during Q3 2018 were $884,664 compared to $626,930 in Q3 2017, 
which represents an increase of 41.1%. 

• The number of transactions in Q3 2018 increased by 77.4% compared to 
Q2 2018 and by 156.6% compared to Q1 2018.  

• Overall revenues increased by 31.2% from $2,202,603 in the first nine 
months of 2017 to $2,889,135 in the same period in 2018.  
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• The Company realizes certain revenues through rental and leasing 
arrangements with Organix, however current state regulatory restrictions 
prevent iAnthus from consolidating the financial results of Organix. 
However, there is substantial momentum behind certain proposed 
legislative changes in Colorado that may permit the Company to consolidate 
the financial results of Organix in the future.  

New Mexico – Reynold Greenleaf & Associates (RGA) Highlights:  

• Revenues from RGA’s managed licenses were $3.1 million during Q3 2018, 
compared to $1.9 million in Q3 2017, which represents an increase of 166.5%.  

• Overall revenues under its managed licenses were $9.7 million for the first 
nine months of 2018, compared to $5.8 million for the first nine months of 
2017. This represents an increase of 67.4%.  

• The Company has invested $2.3 million to-date and currently has an equity 
interest of 24.6% in RGA. As this does not represent a controlling interest in 
RGA, the financial results of RGA or its affiliates have not been consolidated 
into iAnthus’ financial statements.   

2. Describe and provide details of any new products or services developed or offered. 
For resource companies, provide details of new drilling, exploration or production 
programs and acquisitions of any new properties and attach any mineral or oil and 
gas or other reports required under Ontario securities law. 

N/A  

3. Describe and provide details of any products or services that were discontinued. 
For resource companies, provide details of any drilling, exploration or production 
programs that have been amended or abandoned. 

N/A 

4. Describe any new business relationships entered into between the Issuer, the 
Issuer’s affiliates or third parties including contracts to supply products or services, 
joint venture agreements and licensing agreements etc. State whether the 
relationship is with a Related Person of the Issuer and provide details of the 
relationship. 

N/A 

5. Describe any acquisitions by the Issuer or dispositions of the Issuer’s assets that 
occurred during the preceding month.  Provide details of the nature of the assets 
acquired or disposed of and provide details of the consideration paid or payable 
together with a schedule of payments if applicable, and of any valuation. State how 
the consideration was determined and whether the acquisition was from or the 
disposition was to a Related Person of the Issuer and provide details of the 
relationship. 

N/A 
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6. Describe the acquisition of new customers or loss of customers. 

N/A 

7. Describe any new developments or effects on intangible products such as brand 
names, circulation lists, copyrights, franchises, licenses, patents, software, 
subscription lists and trade-marks. 

N/A 

8. Report on any employee hirings, terminations or lay-offs with details of anticipated 
length of lay-offs. 

N/A 

9. Report on any labour disputes and resolutions of those disputes if applicable. 

N/A 

10. Describe and provide details of legal proceedings to which the Issuer became a 
party, including the name of the court or agency, the date instituted, the principal 
parties to the proceedings, the nature of the claim, the amount claimed, if any, if 
the proceedings are being contested, and the present status of the proceedings. 

N/A 

11. Provide details of any indebtedness incurred or repaid by the Issuer together with 
the terms of such indebtedness. 

N/A 

12. Provide details of any securities issued and options or warrants granted. 

Security Number Issued Details of 
Issuance 

Use of Proceeds(1) 

Common Shares 318,827 Exercise of 
warrants 

General business 
transactions 

Common Shares 11,990 Citiva Acquisition General business 
transactions 

Common Shares 16,673 Exercise of stock 
options 

General business 
transactions 

 (1) State aggregate proceeds and intended allocation of proceeds. 

13. Provide details of any loans to or by Related Persons. 

N/A 

14. Provide details of any changes in directors, officers or committee members. 

N/A 

15. Discuss any trends which are likely to impact the Issuer including trends in the 
Issuer’s market(s) or political/regulatory trends. 
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N/A 

Regulatory Risks 

Conflicts of Interest  

Certain directors of the Company also serve as directors and/or officers of other 
companies involved in other business ventures. Consequently, there exists the 
possibility for such directors to be in a position of conflict. Any decision made by 
such directors involving the Company will be made in accordance with their duties 
and obligations to deal fairly and in good faith with the Company and such other 
companies. In addition, such directors will declare, and refrain from voting on, any 
matter in which such directors may have a conflict of interest.  

Negative Operating Cash Flows  

As the Company is in the early start-up stage it may continue to have negative 
operating cash flows. Without the injection of further capital and the development 
of revenue streams from its business, the Company may continue to have negative 
operating cash flows until it can realize stable cash flow from operations.  

Risks Related as a Going Concern  

The ability of the Company to continue as a going concern is uncertain and 
dependent upon its ability to achieve profitable operations, obtain additional capital 
and receive continued support from its members. Management of the Company 
will have to raise capital through private placements or debt financing and 
proposes to continue to do so through future private placements and offerings. The 
outcome of these matters cannot be predicted at this time.  

Passive Foreign Investment Company  

There is a risk that the Company is a passive foreign investment company (“PFIC”). 
If the Company is a passive foreign investment company, its shareholders in the 
U.S. are likely subject to adverse U.S. tax consequences. Under U.S. federal 
income tax laws, if a company is a PFIC for any year, it could have adverse U.S. 
federal income tax consequences to a U.S. shareholder with respect to its 
investment in the Company’s shares. The Company earns significant royalty and 
franchise revenue which may be treated as passive income unless the royalty and 
franchise revenue is derived in the active conduct of a trade or business. 
Assessing whether royalty or franchise revenue received by the Company and its 
subsidiaries is derived in the active conduct of a trade or business involves 
substantial factual and legal ambiguity.  

Therefore, whether the Company is a PFIC is unclear, and the Company believes 
there is a significant risk that the Company will be considered a PFIC currently or 
in the future. The Company has not yet made a determination as to whether the 
Company is a PFIC, and even if the Company were to make determinations of its 
PFIC status, there can be no assurances that the U.S. Internal Revenue Service 
will agree with such determinations. Furthermore, because PFIC determinations 
are made annually, it is possible that the Company will meet the requirements to 
be treated as a PFIC in one or more years, but not meet such requirements in 
other years. U.S. shareholders should consult their own tax advisors regarding the 
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potential adverse tax consequences to owning PFIC stock, and whether they are 
able to and should make any elections or take other actions to mitigate such 
potential adverse tax consequences.  

Cannabis-related Practices or Activities are Illegal Under U.S. Federal Laws  

The concepts of “medical cannabis” and “retail cannabis” do not exist under U.S. 
federal law. The Federal Controlled Substances Act classifies “marihuana” as a 
Schedule I drug. Under U.S. federal law, a Schedule I drug or substance has a 
high potential for abuse, no accepted medical use in the United States, and a lack 
of safety for the use of the drug under medical supervision. As such, cannabis-
related practices or activities, including without limitation, the manufacture, 
importation, possession, use or distribution of cannabis are illegal under U.S. 
federal law. Strict compliance with state laws with respect to cannabis will neither 
absolve the Company of liability under U.S. federal law, nor will it provide a defense 
to any federal proceeding which may be brought against the Company. Any such 
proceedings brought against the Company may adversely affect the Company’s 
operations and financial performance.  

Dividends  

The Company does not anticipate paying any dividends on the common shares in 
the foreseeable future. Dividends paid by the Company would be subject to tax 
and, potentially, withholdings.  

Reliance on Key Personnel and Advisors  

The Company relies heavily on its officers. The loss of their services may have a 
material adverse effect on the business of the Company. There can be no 
assurance that one or all of the employees of, and contractors engaged by, the 
Company will continue in the employ of, or in a consulting capacity to, the 
Company or that they will not set up competing businesses or accept positions 
with competitors. There is no guarantee that certain employees of, and contractors 
to, the Company who have access to confidential information will not disclose the 
confidential information. 
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Certificate Of Compliance 

The undersigned hereby certifies that: 

1. The undersigned is a director and/or senior officer of the Issuer and has been duly 
authorized by a resolution of the board of directors of the Issuer to sign this 
Certificate of Compliance. 

2. As of the date hereof there were is no material information concerning the Issuer 
which has not been publicly disclosed. 

3. The undersigned hereby certifies to the Exchange that the Issuer is in compliance 
with the requirements of applicable securities legislation (as such term is defined 
in National Instrument 14-101) and all Exchange Requirements (as defined in 
CNSX Policy 1). 

4. All of the information in this Form 7 Monthly Progress Report is true. 

Dated  December 4, 2018 . 

 Julius Kalcevich  
Name of Director or Senior 
Officer 

 “Julius Kalcevich”  
Signature 

CFO & Corporate Secretary  
Official Capacity 
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