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FORM 7 
 

MONTHLY PROGRESS REPORT 

Name of Listed Issuer:   iAnthus Capital Holdings, Inc. (the “Issuer”). 

Trading Symbol:  IAN   

Number of Outstanding Listed Securities:  153,209,963   

Date:  April 30, 2019   

This Monthly Progress Report must be posted before the opening of trading on the fifth 
trading day of each month.  This report is not intended to replace the Issuer’s obligation 
to separately report material information forthwith upon the information becoming known 
to management or to post the forms required by Exchange Policies.  If material 
information became known and was reported during the preceding month to which this 
report relates, this report should refer to the material information, the news release date 
and the posting date on the Exchange website. 

This report is intended to keep investors and the market informed of the Issuer’s 
ongoing business and management activities that occurred during the preceding month.  
Do not discuss goals or future plans unless they have crystallized to the point that they 
are "material information" as defined in the Policies. The discussion in this report must 
be factual, balanced and non-promotional. 

General Instructions 

(a) Prepare this Monthly Progress Report using the format set out below.  The 
sequence of questions must not be altered nor should questions be omitted or 
left unanswered.  The answers to the items must be in narrative form.  State 
when the answer to any item is negative or not applicable to the Issuer.  The title 
to each item must precede the answer. 

(b) The term “Issuer” or “Company” includes the Issuer and any of its subsidiaries. 

(c) Terms used and not defined in this form are defined or interpreted in Policy 1 – 
Interpretation and General Provisions. 

Report on Business 

1. Provide a general overview and discussion of the development of the Issuer’s 
business and operations over the previous month.  Where the Issuer was 
inactive disclose this fact. 

iAnthus Capital Holdings, Inc., through its 100% owned subsidiary, iAnthus 
Capital Management, LLC, owns and operates licensed cannabis 
cultivators, processors and dispensaries throughout the United States. 
Founded by entrepreneurs with decades of experience in operations, 
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capital markets, corporate finance, law and healthcare services, iAnthus 
provides a unique combination of capital and hands-on operating and 
management expertise to create unparalleled value for its shareholders. 
iAnthus allocates resources to each step of the operational process to 
achieve maximum growth. 

The Issuer has been focusing on growing its pipeline of cannabis industry 
investments in order to maximize value for its shareholders. 

On April 1, 2019, the Company reported its unaudited financial results for 
the fiscal fourth quarter and year ended December 31, 2018. All figures are 
in USD, unless otherwise stated.  

• Revenue generating in 9 of 11 states, and a footprint allowing for up to 
63 dispensaries  

• Fourth quarter revenue and other income of $2.2 million and full year 
fiscal 2018 revenue and other income of $4.5 million  

• Pro forma revenue* for the fourth quarter was $14.8 million and $49.3 
million for the full year fiscal 2018  

• Opened multiple dispensaries including Boston, Brooklyn, Baltimore 
and West Palm Beach  

• MPX branded products added to the portfolio; distributed to 90+ 
dispensaries in three states 

Hadley Ford, CEO of iAnthus, provided the following statement on the 
Company's 2018 results:  

"The iAnthus team was busy in 2018 putting in place the foundation for 
rapid growth going forward. We made significant investments in expanding 
our footprint and scaling our operations, while maintaining a prudent 
balance sheet in the process. Our operational momentum is strong. We 
opened eight dispensaries in the past seven months, including flagship 
stores in West Palm Beach, FL and Brooklyn, NY, and plan to nearly double 
the pace of openings throughout the remainder of 2019. We are now 
revenue generating in nine of eleven states and ramping quickly. Managing 
growth is challenging, particularly in an emerging industry. Fortunately, we 
have also built an impressive operating team that combines cannabis 
expertise with crucial professional skillsets from outside the industry. With 
the foundation we have built in 2018, both organically and through the 
acquisition of MPX, iAnthus is poised for a transformative 2019.”  

Financial Highlights (Unaudited)  

The financial information presented herein is based on management 
prepared financial statements for the year ended December 31, 2018, which 
are in the process of being audited by the Company’s independent auditors 
and, accordingly, such financial information is subject to change based on 
the results of the audit.  
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iAnthus reports fourth quarter revenue and other income of $2.2 million 
and full year fiscal 2018 revenue and other income of $4.5 million, up 165% 
and 88%, respectively, compared to the same periods in 2017.  

iAnthus reports full year fiscal 2018 net loss of approximately $62.0 million, 
which includes $44.1 million of non-cash charges used to derive adjusted 
EBITDA primarily due to accretion expense, fair market value adjustments, 
depreciation and share-based compensation; fourth quarter net loss of 
approximately $15.9 million, which includes $9.9 million of non-cash 
charges used to derive adjusted EBITDA primarily due to accretion 
expense, fair market value adjustments, depreciation and share-based 
compensation.  

Adjusted EBITDA loss for the fourth quarter was $6.0 million and $17.9 
million for the full year fiscal 2018. *  

Pro forma revenue (which includes acquired MPX entities and managed 
revenue for Colorado and New Mexico operations*) for the fourth quarter 
was $14.8 million and $49.3 million for the full year fiscal 2018.  

Balance Sheet Highlights (Unaudited)  

Assets increased to approximately $168.4 million at December 31, 2018, up 
from $45.8 million at December 31, 2017, as a result of the acquisitions in 
Florida and New York as well as the continued build-out of cultivation 
facilities and dispensaries across the operating entitles.  

During the fourth quarter, the Company closed its bought deal offering of 
5,188,800 common shares of the Company at CAD$6.65 per common share 
for aggregate gross proceeds of CAD$34,505,520 (equivalent to 
US$26,558,900).  

Subsequent to December 31, 2018, the Company has continued to 
strengthen its balance sheet. On March 18, 2019, the Company closed a $35 
million private placement of unsecured convertible note units. On March 
25, 2019, the Company announced a notice of redemption to legacy MPX 
debenture holders. The redemption of the legacy MPX debentures will help 
to reduce the Company’s cost of capital.  

The Company’s current cash balance is approximately $45 million. The 
Company also has the potential to receive over $125 million from the 
exercise of warrants that have been issued by the Company.  

M&A Highlights  

Since January 1, 2018, the Company has continued its focus on acquiring 
licenses, brands and companies that would expand its footprint throughout 
the US. Subsequent to January 1, 2018, iAnthus has acquired operations in 
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Florida, New York and via the MPX transaction, in Arizona, Nevada, 
Maryland and New Jersey.  

On January 17, 2018, iAnthus acquired all of the assets of GrowHealthy 
Holdings, LLC (“GrowHealthy”) and certain related subsidiaries. 
GrowHealthy and its affiliate, McCrory's Sunny Hill Nursery, LLC comprise 
one of just thirteen (13) current Florida Medical Marijuana Treatment 
Centers licensed to provide medical cannabis under Florida's medical 
marijuana law.  

On February 1, 2018, iAnthus acquired Citiva Medical, LLC, which holds 
one of the ten vertically integrated medical marijuana "Registered 
Organization" licenses issued by New York State, and Citiva, LLC, the 
owner of certain regulated cannabis industry assets and intellectual 
property.  

On October 18, 2018, iAnthus and MPX Bioceutical Corporation announced 
that both companies signed an arrangement agreement pursuant to which 
iAnthus would combine with MPX in an all-stock transaction valued at 
CAD$835 million. This transaction successfully closed on February 5, 2019.  

Subsequent to year end, on March 29, 2019, iAnthus announced that its 
U.S. subsidiary has entered into a letter of intent to acquire CBD For Life, a 
top-ranked, national CBD brand in the U.S. This transaction is expected to 
close in the second quarter of 2019.  

Operational Highlights  

iAnthus currently generates revenue in 9 out of 11 states across its 
footprint. It is anticipated that sales will launch in California in the next 60 
days, which will be the 10th state for revenue generation.  

The Company and its various subsidiaries and investments operate 21 
dispensaries throughout the U.S. It is anticipated that the Company will 
continue to open dispensaries across Florida, Massachusetts, New York, 
Nevada, and New Jersey throughout the remainder of 2019.  

iAnthus has also significantly developed its wholesale network, and 
currently distributes branded products to over 90 dispensaries across its 
states. Of particular note, in Maryland, the Company believes that it has 
over 90% penetration of MPX branded products into active Maryland 
dispensaries. CBD for Life products are currently distributed in over 750 
retail outlets and channels across the U.S. The Company will continue to 
sell products through its own licensed facilities, as well as actively target 
other dispensaries within the market.  

iAnthus currently has cultivation and processing facilities in 9 states. The 
current footprint of these facilities total over 200,000 sq. ft with an 
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additional 380,000 sq. ft of planned expansion. The Company is also 
planning to develop butane extraction capabilities within its Fall River 
cultivation facility in Massachusetts, as this will enable the Company to 
produce its line of extracted products, most especially live and cured resin 
products. The Company believes that the Massachusetts market will be one 
of the highest growth markets within the US, and it is iAnthus’ full intention 
to become a significant wholesaler within the state. 

On April 4, 2019, the Company announced a licensing agreement entered 
into between its U.S. subsidiary and Blissiva, a women-owned, Maryland-
based company specializing in producing and distributing medical 
cannabis products specifically formulated for women. As per the licensing 
agreement, iAnthus will manufacture, market and sell a variety of Blissiva 
products in its markets, with initial launch in Maryland scheduled for April 
20, 2019. Additionally, iAnthus has the exclusive right to launch Blissiva in 
its ten other existing states and across the United States.  

Blissiva was founded by obstetrician gynecologist Dr. Leslie Apgar and 
serial entrepreneur Gina Dubbé who have a mission to make medical 
cannabis more accessible and desirable to women. Blissiva’s first product, 
the Balance Pen, was formulated specifically to help women combat stress 
and anxiety. The pen first came to market in October 2018 and sold out in 
just six weeks of its anticipated 12 week run. Blissiva is developing a line 
of additional products designed for women’s health, wellness and 
recreation.  

“We are extremely proud to partner with Blissiva in launching female-
focused cannabis products into the market. Women represent one of the 
largest and fastest growing demographics of consumers in this industry, 
and there is currently a lack of products specifically designed to address 
their health and wellness needs. We believe that women should be able to 
‘have it all,’ and I’m excited to be working with Dr. Apgar, a groundbreaking 
expert in women’s health, to fill the gap in the industry,” said Beth Stavola, 
Chief Strategy Officer of iAnthus.  

iAnthus intends to initially launch the Blissiva Balance Pen in Health for 
Life dispensaries in Baltimore, Bethesda and White Marsh, Maryland, as 
well as the Greenhouse Wellness dispensary in Ellicott City, Maryland, 
where Dr. Apgar is the medical director. Additionally, iAnthus will leverage 
its distribution network to provide women with access to Blissiva products 
throughout the state. Currently, this Maryland distribution network consists 
of 45 dispensaries where iAnthus is currently selling its MPX branded 
products.  

“We believe that iAnthus is the perfect partner to realize our goal of 
reaching female consumers who could benefit from our products across 
the country. With iAnthus’ production capabilities and sizable distribution 
network in key markets, we are confident that together we will be 
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successful in creating a national brand— by women, for women,” said Dr. 
Apgar, Co-Founder and Medical Director of Blissiva. 

On April 15, 2019, the Company announced Neil Calvesbert as Chief 
Marketing Officer responsible for creating the brand vision and strategies 
to execute the companies growth objectives across brand, retail and 
consumer experience.  

Prior to joining iAnthus, Mr. Calvesbert served as the Chief Growth & 
Marketing Officer for Nicopure Labs and the Vice President of Global 
Marketing for Monster Energy Beverages, where he leveraged the Monster 
Energy brand to deliver inspirational brand stories and lifestyle-focused 
experiences through strategic partnerships with high profile athletes, 
musicians, influencers, global properties and events with a disruptive 
approach. He launched new categories and products, which contributed to 
the brand’s rapid growth and helped drive it to become the dominant 
energy drink in the U.S., globally distributed in over 100 countries with 
annual sales rising from $1.4 to $3 billion and a unique global army of 
dedicated, loyal fans.  

Before joining Monster Energy, Mr. Calvesbert’s career centered around 
the creation, leadership and rapid growth of iconic consumer-facing brands 
in the lifestyle driven action sports industry. He served as Chief Executive 
Officer of Fox Racing, where he transformed the entrepreneurial U.S. 
focused business into a global powerhouse and the dominant market 
leader in over 55 countries as the brand of choice for the world’s elite 
action sports athletes.  

Hadley Ford, CEO of iAnthus, said, “iAnthus looks forward to creating and 
rolling out its national retail and product brands under Neil’s leadership. 
Branded products will distance themselves as the true driver of growth and 
value within the cannabis space. Neil brings to iAnthus a wealth of 
experience in building and growing global brands, having proven his ability 
across multiple product categories. We look forward to seeing him put 
those skills to work on behalf of iAnthus and helping us to further grow the 
company into an industry powerhouse.”  

“Cannabis is the type of blank canvas that brand visionaries like me 
usually only dream of. Creatively, it provides a once ever opportunity to 
pioneer and shape a brand-new market category, including the messages 
and experiences we deliver to patients and consumers through our 
products and dispensaries,” said Mr. Calvesbert. “Our plan to accomplish 
this is quite simple – we will create iconic brands that our customers can 
identify and engage with through refreshing retail experiences in our 
dispensaries to help them better understand cannabis and how to include it 
in their daily routines. Life is for enjoying, and my passion is to create 
something timeless and unforgettable that ultimately helps people smile.” 
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On April 16, 2019, the Company announced that CBD For Life, a top-ranked, 
national CBD brand in the U.S. which the Company agreed to acquire on 
March 29, 2019 (see details here), has entered into an agreement with 
Urban Outfitters, a lifestyle-oriented general merchandise and consumer 
products store with 245 locations throughout the United States, Canada 
and Europe.  

The agreement places CBD For Life products in Urban Outfitters’ e-
commerce platform and top 6 retail locations in the U.S. The CBD For Life 
products are expected to launch in the select Urban Outfitters stores later 
this month.  

The initial 6 retail locations are:  
• 628 Broadway, New York, NY  
• 1140 Third St. Promenade, Santa Monica, CA 
• 80 Powell St., San Francisco, CA 
• 526 Avenue of the Americas, New York, NY 
• 521 Fifth Avenue at 43rd St., New York, NY 
• 1333 Broadway, Herald Sq., New York, NY  

“Our partnership with Urban Outfitters represents a major step forward for 
CBD For Life, placing us in one of the United States’ most successful retail 
chains that also serves as a tastemaker for the rest of the retail market,” 
said Julie Winter, COO of CBD For Life. “With the backing of iAnthus, we 
look forward to further growing our footprint and making our products top 
of mind for consumers around the world.” 

On April 11, 2019, CBD For Life was featured on ABC’s acclaimed morning 
show, Good Morning America. In a segment titled “ABC’s of CBD,” CBD 
For Life Rub was highlighted for its ability to help fight aches and pains. 
The full segment can be found through the following link: 
https://www.goodmorningamerica.com/news/video/abcs-cbd-62333239 

On April 18, 2019, the Company announced that it is launching the sale of 
smokable flower and pre-rolled joints in Florida through iAnthus' 
"GrowHealthy" Florida dispensary brand. The flower sales will commence 
on Saturday, April 20, commonly known as the cannabis holiday, “4/20”.  

The smokable flower and pre-rolled joints will be available in the three open 
GrowHealthy dispensaries in West Palm Beach, Lake Worth and Brandon. 
Customers will initially be limited to five pre-rolled joints or a quarter ounce 
per customer per day. The Company was granted approval by the Florida 
Department of Health to commence sales of smokable flower in late-March 
2019.  

To celebrate the 4/20 holiday, the Company’s dispensary brands 
throughout the United States plan to host their own celebrations, events 
and deals, including the following:  

https://www.goodmorningamerica.com/news/video/abcs-cbd-62333239
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• Health For Life Arizona plans to host “Four Days of 4/20,” across its 
four retail locations. Each day features its own special deals such as 
$99 ounces and discounts on vape cartridges.  

• Citiva New York will be hosting celebratory events at its Brooklyn and 
Hudson Valley dispensary locations. The events are open to the 
community and will include live music, food & refreshments, local 
artists and giveaways.  

• Grassroots Vermont is running specials on certain products throughout 
the week leading up to 4/20, while hosting a recruiting drive for Green 
Up/Clean Up VT, a volunteer-based roadside trash removal event.  

• GrowHealthy Florida is giving away free branded t-shirts to the first 50 
patients in each of its three retail locations and running discounts on 
vape cartridges, syringes, and vape pens.  

• Health For Life Maryland will be hosting events at each of its three 
dispensary locations including live music, food trucks, raffles and local 
vendors. Health for Life Maryland will also donate 10% of its proceeds 
to seven different local and national charities, in addition to offering 
deals and discounts to patients.  

• Mayflower Medicinals in Massachusetts will be hosting a raffle for all 
patients who come into its Harvard Ave. dispensary on 4/20, in addition 
to offering various deals and discounts throughout the week.  

For more details about each of the dispensary’s 4/20 celebrations, please 
visit the dispensary brands websites and social media channels. 

On April 29, 2019, the Company announced that, as of April 24, 2019 (the 
“Redemption Date”), it has completed the redemption of the outstanding 
convertible debentures (the “Debentures”) of MPX Luxembourg SARL, a 
wholly-owned subsidiary of iAnthus.  

On March 25, 2019, iAnthus announced that it had issued a notice of 
redemption to the holder of Debentures, providing that the Debentures 
were redeemable for an amount (the “Redemption Price”) equal to 
US$860.43 per US$1,000 principal amount of Debentures, being the 
Redemption Price prescribed as of the Redemption Date pursuant to the 
terms of the debenture indenture governing such Debentures.  

Prior to the Redemption Date, holders of Debentures in the aggregate 
principal amount of US$30,854,439.60 elected to convert their Debentures 
into units of iAnthus (“Units”), each such Unit consisting of 0.1673 of one 
common share in the capital of iAnthus (each whole common share, an 
“iAnthus Share”) and 0.08365 of one common share purchase warrant 
(each whole warrant, an “iAnthus Warrant”) (based on the exchange ratio 
of 0.1673 iAnthus Shares for each common share of MPX Bioceutical 
Corporation (“MPX”) in connection with iAnthus’ recently completed 
acquisition of MPX pursuant to a court approved plan of arrangement), at a 
conversion price equal to C$0.74 per Unit. Accordingly, iAnthus issued an 
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aggregate of 8,929,457 iAnthus Shares and 4,464,724 iAnthus Warrants to 
holders electing to convert their Debentures prior to the Redemption Date.  

The remaining Debentures, with an original subscription amount of 
US$1,250,000, were not redeemed or converted as the Company is unable 
to confirm valid payment for such Debentures. 

2. Describe and provide details of any new products or services developed or 
offered. For resource companies, provide details of new drilling, exploration or 
production programs and acquisitions of any new properties and attach any 
mineral or oil and gas or other reports required under Ontario securities law. 

On April 20, 2019 the Company announced a licensing agreement entered 
into between its U.S. subsidiary and Blissiva, a women-owned, Maryland-
based company specializing in producing and distributing medical 
cannabis products specifically formulated for women. As per the licensing 
agreement, iAnthus will manufacture, market and sell a variety of Blissiva 
products in its markets, with initial launch in Maryland scheduled for April 
20, 2019. Additionally, iAnthus has the exclusive right to launch Blissiva in 
its ten other existing states and across the United States. See item 1 for 
more details. 

3. Describe and provide details of any products or services that were discontinued. 
For resource companies, provide details of any drilling, exploration or production 
programs that have been amended or abandoned. 

N/A 

4. Describe any new business relationships entered into between the Issuer, the 
Issuer’s affiliates or third parties including contracts to supply products or 
services, joint venture agreements and licensing agreements etc. State whether 
the relationship is with a Related Person of the Issuer and provide details of the 
relationship. 

N/A 

5. Describe any acquisitions by the Issuer or dispositions of the Issuer’s assets that 
occurred during the preceding month.  Provide details of the nature of the assets 
acquired or disposed of and provide details of the consideration paid or payable 
together with a schedule of payments if applicable, and of any valuation. State 
how the consideration was determined and whether the acquisition was from or 
the disposition was to a Related Person of the Issuer and provide details of the 
relationship. 

N/A 

6. Describe the acquisition of new customers or loss of customers. 

N/A 

7. Describe any new developments or effects on intangible products such as brand 
names, circulation lists, copyrights, franchises, licenses, patents, software, 
subscription lists and trade-marks. 
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N/A 

8. Report on any employee hirings, terminations or lay-offs with details of 
anticipated length of lay-offs. 

On April 15, 2019, the Company announced Neil Calvesbert as Chief 
Marketing Officer responsible for creating the brand vision and strategies 
to execute the companies growth objectives across brand, retail and 
consumer experience. See item 1 for more details. 

9. Report on any labour disputes and resolutions of those disputes if applicable. 

N/A 

10. Describe and provide details of legal proceedings to which the Issuer became a 
party, including the name of the court or agency, the date instituted, the principal 
parties to the proceedings, the nature of the claim, the amount claimed, if any, if 
the proceedings are being contested, and the present status of the proceedings. 

N/A 

11. Provide details of any indebtedness incurred or repaid by the Issuer together with 
the terms of such indebtedness. 

N/A 

12. Provide details of any securities issued and options or warrants granted. 

Security Number Issued Details of Issuance Use of Proceeds(1) 

Common Shares 187,707 Exercise of Stock 
Options 

General Corporate 
Purposes 

Common Shares 218,927 Exercise of Warrants General Corporate 
Purposes 

Common Shares 15,548 Payment of Advisory 
Fees 

N/A 

Common Shares 8,891,017 Conversion of Debt N/A 

Warrants 4,445,504 Conversion of Debt N/A 

Class A Shares 88,224 Exercise of Stock 
Options 

N/A – exercised on 
cashless basis 

Common Stock 
Options 

7,181,050 Issuance of Employee 
& Consultant Stock 

Options 

N/A 

 (1) State aggregate proceeds and intended allocation of proceeds. 

13. Provide details of any loans to or by Related Persons. 

N/A 

14. Provide details of any changes in directors, officers or committee members. 

N/A 

15. Discuss any trends which are likely to impact the Issuer including trends in the 
Issuer’s market(s) or political/regulatory trends. 
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N/A 

Regulatory Risks 

Conflicts of Interest  

Certain directors of the Company also serve as directors and/or officers of other 
companies involved in other business ventures. Consequently, there exists the 
possibility for such directors to be in a position of conflict. Any decision made by 
such directors involving the Company will be made in accordance with their 
duties and obligations to deal fairly and in good faith with the Company and such 
other companies. In addition, such directors will declare, and refrain from voting 
on, any matter in which such directors may have a conflict of interest.  

Negative Operating Cash Flows  

As the Company is in the early start-up stage it may continue to have negative 
operating cash flows. Without the injection of further capital and the development 
of revenue streams from its business, the Company may continue to have 
negative operating cash flows until it can realize stable cash flow from 
operations.  

Risks Related as a Going Concern  

The ability of the Company to continue as a going concern is uncertain and 
dependent upon its ability to achieve profitable operations, obtain additional 
capital and receive continued support from its members. Management of the 
Company will have to raise capital through private placements or debt financing 
and proposes to continue to do so through future private placements and 
offerings. The outcome of these matters cannot be predicted at this time.  

Passive Foreign Investment Company  

There is a risk that the Company is a passive foreign investment company 
(“PFIC”). If the Company is a passive foreign investment company, its 
shareholders in the U.S. are likely subject to adverse U.S. tax consequences. 
Under U.S. federal income tax laws, if a company is a PFIC for any year, it could 
have adverse U.S. federal income tax consequences to a U.S. shareholder with 
respect to its investment in the Company’s shares. The Company earns 
significant royalty and franchise revenue which may be treated as passive 
income unless the royalty and franchise revenue is derived in the active conduct 
of a trade or business. Assessing whether royalty or franchise revenue received 
by the Company and its subsidiaries is derived in the active conduct of a trade or 
business involves substantial factual and legal ambiguity.  

Therefore, whether the Company is a PFIC is unclear, and the Company 
believes there is a significant risk that the Company will be considered a PFIC 
currently or in the future. The Company has not yet made a determination as to 
whether the Company is a PFIC, and even if the Company were to make 
determinations of its PFIC status, there can be no assurances that the U.S. 
Internal Revenue Service will agree with such determinations. Furthermore, 
because PFIC determinations are made annually, it is possible that the Company 
will meet the requirements to be treated as a PFIC in one or more years, but not 
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meet such requirements in other years. U.S. shareholders should consult their 
own tax advisors regarding the potential adverse tax consequences to owning 
PFIC stock, and whether they are able to and should make any elections or take 
other actions to mitigate such potential adverse tax consequences.  

Cannabis-related Practices or Activities are Illegal Under U.S. Federal Laws  

The concepts of “medical cannabis” and “retail cannabis” do not exist under U.S. 
federal law. The Federal Controlled Substances Act classifies “marihuana” as a 
Schedule I drug. Under U.S. federal law, a Schedule I drug or substance has a 
high potential for abuse, no accepted medical use in the United States, and a 
lack of safety for the use of the drug under medical supervision. As such, 
cannabis-related practices or activities, including without limitation, the 
manufacture, importation, possession, use or distribution of cannabis are illegal 
under U.S. federal law. Strict compliance with state laws with respect to cannabis 
will neither absolve the Company of liability under U.S. federal law, nor will it 
provide a defense to any federal proceeding which may be brought against the 
Company. Any such proceedings brought against the Company may adversely 
affect the Company’s operations and financial performance.  

Dividends  

The Company does not anticipate paying any dividends on the common shares 
in the foreseeable future. Dividends paid by the Company would be subject to tax 
and, potentially, withholdings.  

Reliance on Key Personnel and Advisors  

The Company relies heavily on its officers. The loss of their services may have a 
material adverse effect on the business of the Company. There can be no 
assurance that one or all of the employees of, and contractors engaged by, the 
Company will continue in the employ of, or in a consulting capacity to, the 
Company or that they will not set up competing businesses or accept positions 
with competitors. There is no guarantee that certain employees of, and 
contractors to, the Company who have access to confidential information will not 
disclose the confidential information. 
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Certificate Of Compliance 

The undersigned hereby certifies that: 

1. The undersigned is a director and/or senior officer of the Issuer and has been 
duly authorized by a resolution of the board of directors of the Issuer to sign this 
Certificate of Compliance. 

2. As of the date hereof there were is no material information concerning the Issuer 
which has not been publicly disclosed. 

3. The undersigned hereby certifies to the Exchange that the Issuer is in 
compliance with the requirements of applicable securities legislation (as such 
term is defined in National Instrument 14-101) and all Exchange Requirements 
(as defined in CNSX Policy 1). 

4. All of the information in this Form 7 Monthly Progress Report is true. 

Dated  May 6, 2019 . 

 Julius Kalcevich  
Name of Director or Senior 
Officer 

 “Julius Kalcevich”  
Signature 

CFO & Corporate Secretary  
Official Capacity 
 

Issuer Details 
Name of Issuer 

iAnthus Capital Holdings, Inc. 

For  Month 
End 
April, 2019 

Date of Report 
YY/MM/DD 
19/05/06 

Issuer Address 
Suite 1980, 1075 West Georgia Street 
 

City/Province/Postal Code 
 
Vancouver, BC V6E 3C9 

Issuer Fax No. 
(778) 329-
9361 

Issuer Telephone No. 
(647) 705-5544 

Contact Name 
 
Julius Kalcevich 

Contact 
Position 
CFO, Director 

Contact Telephone No. 
(647) 705-5544 

Contact Email Address 
Julius.kalcevich@ianthuscapital.com 

Web Site Address 
www.ianthuscapital.com  

mailto:Julius.kalcevich@ianthuscapital.com
http://www.ianthuscapital.com/
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