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Report on Business   

1. Provide a general overview and discussion of the development of the Issuer’s business and 

operations over the previous month.  Where the Issuer was inactive disclose this fact. 

 

SIGNIFICANT PROJECTS 

 

MVMD continued throughout the month of November 2022 with certain of its previously 

announced significant projects, having announced during the month a focus on its 

commercialization phase.   

 

On November 29, 2022, the Company provided a business update and details of its current 

commercialization strategy.   

 

MVMD is an early-stage biotech business which, since inception, has focused its resources 

on investing in multiple research and development (“R&D”) initiatives.  The Company 

confirmed in its news release that it has shifted focus to the commercialization strategy for 

those of its projects and technologies that it believes will best provide viable revenue 

streams for long-term company health and shareholder value. 

 

There are three primary lines of business MVMD is currently working towards commercial 

advancement in: 

 

(1) novel innovations that improve the administration and efficacy of nutraceutical health 

and wellness products;  

(2) agricultural plant signaling technology that organically drives increases in crop yields 

and supports the reduction of fertilizer usage; and  

(3) the application of solubilized drugs to positively impact husbandry animal health. 

 

In support of its commercialization efforts, MVMD holds a license from Agrarius Corp. for 

the rights to distribute its Agrarius plant signaling technology, and currently has two 

wholly owned technologies; a) patented Quicksome™ molecule formulation and delivery 

technology, and b) patented Quicksol™ solubility formulation and delivery technology. 
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LINE OF BUSINESS UPDATES: 

 

Nutraceuticals 

 

As previously disclosed, following evaluations of North American GMP manufacturing 

options for MVMD’s nutraceutical product strategy, the Company entered into a license 

agreement with its selected third-party lead production partner in the United States. The 

Company strategically secured its lead manufacturing partner as a licensee, who will in 

turn produce nutraceutical products based on, or embodying, MVMD’s proprietary 

technologies for third parties, who will then be approved by MVMD and who will have an 

agreement with Company. The Company believes this strategy will help to ensure product 

quality, support the ability to scale production, streamline the audit process for royalty 

agreements, and provide the necessary protection of its technology and trade secrets, 

versus having numerous licensed partners, each replicating the manufacturing process for 

their own products. 

 

Securing the lead manufacturer and finalizing the scaled GMP production environment 

aligns with MVMD’s anticipated increased business development efforts and the 

Company’s plans to secure additional nutraceutical licensing partnerships for production 

in the 2023 calendar year. This timeline has been updated from the anticipated late 2022 

date due to the licensed third-party lead production partner’s current process to establish 

a scaled GMP production line capable of larger volume outputs, including the installation 

of equipment to support the required manufacturing process that embeds MVMD’s 

Quicksome™ formulation approach.  

 

MVMD’s production partner has been working to support the Company’s license 

agreement with Circadian Wellness Corp. (“Circadian”) by way of finalizing the 

proprietary formulations for mushroom-infused products Circadian intends to market 

under its Eons brand.  Circadian’s license from MVMD supports the desire to achieve an 

increase in overall molecule efficacy with the Company’s Quicksome™ technology applied 

across a variety of rapid dissolve sublingual and dermal products in the functional 

mushroom space. The initial product formulation work and dissolution testing has been 

positive in MVMD’s view. 

 

In early November, Circadian launched its initial products in the nutraceutical space for 

the United States market: a mushroom infused “smart coffee” and a chewable gummy 

product designed to aid in sleep.  The focus in the next product phase for the Eons brand 

is mushroom-infused sublingual sleep and energy products and a pain management cream 

that embodies MVMD’s technology.  Although outside of MVMD’s control, it is anticipated 

that Circadian will be introducing consumer products that embody MVMD’s technology 

under its Eons brand for sale in the United States in the first half of the 2023 calendar 

year. 
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Agriculture 

 

In September 2022, the Company announced the initiation of commercial sales activity and 

related business development investments to support in-field trialing of Agrarius, a 

certified organic product owned by Agrarius Corp. (“AC”).  AC is a private US 

corporation in which the Company holds an equity interest and from which it has licensed 

certain rights regarding the distribution of AC’s product, Agrarius .  The Agrarius product 

is delivered in a liquid concentrate form that gets mixed with water at the point of 

application and then applied via sprayer to agricultural crop plants ideally twice during a 

plant’s lifecycle. Agrarius has been tested across numerous major agricultural crops and 

has demonstrated its ability to naturally increase crop yields from approximately ten to 

fifty percent or more depending on crop type, reduce fertilizer usage by more than thirty 

percent, and increase general resilience to pests and climate change forces such as 

drought. 

 

The Agrarius product works by activating the plants’ “defense mechanisms” at the cellular 

level, without the actual stress factor. The intended effect of Agrarius is that treated plants 

grow deeper roots and open up their foliage to optimize the effect of photosynthesis, thus 

increasing growth hormones, plant efficiency for water use and nutrients, decreasing the 

requirement of fertilizer where used, and increasing overall resistance to diseases and 

stressed climate conditions.  Agrarius technology enables direct plant communication by 

mimicking naturally occurring organic molecules that correspond to various plant survival 

instincts, which improves the natural defense mechanisms of the plant to overcome 

environmental stresses. Agrarius works by sending signals that a plant understands and 

propagates through its roots and mycelial networks, allowing nearby plants to benefit from 

the signals naturally while reducing the actual amount of product that is used on a field. 

These signals literally send information that stimulates plant growth, subsequently 

increasing yields, volatility resistance, and growth speeds. 

 

By virtue of its arrangement, MVMD is an authorized reseller of Agrarius products and 

has commenced business development activity with large scale farming operations to 

induce trial activity on crops that would demonstrate the benefit to improving crop yields 

and the corresponding reduction in fertilizer usage where used in the specific farming 

operation.  Additionally, the Company is working through a strategy of targeting large 

food supply businesses where significant purchasing power of agricultural products exists.  

The Company anticipates revenue from Agrarius sales activity in the 2023 calendar year 

related to the crop trialing cycle, whereby farming organizations would personally validate 

the anticipated positive impact on their crop yields and/or fertilizer reduction after it has 

been trialed on their farm. Revenue and the related ramp-up of sales growth in many cases 

is anticipated to take one full crop cycle. 

 

The Company currently facilitates Agrarius product information and product trialing and 

order flow through its wholly owned and developed website IncreaseCropYields.com, 

including translation for Spanish and Portuguese languages. The website presents product 

benefits, enables clients to calculate crop-specific ROI and facilitates product trialing and 

purchase processes. 
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Husbandry Animals / Aquatic Species 

 

As previously disclosed, the Company has applied its Quicksol™ technology to the drug 

ivermectin and believes a more solubilized format versus current in-market products would 

have novel applications across the broad husbandry animal and aquatic species 

marketplace.   

 

The Company’s overall husbandry and aquatic species strategy was to develop its scientific 

assets with a view to licensing to third parties. Subject to final legal review and the 

Company’s execution of the final licensing agreement, MVMD has finalized the framework 

negotiations with a third party for licensing of its Soluvec™ 1% product to pursue sales in 

the husbandry and aquatic species marketplace inside Bangladesh. Related to the 

framework agreement and necessary government approvals, the pharmacokinetic trials 

conducted inside Bangladesh across husbandry and aquatic species categories have been 

completed by a third-party Contract Research Organization (CRO) and MVMD believes 

the results of these trials will positively support the value proposition necessary to secure 

necessary government approvals to commercialize inside Bangladesh in the 2023 calendar 

year. 

 

Management believes that commercialization of Soluvec™ 1% inside Bangladesh by the 

licensee will commence in the first half of the 2023 calendar year, provided the Company’s 

final legal review and execution of the final licensing agreement is complete.  

 

Currently, the Company is also in negotiations with a third party for licensing of its 

Soluvec™ 1% product worldwide (excluding Bangladesh) to further develop, produce, 

distribute and sell Soluvec™ 1%, or products embodying the Soluvec™ 1% technology, in 

the husbandry and aquatic species marketplace.  The licensee would also service the 

production and supply of product to support the Bangladesh license agreement described 

above.  Management believes that this is in line with its manufacturing approach to 

nutraceuticals, to engage with a limited number of licensees that will be able to 

produce/commercialize products embodying the Company’s technology, with the aim of 

allowing for greater protection of MVMD’s intellectual property as well as greater ease in 

managing licensees and resulting revenue streams.    

 

Red White and Bloom Brands 

 

In November 2021, the Company entered into an agreement with Red White and Bloom 

Brands Inc. (“RWB”), a publicly traded company that operates in the cannabis space in 

the United States.  The agreement has been amended to be non-exclusive as RWB is 

evaluating its skew and product approach going forward and is uncertain at this point in 

time if RWB will expand their skew line to include MVMD’s technology. The original 

agreement established the terms upon which the Company’s Quicksome™ technology and 

novel solubilization techniques could be applied by RWB to various product applications 

in the space that they operate in. The Company has no immediate control of the decisions 

made by RWB that would bring any products with MVMD’s technology to market and is 

not actively pursuing any product applications in the cannabis space at this time.  The 
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decision and agreement to change the arrangement to a non-exclusive would allow MVMD 

to benefit from the arrangement in the future but not limit MVMD's ability to benefit from 

a similar arrangement with third parties.   

 

Research and Development 

 

In line with the commercialization phase described above, MVMD is shifting to a more 

traditional use of capital aligned to revenue growth activities. The Company will continue 

to assess the ability, viability, and desire to continue to develop its other projects and pre-

clinical R&D work, however R&D expenditures are anticipated to be more narrowly 

focused on business expansion within the above three commercialization focus areas of the 

business, namely (1) Nutraceuticals, (2) Agricultural, and (3) Husbandry Animals. 

 

Please refer to MVMD’s disclosure record on SEDAR for additional information. 

 

2. Provide a general overview and discussion of the activities of management. 

 

See No. 1.   

 

3. Describe and provide details of any new products or services developed or offered. For 

resource companies, provide details of new drilling, exploration or production programs 

and acquisitions of any new properties and attach any mineral or oil and gas or other reports 

required under Ontario securities law. 

 

See No. 1. 

 

4. Describe and provide details of any products or services that were discontinued. For 

resource companies, provide details of any drilling, exploration or production programs 

that have been amended or abandoned. 

 

See No. 1 (no products or services were discontinued, however focus has shifted from some 

projects to certain others as described above). 

 

5. Describe any new business relationships entered into between the Issuer, the Issuer’s 

affiliates or third parties including contracts to supply products or services, joint venture 

agreements and licensing agreements etc. State whether the relationship is with a Related 

Person of the Issuer and provide details of the relationship. 

 

N/A 

6. Describe the expiry or termination of any contracts or agreements between the Issuer, the 

Issuer’s affiliates or third parties or cancellation of any financing arrangements that have 

been previously announced.  

 

N/A  
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7. Describe any acquisitions by the Issuer or dispositions of the Issuer’s assets that occurred 

during the preceding month.  Provide details of the nature of the assets acquired or disposed 

of and provide details of the consideration paid or payable together with a schedule of 

payments if applicable, and of any valuation. State how the consideration was determined 

and whether the acquisition was from or the disposition was to a Related Person of the 

Issuer and provide details of the relationship. 

 

N/A  

 

8. Describe the acquisition of new customers or loss of customers. 

 

N/A 

 

9. Describe any new developments or effects on intangible products such as brand names, 

circulation lists, copyrights, franchises, licenses, patents, software, subscription lists and 

trade-marks. 

N/A.  Patent work is ongoing. 

10. Report on any employee hiring’s, terminations or lay-offs with details of anticipated length 

of lay-offs. 

 

N/A 

 

11. Report on any labour disputes and resolutions of those disputes if applicable. 

 

N/A 

 

12. Describe and provide details of legal proceedings to which the Issuer became a party, 

including the name of the court or agency, the date instituted, the principal parties to the 

proceedings, the nature of the claim, the amount claimed, if any, if the proceedings are 

being contested, and the present status of the proceedings. 

N/A 

 

13. Provide details of any indebtedness incurred or repaid by the Issuer together with the terms 

of such indebtedness. 

N/A 

14. Provide details of any loans to or by Related Persons. 

 

N/A 
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15. Provide details of any changes in directors, officers or committee members. 

 

N/A.   

16. Discuss any trends which are likely to impact the Issuer including trends in the Issuer’s 

market(s) or political/regulatory trends. 

 

Readers should refer to MVMD’s disclosure documents filed on SEDAR for information 

regarding trends and risks MVMD faces.  A few of these include the following: 

 

• Despite a current shift to a focus on commercialization, the Company is still 

currently an early-stage company currently developing its technologies with the 

intention to license to third parties in certain cases. The likelihood of success of the 

Company's business plan must be considered in light of the problems, expenses, 

difficulties, complications and delays frequently encountered in connection with 

developing and expanding early-stage businesses. The Company may decide to 

abandon certain projects that management determines not to be feasible or in the 

best interests of the Company. With respect to any particular project, the Company 

cannot predict whether a project will be successful.  As an early-stage biotech 

company engaged in research and development, MVMD expects to spend a 

substantial amount of money to continue the research, development, testing and the 

preparation of its technology for licensing and commercialization, without any 

meaningful corresponding revenues until it is able to develop and execute on its 

commercialization plan. To date, the Company has generated no significant 

revenue, however management believes the Company has sufficient cash and 

working capital to fund its current projects, as contemplated in this report and its 

disclosure documents, with excess cash and working capital to explore additional 

potential projects that may be beneficial for the Company to undertake. 

• The Company’s operations could be adversely affected by the effects of the 

Russia/Ukraine crisis and the effects of sanctions imposed against Russia or that 

country’s retributions against those sanctions, embargos or further-reaching 

impacts upon energy prices, food prices and market disruptions. The Company 

cannot accurately predict the impact the crisis will have on its operations and the 

ability of contractors to meet their obligations with the Company, including 

uncertainties relating the severity of its effects, the duration of the conflict, and the 

length and magnitude of energy bans, embargos and restrictions imposed by 

governments. In addition, the crisis could adversely affect the economies and 

financial markets of Canada and in general, resulting in an economic downturn 

that could further affect the Company’s operations and ability to finance its 

operations. Additionally, the Company cannot predict changes in commodities 

pricing which may alternately affect the Company either positively or negatively. 

• The Company’s current or future reliance on third parties to develop and/or 

product and/or distribute and/or sell exposes the Company to a number of risks, 

including but not limited the possibility that such third parties will disclose the 

Company’s confidential information (such as trade secrets) or that such third 

parties may unable or unwilling to satisfy their obligations to MVMD or otherwise 
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to benefit MVMD.  In addition, the Company’s current or future reliance on third 

parties to license or grant rights to MVMD to develop, distribute, market, sell or 

otherwise use such third party’s products, such as AC, exposes the Company to a 

number of risks, including indirectly those risks that such third party faces.  Such 

risks include but are not limited to a lack of understanding of the technology of a 

third party or matters related to the commercialization of such technology, or the 

inability of a third party to protect the intellectual property or other rights that it 

has licensed or will license or otherwise grant to MVMD and which MVMD may 

need to develop its own business 

• The continued impact of COVID-19 may have adverse impacts on the Company, 

including, among others: 

o volatility in the global capital markets, which may increase cost of capital 

and adversely impact access to capital; 

o continued impacts on workforces throughout the regions in which COVID-

19 is present, which may result in delays in completing studies/trials; 

o supply chain disruptions which could impact pricing and the ability to 

procure materials for research and development work; 

o increase in costs to complete studies, including the potential requirement to 

redo certain studies. 
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Certificate Of Compliance 

The undersigned hereby certifies that: 

1. The undersigned is a director and/or senior officer of the Issuer and has been duly 

authorized by a resolution of the board of directors of the Issuer to sign this Certificate of 

Compliance. 

2. As of the date hereof there were is no material information concerning the Issuer which 

has not been publicly disclosed. 

3. The undersigned hereby certifies to CNSX that the Issuer is in compliance with the 

requirements of applicable securities legislation (as such term is defined in National 

Instrument 14-101) and all CNSX Requirements (as defined in CNSX Policy 1). 

4. All of the information in this Form 7 Monthly Progress Report is true. 

Dated: December 6, 2022 

“Dennis Hancock”  

President & Chief Executive Officer 
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