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FORM 7 
 

MONTHLY PROGRESS REPORT 

Name of Listed Issuer: Aquarius Surgical Technologies Inc. (the “Issuer”). 

Trading Symbol: ASTI   

Number of Outstanding Listed Securities: 16,821,115   

Date: July 6, 2017   

This Monthly Progress Report must be posted before the opening of trading on the fifth 
trading day of each month.  This report is not intended to replace the Issuer’s obligation 
to separately report material information forthwith upon the information becoming known 
to management or to post the forms required by Exchange Policies.  If material 
information became known and was reported during the preceding month to which this 
report relates, this report should refer to the material information, the news release date 
and the posting date on the Exchange website. 

This report is intended to keep investors and the market informed of the Issuer’s ongoing 
business and management activities that occurred during the preceding month.  Do not 
discuss goals or future plans unless they have crystallized to the point that they are 
"material information" as defined in the Policies. The discussion in this report must be 
factual, balanced and non-promotional. 

General Instructions 

(a) Prepare this Monthly Progress Report using the format set out below.  The 
sequence of questions must not be altered nor should questions be omitted or 
left unanswered.  The answers to the items must be in narrative form.  State 
when the answer to any item is negative or not applicable to the Issuer.  The title 
to each item must precede the answer. 

(b) The term “Issuer” includes the Issuer and any of its subsidiaries. 

(c) Terms used and not defined in this form are defined or interpreted in Policy 1 – 
Interpretation and General Provisions. 

Report on Business 

1. Provide a general overview and discussion of the development of the Issuer’s 
business and operations over the previous month.  Where the Issuer was inactive 
disclose this fact. 
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Aquarius Surgical Technologies Inc. (“ASTI”) commenced trading on June 
21, 2017 under the symbol ASTI.  
 
The business of ASTI, through it’s subsidiary Surgical Lasers Inc. (“SLI”), is 
the development, sale, distribution, marketing, and exploitation of laser-
driven technologies for use in surgical environments, principally in the field 
of urology. In particular, SLI has entered into two exclusive Distribution 
Agreements, covering effectively all countries in the North America, 
pursuant to which it has exclusive rights over a multi-diode laser system and 
related fibre-optic delivery devices used principally for minimally invasive 
treatment of Benign Prostatic Hyperplasia (“BPH”).   ASTI has FDA approval 
for the products in the US and Health Canada approval for the products in 
Canada. 
 
ASTI exhibited at the American Urology Association’s (“AUA”) annual 
meeting and trade show in Boston on May 12 -16th, 2017.  It is the largest 
show of its kind in the world with over 10,000 attendees including 
international urologists and urologists from across the US.  Complementing 
the live video and presentations showcasing the ASTI’s products on the 
exhibit floor, was a complimentary cocktail seminar hosted by Dr. Carlton 
Barnswell of Advanced Urology Centres of New York, a division of Integrated 
Medical Professionals, the largest group practice in the country.   

The marketing efforts at AUA 2017 led to current negotiations with new 
potential clients affiliated with University Medical Centres in multiple states 
in the US, as well as current discussions with established potential 
international sub-distributors, concerning potential market growth 
opportunities in international markets. 

ASTI also exhibited at the Canadian Urology Associations Annual Meeting 
and trade show in Toronto on June 25th and 26th, 2017, which marked the 
company’s the official launch into the Canadian market which established 
contacts and opened discussions regarding the participation in the 
upcoming World Congress of Endo-urology and the University of Toronto’s 
Urology Update. Urology Update is one of the most well respected and 
attended annual urology meetings in the Country. ASTI’s participation in 
these upcoming meetings and conferences opens the door to revenue and 
market share growth in the Canadian market.  

Increased demand continues to be realized in the outpatient/surgi-centre 
market across the US, specifically for office based procedures. This is 
predominantly due to the limitation on available hospital resources and the 
continued trend towards demand for office based procedures. This surge in 
demand is fuelled by multiple factors including; greater patient acceptance, 
greater operational efficiencies and higher compensation to urologists for 
office based procedures which are covered by insurance policies.  

Also with a growing aging population, ensuring future demand for office 
based services, there is a trend towards increased quality of life, seeking 
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procedures which deliver measurable clinical results in a minimally invasive 
manner and without reliance on pharmaceuticals, which continue to be 
considered “watchful waiting”, that is; delaying an inevitably required 
clinical treatment.   

Complementing ASTI’s flagship high performance portable office based 
laser and consumables for BPH is the official launch of the ASTI’s holmium 
laser for lithotripsy. The US FDA has given 510K clearance for this unique 
device which is the only compact laser in the world with enhanced 
functionality relative to performance and functionality.  The launch of this 
laser platform, which also requires a consumable fiber per procedure, 
represents immediate and long term market share and revenue growth 
potential from new and existing customers, which can be marketed and 
supported via the existing sales force within the same market (i.e. – 
urologists, hospitals, surgical centres). 

 

The sales organization has grown to include thirteen agents who have 
been trained to sell the products.  

ASTI’s logistics operations have been upgraded to include a new 
warehouse location which facilitates both operational efficiencies, and 
reduced costs.  Improvements in real time information processing and 
tracking, increased control, compliance and support, more efficient and 
effective decision making and lower rates for transportation and customs 
fees have reduced overall operational costs. 

Concerning inventory movement;  

- eighty (80) of the new Uni-core fibers are scheduled to arrive the week 
of July 24th, 2017  

- three (3) holmium lasers are scheduled to arrive the week of July 31st, 
2017 

- five (5) diode lasers have been ordered and are scheduled to arrive the 
week of August 21, 2017 

2. Provide a general overview and discussion of the activities of management. 

During June 2017, the principal focus of Management was to complete 
arrangements to list the common shares on the CSE; trading on the CSE 
commenced on June 21, 2017.  Going forward, Management’s focus will be 
to ensure support for the Company’s operational growth, including 
financing, and to this end, Management intends to raise additional equity 
capital by issuance of Units in the same format as utilized in March 2017, 
with the objective of raising an additional $1,000,000 over the next month. 

 
 Management has also commenced discussions with US Investment Bankers 

with a view toward developing a following by US-based Investors in the 
progress of the Company. 
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3. Describe and provide details of any new products or services developed or offered. 
For resource companies, provide details of new drilling, exploration or production 
programs and acquisitions of any new properties and attach any mineral or oil and 
gas or other reports required under Ontario securities law. 

ASTI’s flagship portable BPH laser remains the only device in its class 
boasting the highest output energy of any portable device and supporting 
all available fiber delivery systems (contact and lateral-fire for photo-
selective vaporization of the prostate and end-fire for enucleation). Based on 
its portability, performance and its proven clinical efficacy and safety it 
remain the only office-based alternative, facilitating safe, efficient and 
effective BPH surgery in a clear operative field under both local and general 
anaesthetic alternatives. 

The first shipment of the new Uni-core fiber (the consumable for the portable 
BPH laser) which offers greater performance and durability has been 
successfully implemented in reference sites across the US.  All future 
production of this fiber will incorporate the Uni-core design. 

The recent FDA approval and launch of ASTI’s new compact holmium laser 
for lithotripsy, including treatment of upper ureter kidney stones, represents 
an evolution in the laser lithotripsy industry, as it is the only portable laser 
in the world with ability to alter the pulse widths to support long 
fragmentation as well as the ability to deliver 30 watts of energy down a 200 
micron. 

Long fragmentation facilitates a more effective and efficient process as it 
significantly reduces the time of the procedure by eliminating the 
requirement for basket retrieval to remove the stone(s). The fact that higher 
energy (30 watts) can be delivered to the target tissue (stone) via a 200 
micron fiber, means that you don’t have to compromise performance for 
access. 

4. Describe and provide details of any products or services that were discontinued. 
For resource companies, provide details of any drilling, exploration or production 
programs that have been amended or abandoned. 

None 

5. Describe any new business relationships entered into between the Issuer, the 
Issuer’s affiliates or third parties including contracts to supply products or services, 
joint venture agreements and licensing agreements etc. State whether the 
relationship is with a Related Person of the Issuer and provide details of the 
relationship. 

ASTI has recently contracted with TraubCo LLC, based in Boston, to 
represent the its products and services in the New England area.  TraubCo 
is an established independent sales group with over 30 years of experience 
in the fields of urology and gynaecology, with an existing book of business 
and active clients in both areas.  
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ASTI has also recently contracted with PSS Urology, an established 
distributor in the urology market with a network of 30+ independent sales 
representatives and established customers in the urology market.  PSS, 
which has been active in the urology marketplace for over 20 years and also 
has established GPO relationships, will act as a sub-distributor for ASTI’s 
Product(s).  This new venture has led to the authorization of a booking order 
for thirty (30) new lasers and an estimated 2,000 fibers to be delivered over 
the next 12 months. 

6. Describe the expiry or termination of any contracts or agreements between the 
Issuer, the Issuer’s affiliates or third parties or cancellation of any financing 
arrangements that have been previously announced. 

None 

7. Describe any acquisitions by the Issuer or dispositions of the Issuer’s assets that 
occurred during the preceding month.  Provide details of the nature of the assets 
acquired or disposed of and provide details of the consideration paid or payable 
together with a schedule of payments if applicable, and of any valuation. State how 
the consideration was determined and whether the acquisition was from or the 
disposition was to a Related Person of the Issuer and provide details of the 
relationship. 

None 

8. Describe the acquisition of new customers or loss of customers. 

Servicios Medicos Ferma, SLR, Dr. Alcedo Fernandez purchased both the 
200W portable diode laser for BPH surgery and the new compact holmium 
laser for lithotripsy, as well as a quantity of fibers.   

Dr. Walter Rayford of Uro Centre implemented a 200W portable diode laser 
in a small group practice in Memphis, TN. 

PSS Urology of Spokane, Washington processed a booking order for thirty 
(30) of the new compact holmium lasers and 2,000 fibers to be delivered over 
the next 12 months. 

All three orders represent additional recurring revenue stream from the 
consumable (fiber). 

9. Describe any new developments or effects on intangible products such as brand 
names, circulation lists, copyrights, franchises, licenses, patents, software, 
subscription lists and trade-marks. 

None 

10. Report on any employee hirings, terminations or lay-offs with details of anticipated 
length of lay-offs. 

None 

11. Report on any labour disputes and resolutions of those disputes if applicable. 

Not applicable 
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12. Describe and provide details of legal proceedings to which the Issuer became a 
party, including the name of the court or agency, the date instituted, the principal 
parties to the proceedings, the nature of the claim, the amount claimed, if any, if 
the proceedings are being contested, and the present status of the proceedings. 

None 

13. Provide details of any indebtedness incurred or repaid by the Issuer together with 
the terms of such indebtedness. 

None 

14. Provide details of any securities issued and options or warrants granted. 

 
Security Number Issued Details of Issuance Use of Proceeds(1) 

    
 None   
    

(1) State aggregate proceeds and intended allocation of proceeds. 

15. Provide details of any loans to or by Related Persons. 

None 

16. Provide details of any changes in directors, officers or committee members. 

None 

17. Discuss any trends which are likely to impact the Issuer including trends in the 
Issuer’s market(s) or political/regulatory trends. 

There continues to be a surge in demand for minimally invasive surgeries 
for a growing aging population.  Limited hospital resources and frustration 
with scheduling, favourable CPT codes which offer higher compensation to 
doctors for office-based procedures, and an increased patient focus on 
improved quality of life have all fuelled this surge in demand.   

Notwithstanding the preference of many patients for office-based 
treatments, there is also a trend towards treatments which are not reliant on 
pharmaceuticals in consideration of their cost, their potential side 
effects/contraindications and their limited clinical results. 
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Certificate Of Compliance 

The undersigned hereby certifies that: 

1. The undersigned is a director and/or senior officer of the Issuer and has been duly 
authorized by a resolution of the board of directors of the Issuer to sign this 
Certificate of Compliance. 

2. As of the date hereof there were is no material information concerning the Issuer 
which has not been publicly disclosed. 

3. The undersigned hereby certifies to the Exchange that the Issuer is in compliance 
with the requirements of applicable securities legislation (as such term is defined 
in National Instrument 14-101) and all Exchange Requirements (as defined in 
CNSX Policy 1). 

4. All of the information in this Form 7 Monthly Progress Report is true. 

Dated July 6, 2017     

 N. Gary Van Nest  
Name of Director or Senior 
Officer 

 Signed “Gary Van Nest”  
Signature 
Acting CEO  
Official Capacity 
 

Issuer Details 
Name of Issuer 
Aquarius Surgical Technologies Inc. 

For  Month End 
 
June 2017 

Date of Report 
YY/MM/D 
 
17/07/6 

Issuer Address 
 
89 Scollard Street 
City/Province/Postal Code 
 
Toronto, ON  M5R 1G4 

Issuer Fax No. 
(902)484-7599 

Issuer Telephone No. 
(902) 496-7594 

Contact Name 
 
Gary Van Nest 

Contact Position 
 
Acting CEO 

Contact Telephone No 
 
(647) 308-0685. 

Contact Email Address 
gary@sinaltainvestments.com 

Web Site Address 
www.surgicallasersinc.com 

 


