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FORM 7 
 

MONTHLY PROGRESS REPORT 
Name of Listed Issuer:  i3 INTERACTIVE INC.  (the “Issuer”). 

Trading Symbol: BETS & BETS.WT   

Number of Outstanding Listed Securities: 137,321,254 common shares & 19,489,808 warrants 

Date: September 4, 2020   
 
This Monthly Progress Report must be posted before the opening of trading on the fifth trading day of each 
month.  This report is not intended to replace the Issuer’s obligation to separately report material information 
forthwith upon the information becoming known to management or to post the forms required by Exchange 
Policies.  If material information became known and was reported during the preceding month to which this 
report relates, this report should refer to the material information, the news release date and the posting 
date on the Exchange website. 
 
This report is intended to keep investors and the market informed of the Issuer’s ongoing business and 
management activities that occurred during the preceding month.  Do not discuss goals or future plans 
unless they have crystallized to the point that they are "material information" as defined in the Policies.  
 
The discussion in this report must be factual, balanced and non-promotional. 
 
General Instructions 
 
(a) Prepare this Monthly Progress Report using the format set out below.  The sequence of questions 

must not be altered nor should questions be omitted or left unanswered.  The answers to the 
items must be in narrative form.  State when the answer to any item is negative or not applicable 
to the Issuer.  The title to each item must precede the answer. 
 

(b) The term “Issuer” includes the Issuer and any of its subsidiaries. 
 
(c) Terms used and not defined in this form are defined or interpreted in Policy 1 – Interpretation and 

General Provisions. 
 
Report on Business 
 
1. Provide a general overview and discussion of the development of the Issuer’s business and 

operations over the previous month.  Where the Issuer was inactive disclose this fact. 
 
Please see attached Schedule “A” 
 

2. Provide a general overview and discussion of the activities of management. 
 
Please see attached Schedule “A” 
 

3. Describe and provide details of any new products or services developed or offered. For resource 
companies, provide details of new drilling, exploration or production programs and acquisitions of 
any new properties and attach any mineral or oil and gas or other reports required under Ontario 
securities law. 
 
Not Applicable 
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4. Describe and provide details of any products or services that were discontinued. For resource 
companies, provide details of any drilling, exploration or production programs that have been 
amended or abandoned. 
 
Not Applicable 
 

5. Describe any new business relationships entered into between the Issuer, the Issuer’s affiliates or 
third parties including contracts to supply products or services, joint venture agreements and 
licensing agreements etc. State whether the relationship is with a Related Person of the Issuer and 
provide details of the relationship. 
 
Please see attached Schedule “A” 
 

6. Describe the expiry or termination of any contracts or agreements between the Issuer, the Issuer’s 
affiliates or third parties or cancellation of any financing arrangements that have been previously 
announced. 
 
Not Applicable 
 

7. Describe any acquisitions by the Issuer or dispositions of the Issuer’s assets that occurred during 
the preceding month.  Provide details of the nature of the assets acquired or disposed of and 
provide details of the consideration paid or payable together with a schedule of payments if 
applicable, and of any valuation. State how the consideration was determined and whether the 
acquisition was from or the disposition was to a Related Person of the Issuer and provide details 
of the relationship. 
 
Not Applicable 
 

8. Describe the acquisition of new customers or loss of customers. 
 
Not Applicable 
 

9. Describe any new developments or effects on intangible products such as brand names, circulation 
lists, copyrights, franchises, licenses, patents, software, subscription lists and trade-marks. 
 
Not Applicable 
 

10. Report on any employee hirings, terminations or lay-offs with details of anticipated length of lay-
offs. 
 
Not Applicable 
 

11. Report on any labour disputes and resolutions of those disputes if applicable. 
 
Not Applicable 
 

12. Describe and provide details of legal proceedings to which the Issuer became a party, including 
the name of the court or agency, the date instituted, the principal parties to the proceedings, the 
nature of the claim, the amount claimed, if any, if the proceedings are being contested, and the 
present status of the proceedings. 
 
Not Applicable 
 

13. Provide details of any indebtedness incurred or repaid by the Issuer together with the terms of such 
indebtedness 
 
Not Applicable 
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14. Provide details of any securities issued and options or warrants granted.   
Security Number Issued Details of Issuance Use of Proceeds(1) 

None  
 

 

(1) State aggregate proceeds and intended allocation of proceeds.   
 

15. Provide details of any loans to or by Related Persons. 
 
Not Applicable 
 

16. Provide details of any changes in directors, officers or committee members. 
 
Not Applicable 
 

17. Discuss any trends which are likely to impact the Issuer including trends in the Issuer’s market(s) 
or political/regulatory trends. 
 
Please see attached Schedule “B”.  
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Certificate of Compliance 

The undersigned hereby certifies that: 

1. The undersigned is a director and/or senior officer of the Issuer and has been duly authorized by a 
resolution of the board of directors of the Issuer to sign this Certificate of Compliance. 

2. As of the date hereof there were is no material information concerning the Issuer which has not 
been publicly disclosed. 

3. The undersigned hereby certifies to the Exchange that the Issuer is in compliance with the 
requirements of applicable securities legislation (as such term is defined in National Instrument 14-
101) and all Exchange Requirements (as defined in CNSX Policy 1). 

4. All of the information in this Form 7 Monthly Progress Report is true. 

Dated September 4, 2020. 

 Chris Neville  
Name of Director or Senior Officer 

         (signed) “Chris Neville”  
Signature 
 
Chief Executive Officer  
Official Capacity 
 

Issuer Details 
Name of Issuer 

i3 INTERACTIVE INC.  

For Month End 
 
 
August 31, 2020 

Date of Report 
YY/MM/D 
 
September 4, 2020 

Issuer Address 
 
810, 789 West Pender St. 
City/Province/Postal Code 
 
Vancouver, BC V6C 1H2 

Issuer Fax No. 
 

Issuer Telephone No. 
 
902 240-4221 

Contact Name 
 
Chris Neville 

Contact Position 
 
CEO and Director 

Contact Telephone No. 
 
902 240-4221 

Contact Email Address 

chris@i3company.com 
 

Web Site Address 
 
https://www.i3company.com/ 

 
  

https://www.i3company.com/
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Schedule “A” 

The Issuer continued to build its business. In July 2020, the Issuer focused on expanding the 
Issuer’s business. The following are highlights of the development of the Issuer’s business and 
operations over the course of July 2020.   

• July 31, 2020 – The Issuer announced the launch of “Blitzbet”, a new online sports betting and 
gaming brand. Blitzbet is presently available, during a soft launch period, in a limited number of 
jurisdictions on the domain www.Blitzbet.eu. The Issuer is offering users a free bet with their NHL 
product in relation to the launch. 

• August 4, 2020 – The Issuer was pleased to report that after Dan Bilzerian’s (“Dan” or “Mr. 
Bilzerian”) first marketing initiative this past Friday, resulted in over 100,000 customers in a 
blackjack tournament offering $40,000 in prizes, Chris Neville the CEO of i3 Interactive was quoted 
as saying “I’ve been in the online gambling sector for close to 20 years and in my time, I have never 
seen a marketing initiative with such an immediate impact which in the long term will potentially 
drive a large revenue stream to i3 Interactive. Some of the largest brands in North America have 
databases with only 1 million active registrations and currently have multibillion-dollar market caps. 
These results from one Instagram marketing activation were a surprise to our very seasoned 
management team and prove we have the ability to acquire customers at a rate our competition 
cannot compete long term.”  

• August 5, 2020 – The Issuer was pleased to report that Dan Bilzerian’s (“Dan” or “Mr. Bilzerian”) 
first marketing initiative this past Friday, July 31st, 2020, attracted over 100,000 customers in a 
blackjack tournament offering $40,000 in prizes. The Issuer has plans to harness Mr. Bilzerian’s 
popularity to enter into many markets internationally over the coming year with their casino product 
and sportsbook product. 

• August 10, 2020 – The Issuer announced that it has entered into a business combination 
agreement dated August 6, 2020 (the "Definitive Agreement") with an arm’s length, private British 
Columbia corporation (the “B.C. Corp.”), pursuant to which the Issuer has agreed to acquire all the 
issued and outstanding shares of B.C. Corp.. The acquisition contemplated by the Definitive 
Agreement (the “Proposed Acquisition”) will be carried out by way of a three-cornered 
amalgamation to be completed under the Business Corporations Act (British Colombia), among the 
Issuer, B.C. Corp., and 1260039 B.C. Ltd. (“Subco”), a wholly owned subsidiary of the Issuer 
incorporated for the purposes of completing the three-cornered amalgamation. The Proposed 
Acquisition is expected to result in B.C. Corp. combining its corporate existence with Subco, and 
the entity resulting from the amalgamation (the “Resulting i3 Subsidiary”) continuing as a wholly-
owned subsidiary of the Issuer under the name “i3 India Holdings Corp.” 

Upon completion of the Proposed Acquisition, the Resulting i3 Subsidiary () will hold an indirect, 
65% controlling interest in an entity which owns an active Indian poker brand (the “India Poker 
Operation”). The brand is part of a poker network in India with over a million registrations and over 
75,000 active users as of the month of July, 2020. Following completion of the Proposed 
Acquisition, the Issuer intends to relaunch the Indian Poker Operation under the brand name 
“Blitzpoker”, with Blitzpoker expected to offer, among other things, a variety of game modes in 
Texas Hold’em and Omaha for players of all skill levels. 

• August 20, 2020 – The Issuer announced that the Indian poker brand, FTR Poker, which the Issuer 
is in the midst of acquiring interests in pursuant to the terms of the definitive agreement outlined in 
the previously announced press release on August 10, 2020, is gaining traction in India (the 
“Proposed Acquisition”). Upon completion of the Proposed Acquisition, the Issuer intends to re-
launch the platform under a new identity, Blitzpoker. 

• August 21, 2020 – The Issuer announced that it has received approval from the Canadian 
Securities Exchange (the "CSE") to list the Issuer's Exchanged Warrants for trading. The 
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Exchanged Warrants are issued pursuant to and governed by a warrant indenture entered between 
the Issuer and Endeavor Trust Corporation on August 18, 2020. The Exchanged Warrants will 
commence trading at the opening of the market on August 24, 2020 under the stock ticker 
“BETS.WT”. 
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Schedule “B” 
 

The information in this Schedule “B” is intended to be a summary only of certain risk factors and is qualified 
in its entirety by reference to, and should be read in conjunction with detailed information appearing 
elsewhere herein and in the public disclosure of the Issuer, which is available under the profile of the Issuer 
on SEDAR at www.sedar.com. The risks and uncertainties discussed and identified in Schedule “B” are 
not, and are not intended to be an exhaustive list, or the only ones the Issuer is facing. Additional risks and 
uncertainties not presently known to the Issuer, or that it currently deems immaterial, may also impair its 
operations. If any such risks actually occur, the business, financial condition, liquidity and results of the 
Issuer’s operations could be materially adversely affected.   
 
The directors of the Issuer consider the risks set forth below to be the most significant, but do not consider them to be all of the risks 
associated with an investment in securities of the Issuer.  
 
Activities of the Issuer may be impacted by the spread of the COVID- 19 
The Issuer’s business could be significantly adversely affected by the effects of a widespread global outbreak of contagious disease, 
including the recent outbreak of respiratory illness caused by COVID-19. On March 11, 2020, the World Health Organization 
categorized COVID-19 as a pandemic. The Issuer cannot accurately predict the impact COVID-19 will have on the Issuer’s sports 
betting and online casino gaming clients. Risks posed by COVID-19 include uncertainties relating to the ultimate geographic spread 
of the virus, the severity of the disease, the duration of the outbreak, and the length of travel and quarantine restrictions imposed by 
governments of affected countries. A significant outbreak of contagious diseases in the human population could result in a widespread 
health crisis that could adversely affect the economies and financial markets of many countries, including that of the United States 
where the Issuer intends to operate its business, resulting in an economic downturn that could affect demand for the Issuer’s 
services and likely impact operating results. 
 
Regulation of Gaming Industry 
The Issuer and its officers, directors, major shareholders, key employees, and business partners will be subject to the sports betting 
and gaming laws and regulations of the jurisdictions in which it will conduct business. In New Jersey, this includes the Sports 
Wagering Law, P.L. 2018, c. 33, which allows casinos and racetracks to introduce sports gambling without state regulations and 
licenses, as well as Bill A2578, which legalized online gambling within New Jersey’s borders. In Pennsylvania this includes PA Act 
42 of 2017 which expanded gaming and sports wagering in Pennsylvania and legalized sports wagering over the Internet. 
 
In addition, the Issuer will be subject to the general laws and regulations that apply to all online, digital and e-commerce businesses, 
such as those related to privacy and personal information, data security, tax, and consumer protection. The laws and regulations 
vary in each jurisdiction and future legislative and regulatory action, court decisions, and/or other governmental action, which could 
be affected by, among other things, political pressures, attitudes and climates, may have a material impact on the Issuer’s operations 
and financial outcomes. The jurisdictions where the Issuer will operate each have their own regulatory framework. More often than 
not these frameworks will require the Issuer to receive a licence. Each jurisdiction will normally require the Issuer to make detailed 
and extensive disclosures as to its beneficial ownership, source of funds, the probity and integrity of certain persons associated with 
its business, management competence, structure, and business plans, proposed geographical territories of operation and ability to 
operate a gaming business in a socially responsible manner in compliance with regulation. Such jurisdictions will also impose ongoing 
reporting and disclosure obligations, both on a periodic and ad hoc basis in response to material issues affecting the business. 
 
The Issuer’s gaming-related technology will also be subject to testing and certification by the regulators in the jurisdictions in which 
it operates or will operate. Such testing and certification is generally designed to confirm matters such as the fairness of the gaming 
products offered by the business, its ability to accurately generate settlement instructions, and recover from outages. Any gaming 
licence may be revoked, suspended, or conditioned at any time. The loss of a gaming licence in one jurisdiction could prompt the 
loss of a gaming licence, or affect the Issuer’s eligibility for such a licence, in another jurisdiction. At the time of this Listing Statement, 
the Issuer has no intentions to apply for licences, and instead intends on partnering with licensed entities in order to operate its i-
Gaming business. The potential loss of such entities’ licences would cause the Issuer to cease offering some or all of its product 
offerings in the impacted jurisdiction(s). The Issuer may be unable to obtain or maintain access to the necessary registrations, 
licences, permits or approvals, which could adversely affect its operations. The delay or failure to obtain access to gaming licences in 
any jurisdiction may prevent the Issuer from offering its products in such jurisdiction, increasing its customer base and/or generating 
revenues. 

In the event the Issuer fails to obtain access to the necessary gaming licence through partnership or joint venture agreements in a 
given jurisdiction, the Issuer would likely be prohibited from operating in that particular jurisdiction altogether. If a licensed entity with 
whom the Issuer depends on to conduct its business fails to seek, does not receive, or receives a suspension or revocation of a 
licence in a particular jurisdiction for its product offerings (including any related technology and software), then the Issuer may not 
be able to operate in that jurisdiction if the Issuer does not find an alternative licensed entity to collaborate with. The Issuer may not 
be able to secure access to licensed entities for all necessary gaming licences in a timely manner, or at all. These delays in regulatory 
approvals or failure to obtain such approvals may also serve as a barrier to entry to the market for its product offerings. The Issuer’s 
operations and future prospects will be affected if it is unable to overcome these barriers to entry. 
 
To the extent new sports betting jurisdictions are established or expanded, the Issuer cannot guarantee it will be successful in 
penetrating such new jurisdictions. As the Issuer directly or indirectly enters into new markets, it may encounter legal, regulatory, 
and political challenges that are difficult or impossible to foresee and which could result in an unforeseen adverse impact on planned 

http://www.sedar.com/
https://www.nj.gov/oag/ge/docs/SportsBetting/SportsWageringLawPL2018c33.pdf
https://www.nj.gov/oag/ge/docs/SportsBetting/SportsWageringLawPL2018c33.pdf
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revenues or costs associated with the new market opportunity. In the event the Issuer is unable to effectively develop and operate 
directly or indirectly within these new markets or if its competitors are able to successfully penetrate geographic markets that it 
cannot access or where it faces other restrictions, then the Issuer’s business, operating results, and financial condition could be 
impaired. The Issuer’s failure to obtain or maintain the necessary regulatory approvals in jurisdictions, whether individually or 
collectively, would have a material adverse effect on its business, results of operations, financial condition and prospects. the Issuer 
may need to be licensed, obtain approvals of its products and/or seek licensure of its officers, directors, major shareholders, key 
employees or business partners to expand into new jurisdictions. This is a costly and time-consuming process. 
 
Any delays in obtaining or difficulty in maintaining regulatory approvals needed for expansion within existing markets or into new 
jurisdictions can negatively affect the Issuer’s opportunities for growth. Future legislative and regulatory action, and court decisions 
or other governmental action, may have a material impact on the Issuer’s operations and financial results. There can be no assurance 
that legally enforceable and prohibiting legislation will not be proposed and passed in jurisdictions relevant or potentially relevant to 
the Issuer’s business to prohibit, legislate, or regulate various aspects of the Internet, e-commerce, payment processing, or the 
online and mobile wagering and interactive entertainment industries (or that existing laws in those jurisdictions will not be interpreted 
negatively). Moreover, legislation may require the Issuer to pay certain fees in order to operate a sports betting-related business. 
Such fees may include integrity fees paid to sports leagues and/or fees required to obtain official sports-wagering related data. 
Compliance with any such legislation may have a material adverse effect on the Issuer’s business, results of operations, financial 
condition and prospects. The success of online and mobile sports betting and product offerings may be also be affected by future 
regulatory and marketplace developments related to mobile platforms and application storefronts, social networks, advertising 
networks, payment processing and banking, data and information privacy, cloud and other infrastructure hosting, and other 
regulatory and marketplace developments that the Issuer may be unable to predict and is beyond its control. As a result, the Issuer’s 
future operating results relating to the Issuer’s sports betting products are difficult to anticipate, and the Issuer cannot provide 
assurance that its product offerings will grow as expected or with success in the long term. Adverse developments in these areas 
may have a material adverse effect on the Issuer’s business, results of operations, financial condition and prospects. 
 
Additionally, the Issuer’s ability to successfully pursue its sports betting strategy depends on the laws and regulations relating to 
wagering through interactive channels. There is considerable debate and opposition to online and interactive real money gaming. 
There can be no assurance that this opposition will not succeed in preventing the legalization of online and mobile sports betting in 
jurisdictions where it is presently prohibited, prohibiting, or limiting the expansion of such activities where it is currently permitted or 
causing the repeal of legalized online or mobile sports betting in any jurisdiction. Any successful effort to limit the expansion of, or 
prohibit legalized online or mobile sports betting could have an adverse effect on the Issuer’s results of operations, cash flows and 
financial condition. Combatting such efforts to curtail expansion of, or limit or prohibit, legalized online and mobile sports betting can 
again be time-consuming and can be extremely costly. 
 
The Issuer directly and indirectly participates in the constantly evolving online gaming industry through its online (including mobile) 
and social products. The Issuer intends to take advantage of the liberalization of online gaming within the United States however, 
expansion of online gaming involves significant risks and uncertainties, including legal, business and financial risks. The success of 
online gaming and the Issuer’s product offerings may be affected by future developments in social networks, mobile platforms, 
regulatory developments, payment processing laws, data and information privacy laws and other factors that the Issuer is unable to 
predict and are beyond its control. Consequently, the Issuer’s future operating results relating to its online gaming products are 
difficult to predict, and it cannot provide assurance that its product offerings will grow at expected rates or be successful in the long 
term. 
 
Additionally, the Issuer’s ability to successfully pursue its online gaming business depends on the laws and regulations relating to 
wagering through interactive channels. Notwithstanding that the Issuer’s online gaming business operations will at all times be in full 
compliance with all laws and regulations, it is relevant to note that there is considerable debate over, and opposition to, online and 
interactive real money gaming. There can be no assurance that this opposition will not succeed in preventing the legalization of 
online gaming in jurisdictions where it is presently prohibited, prohibiting or limiting the expansion of online gaming where it is 
currently permitted or causing the repeal of legalized online gaming in any jurisdiction. Any successful effort to curtail the expansion 
of, or limit or prohibit, legalized online gaming could have an adverse effect on the Issuer’s results of operations, cash flows and 
financial condition. Combatting such efforts to curtail expansion of, or limit or prohibit, legalized online gaming can be time-consuming 
and can be extremely costly. 
 
For example, there was uncertainty as to whether the Federal Wire Act (the “Wire Act”) prohibited U.S. states from conducting 
intrastate lottery transactions via the Internet if the transmissions over the Internet during the transaction crossed state lines. The 
Wire Act makes it unlawful to use electronic communications to make interstate bets or wagers, or transmit information that assists 
in making such bets or wagers, on any sporting event or contest. In late 2011, the Office of Legal Counsel (“OLC”) of the DOJ issued 
an opinion (the “2011 DOJ Opinion”) to the effect that state lottery ticket sales over the Internet to in-state adults do not violate the 
Wire Act, and the Wire Act was limited to sports wagering. The opinion provided an impetus for states to authorize forms of online 
lottery or gaming in order to generate additional revenue. Certain states wishing to pursue online gaming, enacted appropriate enabling 
legislation, such as the actions taken by Delaware, Nevada, New Jersey and Pennsylvania to authorize various forms of online 
gaming. 
 
However, on January 14, 2019, the Department of Justice (“DOJ”) reversed the 2011 DOJ Opinion (the “2018 DOJ Opinion”) and 
concluded that the prohibitions in the Wire Act were not limited to wire communications relating to bets or wagers on sporting events 
or contest, but rather extend to all forms of bets or wagers. Further, the 2018 DOJ Opinion detailed the OLC’s position that the 
enactment of UIGEA did not modify the scope of the Wire Act. More specifically, the OLC determined that by excluding certain 
activities from UIGEA’s definition of “unlawful Internet gambling”, UIGEA did not exclude those same activities from the prohibitions 
of the Wire Act. The 2018 DOJ Opinion stated that anyone who reasonably relied on the 2011 DOJ Opinion may have a defense for 
actions taken in such reliance through November 2, 2018. On January 15, 2019, DOJ Deputy Attorney General Rod Rosenstein 
issued a memorandum to United States Attorneys, Assistant Attorneys General and the Director of the Federal Bureau of 
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Investigations stating that the DOJ should exercise discretion in applying the new interpretation provided under the 2018 DOJ Opinion 
for a period of 90 days in order to “give businesses that relied on the 2011 DOJ Opinion time to bring their operations into compliance 
with federal law.” As of the date of this Listing Statement, the Issuer intends to operate its online gaming business in an intrastate 
manner and only in states where such online gaming activities are in full compliance with all relevant laws and regulations. It is 
unclear at this time the impact of the 2018 DOJ Opinion on the Issuer’s future operations, should the Issuer wish to expand its 
business. However, if interpreted or enforced in a manner adverse to the Issuer, the Issuer’s future operations, its business, results 
of operations, prospects or financial condition could be materially adversely harmed. 
 
If the Issuer fails to comply with any existing or future laws, rules, regulations, approvals, registrations, permits, licences or other 
requirements, regulators may take action against it. Such action may include fines, the conditioning, suspension or revocation of 
approvals, registrations, permits or licences, and other disciplinary action. If the Issuer fails to adequately adjust to any such potential 
changes, its business, results of operations or financial condition could also be harmed. 
Inaccuracy of Projections of United States Market 
The Issuer has relied on third-party predictions with respect to the expected growth in the United States gaming market following the 
legalization of online sports betting. The Issuer has not conducted independent investigations into these predictions. If third party 
projects are inaccurate and the sports betting industry does not experience the anticipated growth, the Issuer’s business, financial 
condition, and prospects may be adversely affected. 
 
Failure to Enter into Joint Venture Agreements and Dependence on Joint Venture Agreements 
In the forthcoming 12 months, the Issuer will rely on entering into joint venture agreements with licensed entities in New Jersey and 
Pennsylvania in order to launch the Real Money Gaming Offering. In the event that the Issuer is unable to enter into such joint 
venture agreements, or similar business arrangements, with licensed entities, the Issuer will not be able to launch the Real Money 
Gaming Offering in the aforementioned states. The Issuer’s inability to enter into joint venture agreements and failure to launch the 
Real Money Gaming Offering may adversely affect its business, financial condition, and prospects as the Issuer’s expected future 
revenue as of the date of this Listing Statement is almost entirely dependent on the Real Money Gaming Offering. As of the date of 
this Listing Statement, the Issuer has multiple providers with whom they could work with to potentially establish the needed joint 
venture agreements. 
 
Support of Banks and Payment Processors 
The Issuer will rely on payment processing and banking providers to facilitate the movement of funds between the Issuer and its 
intended customer base for its various online platforms. Anything that could interfere with the formation or otherwise harm the Issuer’s 
future relationships with payment and banking service providers could have a material adverse effect on its business, results of 
operations, financial condition and prospects. The Issuer’s ability to accept payment from its future customers or facilitate withdrawals 
by them may be restricted by any introduction of legislation or regulations restricting financial transactions with online or mobile 
sports betting operators or prohibiting the use of credit cards and other banking instruments for online or mobile sports betting 
transactions, or any other increase in the stringency of regulation of financial transactions, whether in general or in relation to the 
gambling industry in particular. Presently, no such restrictions exist in the Issuer’s target markets for Pennsylvania and New Jersey. 
Stricter anti-money laundering regulations may also affect the quickness and accessibility of payment processing systems, resulting 
in added inconvenience to its customers. Card issuers and acquirers may dictate how transactions and products need to be coded 
and treated which could also make an impact on acceptance rates. Card issuers, acquirers, payment processors and banks may 
also cease to process transactions relating to the online or mobile sports betting industry as a whole or certain operators. This could 
be due to reputational and/or regulatory reasons or in light of increased compliance standards of such third parties that seek to limit 
their business relationships with certain industry sectors considered as “high risk”. It may also result in customers being dissuaded 
from accessing the Issuer’s product offerings if they cannot use a preferred payment option, or the quality or the speed of the supply 
is not suitable or accessible to the customers. Any such developments may have a material adverse effect on the Issuer’s business, 
results of operations, financial condition and prospects. 
 
Losses with Respect to Individual Events or Betting Outcomes 
Sports betting involves betting where winnings are paid on the basis of the stake placed and the odds quoted. Odds are determined 
with the objective of providing an average return to the bookmaker over a large number of events and therefore, over the long term. 
In contrast, there can be significant variation in gross win percentage event-by-event and day-by-day. The Issuer has systems and 
controls intended to reduce the risk of daily losses occurring on a gross-win basis, but there can be no assurance that these will be 
effective in reducing its exposure. As a result, in the short term, there is less certainty of generating a positive gross win, and the 
Issuer may experience significant losses with regard to individual events or betting outcomes, specifically if large, individual bets are 
placed on an event or betting outcome or series of events or betting outcomes. Odds compilers and risk managers are capable of 
human error, thus, even noting that a number of betting products are subject to capped pay-outs, significant volatility can occur. Any 
significant losses on a gross-win basis could have a material adverse effect on the Issuer’s business, results of operations, financial 
condition and prospects. 
 
Competition in the Online and Mobile Sports Betting and Media Industry 
The Issuer’s current and potential competitors in mobile sports betting include DraftKings, FanDuel, William Hill, FOX Bet, PointsBet, 
MGM/GVC, Bet 365, Caesars, and other online and mobile gaming operators. Certain competitors have more established relationships 
and greater financial resources and they can use their resources against the Issuer in a variety of competitive ways, including by 
making acquisitions, investing aggressively in research and development, and competing aggressively for strategic partners, 
advertisers, employees, technologies, digital media rights, websites and applications. These competitors also may spend more 
money and time on developing and testing products and services, undertake more extensive marketing campaigns, adopt more 
aggressive pricing or promotional policies, or otherwise develop more commercially successful products or services than the Issuer’s, 
which could negatively impact its business by affecting its ability to attract and retain existing and new sports betting customers. 
Emerging start-ups may be able to innovate and provide products and services faster than the Issuer can. If competitors are more 
successful than the Issuer in developing compelling products and engaging content or in attracting and retaining users, advertisers 
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and digital media rights, the Issuer’s revenues and growth rates and the value of the capitalized digital assets could be negatively 
affected. There is no assurance that the Issuer will be able to maintain the Issuer’s position in the marketplace. 
The Issuer must continually introduce and successfully market new and innovative technologies, product offerings and product 
enhancements to remain competitive and effectively procure customer demand, acceptance, and engagement as a result of the 
intense industry competition, along with other factors. The process of developing new product offerings and systems is unclear and 
complexed, and new product offerings may not be well received by customers. Although the Issuer intends to continue investing in 
research and development, there can be no assurance that such investments will lead to successful new technologies or timely new 
product offerings or enhanced existing product offerings with product life cycles long enough to be successful. The Issuer may not 
recover the substantial up-front costs of developing and marketing new technologies and product offerings or recover the opportunity 
cost of diverting management and financial resources away from other technologies and product offerings. 
 
Regulatory Investigations 
The Issuer has, and may in future, receive formal and informal inquiries from government authorities and regulators from time to 
time, including securities authorities, tax authorities, privacy commissions and gaming regulators, regarding its compliance with laws 
and other matters. The Issuer expects to continue to be the subject of investigations and audits in the future as it continues to grow 
and expand its gaming operations. Violation of existing or future regulatory orders or consent decrees could subject the Issuer to 
substantial monetary fines and other penalties providing a negative effect on its financial condition and results of operations. In 
addition, there is a possibility that future orders issued by, or inquiries or enforcement actions initiated by, government or regulatory 
authorities may cause the Issuer to incur substantial costs, expose it to unanticipated civil and criminal liability or penalties, or require 
it to change its business practices that may have materially adverse effects on its business. 
 
Shareholders Subject to Extensive Governmental Regulation 
A number of jurisdictions’ gaming laws may require any of the Issuer’s shareholders to file an application, be investigated, and qualify 
or have their suitability determined by gaming authorities. Gaming authorities have very broad discretion when ruling on whether an 
applicant should be deemed suitable or not. Subject to certain administrative proceeding requirements, the gaming regulators have 
the authority to deny any application or limit, condition, revoke or suspend any gaming licence, or fine any person licensed, registered 
or found suitable or approved, for any cause deemed reasonable by the gaming authorities. Any person found unsuitable by a gaming 
authority may not hold directly or indirectly ownership of any voting security or the beneficial or record ownership of any non-voting 
security or any debt security of any company that is licensed with the relevant gaming authority beyond the time prescribed by the 
relevant gaming authority. A finding of unsuitability by a particular gaming authority impacts that person’s ability to associate or 
affiliate with gaming licences in that specific jurisdiction and could impact the person’s ability to associate or affiliate with gaming 
licence holders in other jurisdictions. Many jurisdictions also require any person who obtains a beneficial ownership of more than a 
certain percentage, typically 5%, of voting securities of a publicly-traded gaming company or parent company thereof and, in some 
jurisdictions, non-voting securities to report the acquisition to gaming authorities. Gaming authorities may require such holders to 
apply for qualification or a finding of suitability, subject to limited exceptions in certain jurisdictions for “institutional investors” that 
hold a company’s voting securities for investment purposes only. Other jurisdictions may also limit the number of gaming licences 
with which a person may be associated. 
 
Social Responsibility Concerns 
Public opinion can meaningfully affect sports betting regulation. A negative shift in the perception of sports betting by the public, by 
politicians, or by others could impact future legislation or regulation in different jurisdictions. Moreover, such a shift could cause 
jurisdictions to abandon proposals to legalize sports betting, thereby limiting the number of new jurisdictions into which we could 
expand. Negative public perception can also lead to new, harsher restrictions on sports betting, including restrictions on marketing, 
betting product offerings, other restrictions on the Issuer’s gaming operations and increased compliance costs. Such changes could 
have a material adverse effect on the Issuer’s business, results of operations, financial condition and prospects. 
 
Digital Sports Media Industry Reliant on Mobile Advertising 
The digital sports media industry is a relatively new and rapidly evolving industry and as such it is difficult to predict the prospects 
for growth. There is no assurance that advertisers will continue to increase their purchases of online and mobile advertising, that the 
supply of advertising inventory will not exceed demand or that smartphone penetration in the United States will continue to grow. If 
the industry grows more slowly than anticipated or the Issuer’s products and services fail to achieve market acceptance, the Issuer 
may be unable to achieve its strategic objectives, which could have a material adverse effect on its prospects, business, financial 
condition or results of operations. 
 
User Data 
The Issuer may require the registration of its users prior to accessing its products or services or certain features of its products or 
services and the Issuer may be subject to increased legislation and regulations on the collection, storage, retention, transmission 
and use of user-data that is collected. The Issuer’s efforts to protect the personal information of its users may be unsuccessful due 
to the actions of third parties, software bugs or technical malfunctions, employee error or malfeasance, or other factors. In addition, 
third parties may attempt to fraudulently induce employees or users to disclose information in order to gain access to the Issuer’s data 
or the Issuer’s users’ data. If any of these events occur, users’ information could be accessed or disclosed improperly. Any incidents 
involving the unauthorized access to or improper use of the information of users or incidents involving violation of the Issuer’s terms 
of service or policies could damage its reputation and brand and diminish its competitive position. 
In addition, the affected users or governmental authorities could initiate legal or regulatory action against the Issuer in connection 
with such incidents, including in respect of new mandatory breach reporting and record-keeping obligations in certain states in the 
United States which will soon become effective, which could cause the Issuer to incur significant expense and liability or result in 
orders or consent decrees forcing the Issuer to modify its business practices and remediate the effects of any such incidents of 
unauthorized access or use. Any of these events could have a material adverse effect on its prospects, business, financial condition 
or results of operations. The Issuer will transmit and store a large volume of data in the course of supporting its website and mobile 
sports applications. The interpretation of privacy and data protection laws and their application to the Internet is unclear and subject 
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to rapid change in numerous jurisdictions. There is a risk that these laws may be interpreted and applied in a manner that is not 
consistent with the Issuer’s data protection practices and results in additional compliance or changes in its business practices, or 
both, and liability or sanction under these laws. In addition, because the Issuer’s website and mobile sports applications is accessible 
in many jurisdictions, certain foreign jurisdictions may claim that the Issuer is required to comply with local laws, even where the 
Issuer has no local operating entity, employees, infrastructure or other physical presence in those jurisdictions. Furthermore, the 
Issuer may face conflicting obligations arising from the potential concurrent application of laws of multiple jurisdictions. In the event 
that the Issuer is not able to reconcile such obligations, it may be required to change business practices or face liability or sanction. 
 
Limited Operating History 
The Issuer has a very limited history of operations and is in the early stage of development. As such, the Issuer is subject to many 
risks common to such businesses, including under-capitalization, cash shortages, and limitations with respect to personnel, financial 
and other resources and the lack of revenues. There is no assurance that the Issuer will be successful in achieving a return on 
shareholders’ investment and the likelihood of success must be considered in light of its early stage of operations. The Issuer has 
no intention of paying any dividends in the near future. 
 
The Issuer has limited financial resources, has not earned any revenue since commencing operations and has no source of operating 
cash flow. There can be no assurance that the Issuer will be able to obtain any financing in the future or that such financing will be 
on terms favourable to the Issuer and its shareholders. Failure to obtain such additional financing could result in delays to or indefinite 
postponement of further development of the Issuer’s business. 
 
The Issuer’s ability to continue as a going concern depends on its ability to either generate sufficient revenues or to secure sufficient 
financing, whether debt or equity, to sustain its continued operations. There can be no assurance that the Issuer can obtain such 
revenues or financing on commercially favourable terms and there is therefore no guarantee that the Issuer will be able to sustain 
its ongoing operations in the future. Influencers depends on third parties, including users and third-party licensors 
 
The Issuer is reliant to an extent on third parties, including Mr. Bilzerian and Amelco. There can be no assurance that these business 
relationships will continue to be maintained or that new ones will be successfully formed. A breach or disruption in these relationships 
could be detrimental to the future business, operating results and/or profitability of Influencers. Moreover, the Issuer’s financial 
performance will be significantly determined by its success in adding, retaining, and engaging active users of its services. If users 
do not perceive the Issuer’s services as interesting, unique and useful, the Issuer may not be able to attract or retain additional 
users, which could adversely affect the business. 
 
Reliance on Management 
The success of the Issuer is dependent upon the ability, expertise, judgment, discretion and good faith of its senior management. 
While consulting agreements are customarily used as a primary method of retaining the services of key management members, 
these agreements cannot assure the continued services of such management members. Any loss of the services of such individuals 
could have a material adverse effect on Influencer’s business, operating results or financial condition. 
 
Factors which may Prevent Realization of Growth Targets 
The Issuer is currently in the early development stage. There is a risk that these additional resources will not be achieved on time, 
on budget, or at all, as they can be adversely affected by a variety of factors, including some that are discussed elsewhere in these 
risk factors and the following: 

• Competitive conditions in the industry, including new products, product announcements and special pricing offered by 
competitors; 

• Market acceptance of product offering; 

• Ability to hire, train and retain sufficient qualified sales and professional services staff; 
• Ability to complete service obligations related to subscriptions in a timely manner; 

• Varying size, timing and contractual terms of marketing campaigns, which may delay the recognition of revenue; 

• Ability to maintain existing relationships and to create new relationships to assist with sales and marketing efforts; 

• The discretionary nature of advertising purchase and budget cycles and changes in their budgets for, and timing of, 
content production and related services; 

• The length and variability of the sales cycles; 

• Strategic decisions by the Issuer or competitors, such as acquisitions, divestitures, spin-offs, joint ventures, strategic 
investments or changes in business strategy; 

• General weakening of the economy resulting in a decrease in the overall demand for online and mobile gambling 
platforms; 

• Changes in the Issuer’s pricing policies and the pricing policies of the Issuer’s competitors; 

• Timing of product development and new product initiatives; 

• Changes in the mix of revenue attributable to substantially lower-margin service revenue as opposed to higher margin 
managed service revenues; and 

• Cancellation of recurring monthly software contracts. 
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As a result, there is a risk that the Issuer may not have product or sufficient product to meet the anticipated demand or to meet future 
demand when it arises. 
 
Additional Financing 
In order to execute the anticipated growth strategy, the Issuer will require some additional equity and/or debt financing to support 
on-going operations, to undertake capital expenditures or to undertake acquisitions or other business combination transactions. 
There can be no assurance that additional financing will be available to the Issuer when needed or on terms, which are acceptable. 
The Issuer’s inability to raise financing to support on-going operations or to fund capital expenditures or acquisitions could limit the 
Issuer’s growth and may have a material adverse effect upon future profitability. The Issuer may require additional financing to fund 
its operations to the point where it is generating positive cash flows. 
 
If additional funds are raised through further issuances of equity or convertible debt securities, existing shareholders could suffer 
significant dilution, and any new equity securities issued could have rights, preferences and privileges superior to those of holders of 
Resulting Issuer Shares. Any debt financing secured in the future could involve restrictive covenants relating to capital raising 
activities and other financial and operational matters, which may make it more difficult for the Issuer to obtain additional capital and 
to pursue business opportunities, including potential acquisitions. 
 
Historical Losses and Negative Operating Cash Flows 
The Issuer has a history of operating losses and may generate continued operating losses and negative cash flows in the future 
while it carries out its current business plan to further develop and expand its network of mobile and online platforms. The Issuer 
has made significant up-front investments in acquiring significant assets, marketing, and general and administrative expenses in 
order to rapidly develop and expand its business. The successful development and commercialization of these operations will 
depend on a number of significant financial, logistical, technical, marketing, legal, competitive, economic and other factors, the 
outcome of which cannot be predicted. There is no guarantee that the Issuer’s operations will be profitable or produce positive cash 
flow or that the Issuer will be successful in generating significant revenues in the future or at all. While the Issuer can utilize cash 
and cash equivalents to fund its operating and growth expenditures, it does not have access to significant committed credit facilities 
or other committed sources of funding. The Issuer’s inability to ultimately generate sufficient revenues to become profitable and have 
positive cash flows could have a material adverse effect on its prospects, business, financial condition, results of operations or 
overall viability as an operating business. 
 
Competition 
The industry in which the Issuer operates is highly competitive and competition could intensify, or any technological advantages held 
by the Issuer may be reduced or lost, as a result of technological advances by its competitors. 
 
If the Issuer does not compete effectively with these competitors, its revenue may not grow. The Issuer is likely to experience 
competition from a great number of online and mobile gambling and betting services. The Issuer’s competitors may announce new 
products, services or enhancements that better meet the needs of customers or changing industry standards. Increased competition 
may cause price reductions, reduced gross margins and reduced growth in sales, any of which could have a material adverse effect 
on the business, results of operations and financial condition of the Issuer. The Issuer faces substantial competition from established 
competitors, many of which may have greater financial, marketing, technical and monetary resources than it does. Many of these 
companies also have an installed base of users, longer operating histories and greater name recognition than the Issuer does. There 
can be no assurance that the Issuer will successfully differentiate its proposed products from the products of its competitors, or that 
the marketplace will consider the products of the Issuer to be superior to competing products. 
 
Because of the early stage of the industry in which the Issuer operates, the Issuer expects to face additional competition from new 
entrants. To maintain the Issuer’s competitive position, it is believed that the Issuer will be required to continue a high level of 
investment in research and development, marketing and customer service and support. There can be no assurance that the Issuer 
will have sufficient resources to continue to make these investments, that it will be able to make the technological advances necessary 
to maintain its competitive position, or that its products will receive market acceptance. The Issuer’s competitors may be able to 
respond more quickly to changes in customer requirements and devote greater resources to the enhancement, promotion and sale 
of their products. The Issuer may not be able to compete successfully in the future, and increased competition may result in price 
reductions, reduced profit margins, loss of market share and an inability to generate cash flows that are sufficient to maintain or 
expand its development of new products. 
 
Reliance on New Product and Service Offerings 
The success of the business of the Issuer is dependent upon its ability to develop new products and enhance existing services. To 
keep pace with technological developments, satisfy increasingly sophisticated customer requirements and achieve market 
acceptance, the Issuer must continuously enhance and improve if products offerings, as well as continue to introduce new products 
and services. If the Issuer is unable to successfully develop its products or it fails to position and/or price its products to meet market 
demand, the business and operating results of the Issuer will be adversely affected. Any new products could require long 
development and testing periods and may not be introduced in a timely manner or may not achieve the broad market acceptance 
necessary to generate significant revenue. 
 
Difficulty to Forecast 
The Issuer must rely largely on its own market research to forecast sales as detailed forecasts are not generally obtainable from 
other sources. A failure in the demand for its products to materialize as a result of competition, technological change or other factors 
could have a material adverse effect on the business, results of operations and financial condition of the Issuer. 
 
Variable Revenues / Earnings 
The revenues and earnings of the Issuer may fluctuate from quarter to quarter, which could affect the market price of the Issuer 
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Shares. Revenues and earnings may vary quarter to quarter as a result of a number of factors, including the timing of substantial 
sales orders, activities of the Issuer’s competitors, cyclical fluctuations related to the evolution of online and mobile gambling 
technologies. 
 
The Market Price of the Issuer Shares may be subject to Wide Price Fluctuations 
The market price of the Issuer Shares may be subject to wide fluctuations in response to many factors, including variations in the 
operating results of the Issuer and its subsidiaries, divergence in financial results from analysts’ expectations, changes in earnings 
estimates by stock market analysts, changes in the business prospects for the Issuer and its subsidiaries, general economic 
conditions, legislative changes, and other events and factors outside of the Issuer’s control. In addition, stock markets have from 
time to time experienced extreme price and volume fluctuations, which, as well as general economic and political conditions, could 
adversely affect the market price for the Issuer Shares. 
 
Technological Errors 
Errors in the Issuer’s products could result in significant costs to the Issuer and could impair its ability to sell its products. The Issuer’s 
products are complex and, accordingly, they may contain errors, or “bugs”, that could be detected at any point in their product life 
cycle. The reputation of the Issuer could be materially and adversely affected by errors in the products. These errors could result in 
significant costs to the Issuer, delay planned release dates and impair the ability to sell products in the future. The costs incurred in 
correcting any product errors may be substantial and could adversely affect operating margins. While the Issuer plans to continually 
test its products for errors and work with customers through maintenance support services to identify and correct bugs, errors in the 
products may be found in the future. 
 
Third Party Licences 
The Issuer licences software from third parties, including Amelco. The loss of rights to use this software could increase operating 
expenses and could adversely affect the Issuer’s ability to operate. The termination of any of these licences, or the failure of the 
licensors to adequately maintain or update their products, could delay the Issuer’s ability to provide its products, as the Issuer may 
need to seek to implement alternative technology offered by other sources. This may require unplanned investments by the Issuer. 
In addition, alternative technology may not be available on commercially reasonable terms. In the future, it may be necessary or 
desirable to obtain other third-party technology licences relating to one or more products or relating to current or future technologies 
to enhance the Issuer’s product offerings. There is a risk that the Issuer will not be able to obtain licensing rights to the needed 
technology on commercially reasonable terms, if at all. 
 
Management of Growth 
The Issuer may be subject to growth-related risks including capacity constraints and pressure on its internal systems and controls. 
The ability of the Issuer to manage growth effectively will require it to continue to implement and improve its operational and financial 
systems and to expand, train and manage its employee base. The inability of the Issuer to deal with this growth may have a material 
adverse effect on the Issuer’s business, financial condition, results of operations and prospects. 
 
Litigation 
The Issuer may become party to litigation from time to time in the ordinary course of business, which could adversely affect its 
business. Should any litigation in which the Issuer becomes involved be determined against the Issuer such a decision could 
adversely affect the Issuer’s ability to continue operating and the market price for the Issuer Shares and could use significant 
resources. Even if the Issuer is involved in litigation and wins, litigation can redirect significant company resources. 
 
Common Share Market Price Volatility 
The market price of the Issuer Shares may be subject to wide fluctuations in response to many factors, including variations in the 
operating results of the Issuer and its subsidiaries, divergence in financial results from analysts’ expectations, changes in earnings 
estimates by stock market analysts, changes in the business prospects for the Issuer and its subsidiaries, general economic 
conditions, legislative changes, and other events and factors outside of the Issuer’s control. In addition, stock markets have from 
time to time experienced extreme price and volume fluctuations, which, as well as general economic and political conditions, could 
adversely affect the market price for the Issuer Shares. 
 
Limited Market for Securities 
Upon completion of the listing of the Issuer Shares, there can be no assurance that an active and liquid market for the Issuer Shares 
will develop or be maintained and an investor may find it difficult to resell any securities of the Issuer. 
 
Intellectual Property 
The Issuer does not hold any patents and intends to rely substantially on trade secrets, copyright legislation, common law trademark 
protection and trademark applications and registrations, nondisclosure and other contractual agreements. The Issuer may consider 
filing patent applications in the future if strategically and commercially reasonable. The Issuer cannot assure that steps taken to 
protect its intellectual property will be adequate, that competitors will not independently develop or patent substantially equivalent or 
superior technologies or be able to design around any future patents that the Issuer may receive. Despite the Issuer’s best efforts, 
filing patent applications may not result in enforceable patent rights in all jurisdictions that the Issuer does, or may, operate in. 
Further, any issued patents or third-party patents to which the Issuer has licensed rights, may be of a restricted scope that does not 
cover possible foundational technologies and/or technologies practiced by others. Unauthorized parties may attempt to copy aspects 
of our products or to obtain information we regard as proprietary. Policing unauthorized use of proprietary technology, if required, may 
be difficult, time-consuming and costly. If a third-party misappropriates the Issuer’s intellectual property, the Issuer may be unable to 
enforce its rights. If it is unable to protect its intellectual property against unauthorized use by others, it could have an adverse effect 
on the Issuer’s competitive position. The Issuer may be challenged by allegations of its infringement of the intellectual property of 
others. There is no assurance the Issuer will be successful in defending such claims and, if the Issuer is unsuccessful, there is no 
assurance that it will be successful in obtaining a licence for the intellectual property in question. Intellectual property claims are 
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expensive and time consuming to defend and, even if they are without merit, may cause delay in the introduction of new products 
or services. In addition, the Issuer’s managerial resources could be diverted in order to defend its rights, which could disrupt its 
operations. 
 
Foreign Currency Exchange 
The Issuer is exposed to foreign currency risk by reason of the Issuer completing the Offering in Canadian dollars, intending to collect 
all of its revenues in US dollars, and the Issuer having payment obligations to Amelco, Mr. Bilzerian and certain directors, officers, 
and consultants in both US and Canadian dollars. As the Issuer Shares are traded in Canadian dollars, the movement of the US 
dollar against the Canadian dollar could have a material adverse effect on the Issuer’s prospects, business, financial condition, and 
results of operation. 
Stock Price Volatility 
In recent years, the securities markets in the United States have experienced a high level of price and volume volatility, and the 
market prices of securities of many companies have experienced wide fluctuations in price which have not necessarily been related 
to the operating performance, underlying asset values or prospects of such companies. There can be no assurance that continual 
fluctuations in price will not occur. It may be anticipated that any quoted market for the Issuer Shares will be subject to market trends 
generally, notwithstanding any potential success of the Issuer in creating revenues, cash flows or earnings. The value of the Issuer's 
securities will be affected by such volatility. The Issuer's stock price may also experience significant fluctuations due to operating 
performance, performance relative to analysts' estimates, disposition or acquisition by a large shareholder, a law suit against the 
Issuer, the loss or acquisition of a significant customer or distributor, industry-wide factors and factors other than the operating 
performance of Influencers. These factors, among others, may cause decreases in the value of the Issuer Shares. 
 
Liquidity Risk 
Liquidity risk is the risk that the Issuer will not be able to meet its financial obligations as they become due. The Issuer 's approach 
to managing liquidity is to ensure, as far as possible, that it will always have sufficient liquidity to meet its liabilities as they become 
due. 
 
General Regulations 
The Issuer is subject to general business regulations and laws as well as regulations and laws specifically governing collection of 
information and the internet. Existing and future laws and regulations may impede the Issuer’s growth strategies. These regulations 
and laws may cover taxation, privacy, data protection, pricing, content, copyrights, distribution, consumer protection, web services, 
websites, and the characteristics and quality of products and services. Unfavourable changes in regulations and laws could decrease 
demand for Influencer’s mobile and online platforms and increase its cost of doing business or otherwise have a material adverse 
effect on the Issuer’s reputation, popularity, results of operations, and financial condition. 
 
The requirements of being a public company may strain the Issuer’s resources, divert management’s attention and affect its ability 
to attract and retain executive management and qualified board members. 
 
As a reporting issuer, the Issuer will be subject to the reporting requirements of applicable securities legislation of the jurisdiction in 
which it is a reporting issuer, the listing requirements of the CSE and other applicable securities rules and regulations. Compliance 
with these rules and regulations will increase the Issuer’s legal and financial compliance costs, make some activities more difficult, time 
consuming or costly and increase demand on its systems and resources. Applicable securities laws require the Issuer to, among 
other things, file certain annual and quarterly reports with respect to its business and results of operations. As a result, management’s 
attention may be diverted from other business concerns, which could harm the Issuer’s business and results of operations. 
To comply with these requirements, Influencers may need to hire more employees in the future or engage outside consultants, which 
will increase its costs and expenses. 
 
In addition, changing laws, regulations and standards relating to corporate governance and public disclosure are creating uncertainty 
for public companies, increasing legal and financial compliance costs and making some activities more time consuming. These laws, 
regulations and standards are subject to varying interpretations, in many cases due to their lack of specificity, and, as a result, their 
application in practice may evolve over time as new guidance is provided by regulatory and governing bodies. This could result in 
continuing uncertainty regarding compliance matters and higher costs necessitated by ongoing revisions to disclosure and 
governance practices. The Issuer intends to continue to invest resources to comply with evolving laws, regulations and standards, and 
this investment may result in increased general and administrative expenses and a diversion of management’s time and attention 
from revenue generating activities to compliance activities. If its efforts to comply with new laws, regulations and standards differ 
from the activities intended by regulatory or governing bodies due to ambiguities related to their application and practice, regulatory 
authorities may initiate administrative or legal proceedings against the Issuer and the Issuer’s business may be adversely affected. 
 
As a public company subject to these rules and regulations, the Issuer may find it more expensive for it to obtain director and officer 
liability insurance, and it may be required to accept reduced coverage or incur substantially higher costs to obtain coverage. These 
factors could also make it more difficult for the Issuer to attract and retain qualified members of its board of directors, particularly to 
serve on its audit committee and compensation committee, and qualified executive officers. Further, the Issuer may be subject to or 
affected by liability or sustain loss for certain risks and hazards against which the Issuer cannot insure or which the Issuer may elect 
not to insure because of the cost. This lack of insurance coverage could have an adverse impact on the Issuer's future cash flows, 
earnings, results of operations and financial condition. 
 
As a result of disclosure of information in filings required of a public company, Influencers’ business and financial condition will 
become more visible, which may result in threatened or actual litigation, including by competitors and other third parties. If such claims 
are successful, the Issuer’s business and results of operations could be harmed, and even if the claims do not result in litigation or 
are resolved in its favor, these claims, and the time and resources necessary to resolve them, could divert the resources of the 
Issuer’s management and harm its business and results of operations. 
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Security of the Issuer’s Platforms 
The Issuer cannot guarantee absolute protection against unauthorized attempts to access its IT systems, including malicious third-
party applications or denial of service attacks that may interfere with or exploit security flaws in its online and mobile platforms. For 
greater clarity, denial of service attack is a cyber-attack in which the perpetrator seeks to make a machine or network resource 
unavailable to its intended users by temporarily or indefinitely disrupting services of a host connected to the Internet. Viruses, worms, 
and other malicious software programs could jeopardize the security of information stored in a user’s computer or in the 
Issuer’s computer systems or attempt to change the internet experience of users by interfering with the Issuer’s ability to connect 
with a user. If any compromise to the Issuer’s security measures were to occur and the Issuer’s efforts to combat this breach were 
unsuccessful, confidential user data may be compromised, and the Issuer’s reputation may be harmed, and the Issuer could be sued. 
Such negative outcomes could have an adverse effect on the Issuer’s financial condition and future prospects. 
 
Management and Conflicts of Interest 
The current directors, officers and promoters of the Issuer also serve as directors and/or officers of other companies which may 
compete with the Issuer. Accordingly, situations may arise where the directors, officers and promoters of the Issuer are in a position 
of conflict with the Issuer. 
 
Tax Considerations Applicable to an Investment in the Issuer Shares 
Each prospective investor should consult with their own tax advisor with respect to the Canadian and non-Canadian income tax 
consequences of acquiring, holding, and disposing of Resulting Issuer Shares, based on each prospective investor’s particular 
circumstances. 
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